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Home To Handle 
Universal Credit 
Corporation’s Cover 
$10,000,000 Company To Finance 
The Sales of New For” 
Motor Cars 
BRODERICK INSURANCE MGR. 


For Past Few Years He Has Been 
In South Bend With Industrial 
Acceptance Corp. 





Detroit, May 9—-The insurance man- 
ager of the new Universal Credit Cor- 
poration, capitalized at $10,000,000 and 
sponsored by the Ford Motor Co., is 
D. F. Broderick. In the past he has 
been with several insurance companies, 
including the Travelers, and for the past 
few years has been in South Bend with 
the Industrial Acceptance Corporation 
and with the Industrial Agency Corpora- 
tion. The executive vice-president of the 
Universal Credit Corporation is G. H. 
Zimmerman, who was formerly vice- 
president of the Commercial Credit of 
saltimore and before that for several 
years was with the General Motors Ac- 
ceptance Corporation. 

Ernest Kanzler, vice-president of the 
Guardian Detroit Bank, and formerly 
Vice-president of the Ford Motor Co., is 
president of the Universal corporation. 
Bert J. Craig, secretary of the Ford 
Motor Co, will serve as secretary-treas- 
urer of the Universat corporat’ n as well. 
Directors include the above 
cers and F, L. Rockelman, Clifford B. 
Longley, H. L. Moekle and A. M. Wibel, 
Ford company executives and Robert O. 
Lord, president of the Guardian Detroit 
Jank. The company has offices at 2654 
Buhl building, "Detroit. 

Insurance To Start Middle Of June 
The Universal Credit Corporation 
which will start on June 1 will finance 
the instalment sales of Ford motor cars. 
lhe insurance end of the transaction, 
however, will not begin until about the 
middle of the month. The insurance of 
the Universal Credit Corporation will be 
handled by the Home Insurance Co. 
th ough one of the latter’s local agents. 
Ihe service of the Universal Credit Cor- 
pcration, in which low cost of financing, 
stressed by Edsel Ford as its most es- 
sential feature, will be made available to 
th: 8,000 authorized Ford dealers in the 
United States and other countries. ’ 

he potentialities of the organization, 
both from the financing and insurance 
aspects, can best be realized when it is 
considered that Ford now is equipped to 
Produce in excess of 2,500,000 motor 
Cars, trucks and tractors annually as a 
result of factory enlargements and im- 
Provements costing approximately $50,- 
(it 00 last year. The average price of 
th six types of cars produced by Ford 
Is slightly in excess of $480 f. 0. b. De- 
trot, the price range being $385 to $570. 
‘p to this time the Ford company 

produced approximately 100,000 of 
(Continued on Page 34) 
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PHOENIX 


Assurance Company, Ltd. 
of London 
150 William Street, New York 


A corporation which has stood the test 
of time! 146 years of successful business 
operation. World-wide interests. Abso- 
lute security. 


Excellent Service and Facilities 


PHOENIX. 


Indemnity Company 
150 William Street, New York 
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HARRY EVERTS MORROW 
ASSOCIATE GENERAL AGENT 


J. ELLIOTT HALL AGENCIES 


Penn Mutua. Lire InsurANcE CoMPANY 


100 William St., New York 


PHONE BEEKMAN 1718 


SURPLUS BUSINESS SOLICITED 

















Organizing Man-Power 


The Penn Mutual is actively engaged in a campaign to organize the 
man-power of its Field force through carefully selected additions and 
through education and cooperative supervision. 


Important General Agency appointments are being made, and a 
comprehensive plan of teamwork between Agency department and Field 
is being put into operation. 


If you have organizing ability, or sales ability, or the desire to be a 
life underwriter, plus ambition and industry, we can supply successful 
methods for putting them profitably at work. Address— 


HUGH D. HART, Vice-President 


The Penn Mutual Life Insurance Company 


Independence Square 


Philadelphia, Pa. 


Founded 1847 




















District Agency 
Development By 
Northwestern Mutual 


One Reason For Company’s 
Extending Economic And 
Sales Analysis 


TYPE OF DATA SOUGHT 





Will Know Exactly What Sales 
Potentialities In Every 
County Are 





The Eastern Underwriter last week 
printed some facts relative to the new 
territorial analysis information which is 
to be gathered by general agents of the 
Northwestern Mutual Life for their use 
and for the company’s. When this data 
is complete it will give the company and 
its representatives the most exhaustive 
information about state and county eco- 
nomic resources and other facts about 
the potential buying power of a county 
or territory that has ever been collected 
by an insurance organization. It will 
prove of\tremendous value not only in 
enabling the general agent to keep tab 
on his territory but will point out where 
the production activities are weak and 
where there are holes which can be 
plugged up so that representation shall 
be widespread instead of a_ territory 
being cultivated in spots only. 

Aim Of Company 

With this great mass of material as 
a basis the company is setting up a pic- 
ture of the agency organizations required 
in each county in which the company 
operates, specifying the location of the 
agency force with a quota for each town 
in which one or more agents are lo- 
cated. It is the purpose of the com- 
pany to develop the district agency sys- 
tem more extensively than it has hereto- 
fore been developed. 

The Northwestern Mutual has several 
general agencies in the middle west 
which are completely covered by dis- 
trict agents; 1. e., one or more counties 
is under contract to a district agent 
under the general agent. This district 
agent in turn appoints an adequate num- 
ber of sub-agents to intensively cover 
the territory. This permits the general 
agent to deal with a relatively small 
number of men, and each district agent 
in turn becomes a general agent on a 
small scale. : 

The facts about the new data and its 
use are being explained in the group 
conferences of general agents now being 
held throughout the country by the com- 
pany, and which conferences are being 
attended by a number of home office 
men. 

Type Of Information Being Collected 

So far the company has prepared three 
territorial analysis sheets for use of the 
field and more will be forthcoming. In 
all the tabulations four sets of data are 
presented under the headings: Agency 

(Continued on Page 18) 
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One Examination--§ 100,000— 


The Penn Mutual will now issue up to and including 
$100,000 on the examination of any one of several espe- 
cially designated examiners. 


We will gladly furnish the names of these examiners 
upon request. 


Brokers and surplus writers will find this of great 
assistance in placing business. 


“M & H Service” which is based upon “Building by 
helping to build” is getting results for many. It will get 
results for you too. 


McWILLIAM & HYDE 
General Agents 


PENN MUTUAL LIFE INSURANCE COMPANY 
285 Madison Avenue New York Caledonia 3720 
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K. A. Luther Completes 
30 Years With Aetna 


WAS SALESMAN IN UP-STATEN.Y. 
General Agents On May 1 Started Two 
Months’ Testimonial Campaign For 
New Business 





On May 16, 1898, a youthful chemist’s 
app:entice forsook his earlier calling to 
bec me a life insurance salesman, On 
Ma 16th that same young man—Vice- 
President K. A. Luther of the Aetna 
Life completes his 30th year as a mem- 
ber of that organization. In recognition 
\[r. Luther’s anniversary, general 
agents of the Aetna Life on May 1 in- 
augurated a two-month campaign for 
new business. The quota in this cam- 
paicn, which is called the K. A, Luther 
Testimonial Campaign, has been set at 
$75,000,000 of new paid business. 


0 


Kendrick A. Luther was born in War- 
saw, N. Y., on January 20, 1873. He 
spent his boyhocd on a farm and at an 





K. A. LUFHER 


carly age began the study of chemistry. 


At the age of 25, however, he closed the ~ 


door of the laboratory forever behind 
him and entered the employ of the 
\etna, 

lor two years he served as an Aetna- 
izer in*and about eo and then re- 
moved to LeRoy, N, , Where he rep- 
resented the pocasber General Agency 
of the company in the counties of Wy- 
oming and Genesee. 

_In March, 1905, Mr. Luther went to 
Syracuse, where the company at that 
tme had no general agency. During 
the ensuing four years, he more than 
tripled the premium collections in that 
territory. As a result, he was appointed 
general agent at Syracuse. 
_ Tie held that office for ten years, dur- 
ine which time he built that agency into 
onc of the most important in the coun- 


Went To Boston in 1919 


ln the spring of 1919 Mr. Luther was 
appointed general agent at Boston. Here, 
agvin, he achieved phenomenal success, 
Inc-easing the company’s annual produc- 
tion of new life business in that terri- 
tory from $2,500,000 to more than $8,- 
900, with a proportionate increase in 
Premium income. 

!n consequence of his record, Mr. 
Lu her was called to the. home office 
in February, 1923, where he assumed 
« office of agency secretary, with juris- 
diciion over the company’s entire agen- 
cy organization. He was promoted to a 
\ic--presidency in February, 1925. 








A New 
Prudential Policy 


Parents or guardians who are concerned 
with the future of children will be interested 
in this new Ordinary line of Child’s Endowment 
Policies, with full insurance commencing at 
age 15 and return of premiums with interest if 
death of child occurs before. 


There are two forms, one Endowment at age 
25, the other Endowment at age 40, and 
they constitute ideal protection for the boy 
or girl of today. 


One of the outstanding provisions is that the 
policy becomes fully paid-up should the 
applicant (parent or guardian) die before 
the child attains the age of 20. 


Insurance men will do well to 
consider the field offered by 
this new policy form. 


The Prudential 


Insurance Company of America 


~ 
PRUDENTIAL = = 


Berd oF’ 


cieraunan’ = Home Office: Newark, New Jersey 


Epwarp D. Durrrtp, President 











J. T. Haviland’s New 
Offices Attractive 


MOVE FROM FIFTH AVE. B’LD’G. 





Occupy Handsome and Commodious 
Quarters At 245 Fifth Avenue, New 
York City; Growth of Agency 





John T. Haviland, who is manager 
of the Equitable Life Society, with of- 
fices recently opened at 245 Fifth aven- 
ue, New York City, believes that pleas- 
ant surroundings have a decidedly bene- 
ficial effect upon the minds and moods 
of workers. So strong are his convic- 
tions on this score that he has taken 
a lot of pains to provide handsome and 
commodious quarters for his staff. 

A person who visits these offices for 
the first time is quite apt to feel, as 
he steps off the elevator, that he is in 
an art studio or a banking office rather 
than in an insurance office. All evi- 
dences of business have been artfully 
concealed: nothing reminding one of 
premium receipts or money is exposed 
to view. The business department is in 
a secluded spot in one corner of the 
building, (the agency occupies an entire 
floor) and the clicking of typewriters 





JOHN T. HAVILAND 


and the noise of calculating machines are 
not heard. 

The offices of the agents are almost 
hidden from the view of the visitor, be- 
ing around the corner from the elevat- 
ors which front on the entire length of 
foyer. The whole atmosphere of the 
place bespeaks tone and refinement; and 
the furniture and drapes suit well with 
the rest of the surroundings. Altogether 
the Haviland agency is one of the best 
locking insurance offices in New York. 

Growth of Organization 

The agency was organized nine years 

ago by John T. Haviland, who took 
(Continued on Page 19) 

McLAIN TOURS MIDDLE WEST 

James A. a superintendent of 
agencies of the Guardian Life, has been 
visiting a number of the company’s agen- 
cies located in Chicago, Milwaukee, Min- 
neapolis, St. Paul and Detroit. His tour 
covered a period of about two wecks. 
He returned to the home office in New 
York on Monday last. 

A CORRECTION 

Last week this paper published an ar- 
ticle about V. W. Williamson, new agen- 
cy supervisor of the Dewey R. Mason 
Agency of the Aetna Life, in which the 
initials were shown as J. V. Acknowl- 
edgment of the error is hereby made. 





HOLDS ANNUAL DINNER 
The annual dinner of the Pennsyl- 
vania Company for Insurance on Lives 
was held in Philadelphia last week. 



































May 11, 12 








Companies Hard On Officers Of 
Air Corps Reserve and Guard 


The Experience of a Reserve Officer With Insurance 
Agents Narrated; Facts Given as to Why 
More Liberality Should Be Shown in 
Judging Such Risks 


New York, May 9, 1928. 
Editor The Eastern Underwriter : 

My experience with life insurance 
agents as a Reserve officer in the Air 
Corps prompts me to write this letter. 

Many are the times when some zeal- 
ous agent solicits me for additional in- 
surance only to lose his enthusiasm when 
I tell him that I am in the Air Corps 
Reserve; or else he declares that this 
connection matters little only to return 
in ten days or two weeks with a regret- 
ful expression that I cannot be consid- 
ered, or at least I will be charged an 
extra premium, I am writing this, there- 
fore, in the hope that it may be of serv- 
ice both to insurance companies and to 
Reserve Officers. If it cannot achieve 
this end, at least it may stimulate fur- 
ther inquiry into the proper classifica- 
tion of this group of men as insurance 
risks, for it seems generally speaking, 
the reserve officer as a class is supposed 
to be more of a hazard than the facts 
indicate. 

The size of the group of reserve offi- 
cers in the Air Corps who engage in fly- 
ing and some remarks as to the extent 
to which they fly will be treated. From 
a military standpoint, fliers will be found 
in the Regular Army, the National 
Guard, and the Officers’ Reserve Corps. 
No reference is made in this letter to 
regular full time army fliers, but this 
is an outline devoted to the Reserve 
Corps and to the National Guard. 

4,558 Reserve Pilots in June, 1927 

There were 4,558 officers rated as pi- 
lots and observers in the Air Corps Re- 
serve as of June 30, 1927. While these 
figures include a number of pilots in the 
mail service and pilots who are actively 
connected with commercial air organi- 
zations, by far the majority of these 
reserve officers are in civil life. At this 
point it should not be overlooked that 
there are additional officers in the Air 
Corps Reserve who are not rated as pi- 
lots or observers, but who are classified 
as ground officers. The duties of such 
officers in time of war do not require 
flights and likewise their inclinations may 
not induce them even to wish to make 
an occasional flight for pleasure. It 
should be borne in mind that this ar- 
ticle is concerned with the man who 
flies. 

Now for the obligation of the reserve 
officer. In-+time of national emergency 
the national defense act provides that 
such officers may be called to line of 
duty. Even after call the officer must 
stand rigid examination to qualify for 
air service. The examination includes 
very careful check of eyes, ears, eusta- 
chian tube functioning, blood pressure, 
general fitness, etc. The obligation of 
the reserve officer, Air Corps, in peace 
time technically calls for him to report 
at one of the flying fields for two weeks’ 
flying duty each summer. He, of course, 
has the privilege of not taking this train- 
ing if he has a valid excuse. This is 
tantamount to saying that if for any rea- 
son the officer does not wish to take ad- 
vantage of the facilities it is not com- 
pulsory that he do so. For instance, al- 


though holding a commission in the Air 
Corps Reserve since mustered.out of the 
army in 1919, I have not yet been back 
to a flying field. Those officers who do 
accept the opportunity to fly must pre- 
sent themselves for physical examination 
before training at the field. This elimi- 
nates still more from the total number 
of Air Corps Reserve Officers on flying 
status who may make flights. In 1927, 
1,144 officers availed themselves of this 
two weeks’ period of practice flying. This 
is 25% of those rated as pilots and ob- 
servers, 

Only One-Fourth Had Practice Flying 


In other words, one-fourth of the re- 
serve officers rated as pilots and observ- 
ers did engage in some practice flying 
during the past “aviation year.” (By 
aviation year is meant the last twelve 
months’ period covered by the War De- 
partment records.) This number may 
impress one as either small or large, de- 
pending upon his point of view and his 
attitude towards aviation. At any rate 
one is justified in asking why more offi- 
cers did not go to flying fields. There 
are two major reasons. Congress does 
not appropriate sufficient funds for a big 
outlay for these purposes. The facil1- 
ties in personnel and equipment for this 
special use are limited. Perhaps the ma 


-jor reason for limited flying on the part 


of these reserve officers is tound in their 
family ties. Objections on the part of 
parents, wives, or children are naturally 
restraining influences and usually the 
main reason no more officers fly than do. 


Now a word about conditions of planes 
and equipment at the flying field. At the 
regular Government fields the planes are 
kept in good order. There is adequate 
machinery for overhauling the engines 
every hundred hours or so, according to 
their condition. They are thoroughly in- 
spected and, in addition, licensed pilots 
“take off” with each officer for a few 
flights until he “gets the rust out of his 
hands, feet, and head.” 

The flying activity of the National 
Guard is more limited in that there are 
fewer officers on flying status in the Na- 
tional Guard Units. The War Depart- 
ment records show that for 1927 there 
were listed in this branch of the service, 
308 officers on flying status. There are 
only 18 flying units in the National 
Guard. The requirements for duty for 
the National Guard officer in order to 
keep in adequate training in time of 
peace are briefly as follows: He must 
attend one drill a week and must fly 
once a week. He is also expected to 
attend a two weeks’ field training camp 
once a year. The National Guard pilot 
or observer likely flies more than his 
brother in the Reserve Corps. Incident- 
ally the War Department statistics show 
that pilots who do a reasonable amount 
of flying are really safer than those who 
fly infrequently. This is due to practice 
aiding the pilot. 


No 1927 Fatalities With National 
Guard Planes 


As for equipment for National Guard 
planes, the War Department states that 
their condition is fully on a par with 
that of the regular Reserve Corps equip- 
ment found at established flying fields. 
It is interesting to know that in 1927 
there were no fatalities due to defective 
equipment of the National Guard planes. 
There was quite a furor in the Eastern 
papers about a year and a half ago, due 
to an accident resulting in the death of 

(Continued on Page 11) 











Here It Is! 


25.......... 172.40 oe... 
OR _. 176.70 47... 
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SS! 185.80 49.... 
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These premiums are for a $10,000 policy. 


“THE LOW RATE” 


This policy will be placed on the market May 15, 
to celebrate the Fidelity Mutual Life Insurance 
Company’s Golden Anniversary year. 


Annual Cash Dividends Beginning End of First Year 


Age Premium Age Premium 

1 Se $154.20 5: ae rare $276.60 
=] Eee cae 157.40 _ eer amr er 286.70 
Bee hsv ay's: aceite . 160.90 eee 297.60 
2/3 ere 164.60 44 ear ar 309.20 


» ee 233.70 oy ee 550.50 
. al EEE Ee 241.20 Oe 578.80 
_ Eee eer 249.30 eee 609.30 
_ Eee eeT eee 257.90 ee rere 641.80 
i PO Ee 266.90 


The same rates 


apply up to the company’s Iimits. 


Minimum $5000. 


This special policy also contains full legal 
non-forfeiture values: Cash, Loan, Paid-up, 
Extended Insurance. 


LIBERAL COMMISSIONS AND RENEWALS 


Now Is Your Opportunity 


For quick and full information 
telephone Worth 5996-7-8 


Managers 


F. A. WALLIS & COMPANY 


FIDELITY MUTUAL LIFE INSURANCE CO. 


277 Broadway, New York 
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Dr. Huebner Gives Some 
Details Of New College 


EXPLAINS HOW TO GET DEGREE 
Five Half Day Examinations of Three 
Hours Each on Five Different 
Main Topics 





The aims of the new American Col- 
leew of Life Underwriters have been ex- 
pained in an extended article in the 
Wharton News published by the Whar- 
ton School of Finance, University of 
Penusylvania. The article is from the 
pen of Dr. S. S. Huebner, and was writ- 
ten because the U. of P. had expressed 
its readiness to prepare its graduates for 
the examinations in question. 

Dy. Huebner said, in part: “Naturally, 
me of the main objects of the American 
Coliege of Life Underwriters is to rec- 





Photo by Bachrach 
ERNEST J. CLARK 


nize properly qualified life underwrit- 
crs with a professional degree. To meet 
this purpose the college is legally em- 
powered to grant the professional de- 
gree of chartered vs underwriter. This 
degree, commonly known among under- 
writers as the C. L. U. degree, is award- 
ed only upon examination and after com- 
pliance with definite requirements as to 
preliminary educational preparation and 
length of satisfactory service in the life 
surance calling as determined by the 
Board of Directors of the college. In 
granting the degree, the college has in 
mind the same general purposes that ac- 
tuate the giving of the degree of, cer- 
tified public accountant (C. P. A. de- 
gree) in the field of accounting. It is 
hoped that the degree will have similar 
professional standing. The. examination 
relates not only to life insurance itself, 
but also to those other business subjects 
so vitally related.to efficient and suc- 
cessiul underwriting. It is based on the 
assuinption that life underwriters should 
have an adequate educational background 
not only in insurance, but in English, 
economics, sociology, commercial law 
and finance. Outlined according to sub- 
ject matter, the examination comprises 
the ‘ollowing : 

1. Uife Insurance Fundamentals: 1. Econom- 
ts of Life Insurance; 2. Principles and Prac- 


Il. Life Insurance Salesmanship: 1. Principles 
ot S lesmanship; 2. Psychology of Life Insur- 
ance Salesmanship. ; 

Ili General Education: 1. English Composi- 
ton; 2, Economics; 3. Sociology. 

IV Commercial Law: 1. General Commercial 
Law: 2. Wills, Trusts and Estates; 3. Law Per- 
taining to Life Insurance Salesmanship. : 

finance: 1. Corporation Finance; 2, Com- 
Mere'al Credit; 3. Banking; 4. Investments. 

_ ‘There will be five half-day examina- 
tion. of three hours each, one under each 
of tie above five main divisions. The 
several examinations will be given in the 
ordes indicated above. General. informa- 
tion relating to the college, the examina- 
tions, application for permission to take 











opportunity, but there 


record and good credentials. 





—A SPECIAL OPPORTUNITY— 


exists in a city of about 50,000 people within 75 miles of 
New York City for life insurance work for a leading company, 
in connection with a trust company which is doing effective 
advertising of life insurance, and will furnish leads to the 
right man. One man is already making profitable use of this 
is room for another. 
information will be given in confidence to the man of favorable 


For personal interview address 


Manager, P. O. Drawer 2086, Hartford, Conn. 


Further 














the examination, etc., may be obtained 
from Professor A. M. Spalding, Regis- 
trar of The College, Fifth-Grant Build- 
ing, Pittsburgh, Pa. Requests for in- 
formation not related to examinations, 
or permission ae take the same, should 
be addressed to S. S. Huebner, Dean of 
the College, Logan Hall, University of 
Pennsylvania, Philadelphia, Pa. 

“Two examinations will be given an- 
nually (each being conducted at various 
cities at the same time) at such places 
throughout the country as the college 
may find most suitable geographically 
for the convenience of the applicants. 
As far as possible, it is hoped to hold 
the examinations at leading institutions 
of learning. 

“Before being allowed to take the ex- 
amination the applicant must fill out and 
file with the Registrar of the college a 
prescribed application for permission to 
take the examination, accompanied by 
a payment of $50, The first examination 
has been scheduled for June 21st, 22nd 





and 23rd, and applicants intending to 
take the same must file their application 
with the Registrar, accompanied by the 
fee, on or before May 15, 1928. They 
will then be notified of the time and 
place of the examination. 


“Only those over 21 years of age with 
a high school education or its full equiv- 
alent, who have had at least three years 
of satisfactory life insurance experience, 
may apply for permission to take the 
examination. Graduates of universities 
and colleges, however, may make appli- 
cation to take the examination at any 
scheduled date following their gradua- 
tion, but, though successful in passing 
the same, will not be awarded the degree 
until the completion of three years of 
satisfactory life insurance experience. 
All of the five examinations may be 
taken at one time. If desired, however, 
they may be taken in two instalments 
at different times, the first examination 


(Continued on Page 10) 











Founded: 1867 





STABILITY 


is the permanence which comes from 
careful building. 


The Equitable Life of Iowa is 

' built on a firm foundation. Conserva- 

tive sities practiced for over sixty years have resulted 

in building a company which is recognized throughout 

the insurance world for its safety, service and stability. 

A connection with the Equitable Life of Iowa, which 

is growing in a remarkable manner, will give ambitious 
men abundant opportunity to exercise their ability. 







aaeEe 
Canaan 


Home Office: Des Moines 























Rosenfeld Thinks 
Foreign Fields May 
Again Look Inviting 


PROSPERITY HEIGHTS IN SIGHT 





Pays Tribute To France And Its Mar- 
velous Recuperative Faculties; Why 
S. Insurance Was Attractive 
To That Country 





Henry L. Rosenfeld, manager of the 
Manhattan Ordinary office of The Pru- 
dential, 46 Cedar street, New York, has 
returned to his office from Paris after 
an absence of five and a half months. 
During the past year Mr. Rosenfeld has 
been away from his office practically 
continuously on account of his health, 





H. L. ROSENFELD 


but he has returned greatly improved, 
feeling better than at any time during 
the past three years and looking himself 
again. Despite Mr. Rosenfeld’s long ab- 
sence from his office, his agency has 
held continuously high place in the list 
of Prudential general agents and man- 
agers. 

In response to a request for an ex- 
pression of opinion on conditions in 
France Mr. Rosenfeld said to The East- 
ern Underwriter: 

“The recent elections in France, sus- 
taining Premier Poincare in power by 
a substantial majority and giving unquali- 
fied approval to his financial policy, once 
more illustrates the marvelous faculty of 
the French people for doing the right 
thing in time of acute political or finan- 
cial stress. No one who was in Paris 
during the period July-August, 1926, 
when the franc fell to 48-50 to the dol- 
lar during the five days of the preceding 
administration could fail to recognize the 
very serious situation confronting France 
at that time. It was a question of touch 
and go whether the French franc was to 
follow the German mark in its descent 
into a bottomless pit, with the resultant 
chaos and disorder which would follow 
—and leading perhaps to any eventuality 
—or, whether the French people would 
rally to the support of a government 
strongly determined to show the world 
that France was a nation with respect 
for its obligations and for its currency 
and resolved under any circumstances 
not to follow its late enemy along the 
financial path of bankruptcy. It was no 
easy task confronting Poincare and the 
new ministry. It called for many sacri- 
fices on the part of the French people 
including a very heavy increase in taxa- 

(Continued on Page 10) 
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No. 3. Ina Personality Series 





AUGUST H. MULLER 


Muller Finds Himselt 


And having found prosperity and _ hap- 
piness besides recommends that everyone— 


“Get the National Habit 
Call Cortlandt 7980” 


There was much celebration in the Muller household in Jersey City 
on September 15, 1885, when little August first opened his eyes on 
that thriving neighbor metropolis. Gus worried his way through the 
public schools of Jersey City, the worrying being divided between Gus 
and his teachers. When finally he emerged with a diploma under his 
arm, Gus decided that wherever he cast his lot in life, it would be 
with the best companies in any line of endeavor. His first job was 
with Tiffany in New York, where for eight years he worked as silver- 
smith and engraver. Tiring of bench work, and feeling a natural urge 
for salesmanship, Gus joined the staff of Leslie Judge Publishing Com- 
pany. After some years, he joined the selling staff of the Crowell 
Publishing Company. Those years meant hard work, but hard work 
is one thing that Muller enjoys above all else. In 1924 Muller decided 
that the life insurance business held hopes for a successful career and 
he joined the Gseller Agency of the National Life Insurance Company. 


His record for production is interesting. In 1924 he produced $86,000 
of business. By 1925 he had increased this to $140,000, in 1926 it had 
grown to $199,U00, in 1927 there came a slump with $138,000. When 
the Wells, Meissel & Peyser, Inc., Agency opened their doors on 
January 1st, 1928, Muller joined it. He found himself associated with 
writers of large production and Muller resolved that he would not be 
outdone. He put himself under the tutelage of Bob Denny, Agency 
Manager. He studied hard and followed carefully the instructions he 
was receiving, and we are proud and happy to say that in the first 
four months of 1928, Muller has produced $188,540 of business. Most 
of his work was cold canvassing, but he has developed, under Bob 
Denny’s direction, a system of prospecting to which Muller gives 
credit for the remarkable increase he has shown. He has a wonderful 
mate in. Mrs. Muller, who has been with the National Life for 21 
years and is now cashier of Wells, Meissel & Peyser, Inc. 


WELLS, MEISSEL & PEYSER, Inc. 


General Agent 


117 Liberty Street - 


- New York 


National Life Insurance Co. 
Montpelier, Vermont 
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Tuberculosis Leads 
In Disability Causes 


MEDICAL PROBLEMS HEARD 





Dr. F. Harden, Dr. J. B. Jack and Dr. 
J. R. Neal Speak at Medical Section 
of American Life Convention 





“Present Practice in Writing Disabil- 
ity Insurance” was the topic of an ad- 
«ess given by Dr. Frank Harden, medi- 
cil director of the Mutual Life of Co- 
lumbus, at the opening session of the 
in edical section of the eighteenth annual 
neeting of the American Life Conven- 
lion held last week at the Chase Hotel, 

Louis. 

“ of the things that concerns the 
underwriter when considering the ques- 
tion of disability benefits to be included 
in a life insurance contract is whether 
le information at hand is complete and 
‘ finite, said Dr. Harden. It has been 
suggested from time to time that a blank 
with a uniform set of questions would 
be advantageous, but no blank has yet 
been devised that can compel the pros- 
pect to disclose the worries on his mind 
or a history that he may desire to keep 
secret. 

In discussing the matter further he 
said: “There is a tendency sometimes 

unong men of means and also among 
vihers not so affluent, to indulge more 
freely in some of the things that may 
be ccnducive to the development of de- 
generative diseases. In cases of men of 
large money interests, an impending 
financial crisis may cause a_ so-called 
‘nervous. breakdown’ resulting in a long 
vacation at the expense of the insurance 
company. 

“It would seem that one of the points 
to be particularly stressed is that of the 
original selection with reference to 
granting disability benefits. Strict un- 
derwriting in this regard with as liberal 
an attitude as possible toward claims 
may be considered the key-note of this 
situation. Of course it is a well-known 
fact that the two leading causes of dis- 
ability still maintain their positions at 
the front. Tuberculosis and insanity to- 
ecther cause a majority of claims, 


Tuberculosis Disability 

“Tuberculosis stands pre-eminent at 
the head of the list of causes of dis- 
‘ability. We have very definite ideas 
concerning the relationship of light 
weight and tuberculosis family history, 
particularly at the younger ages. We 
are constantly admonishing our agents to 
remember that fact and to be careful 
not to sell the disability as the chief 
ci mmodity and incidentally throw in the 
liic insurance. As facetious as this may 
sound, nevertheless it is frequently the 
case. The question of granting disability 
benefits to applicants in whose family 
history there appears one or more cases 
oi death due to tuberculosis causes some 
concern. In a good many companies it 
is the rule to withhold these benefits 
except where the applicant has reached 
forty years of age, when the family 
history is disregarded.” 

In touching upon the insanity ques- 
tin, Dr, Harden said: “Three compa- 
ni-s refuse disability when there is even 
one case in the family history. Practi- 
cally all the rest agree that one case can 
be disregarded. However, disability is 
nt allowed when there are two or more 
& ses of insanity. The age at which the 

family history of tuberculosis is disre- 
girded by these companies varies from 
3 to 40. Seven at 30; two at 35, ten 
a 40; leaving ten undivided as to at 
Just what age the family history may be 
set aside. 

“Again it is often the case that in- 
firmation supplied by the examiners is 
sedly lacking. This happens frequently 
with our best men. Essentially they are 
cinicians and not underwriters. It is 
b lieved that an examiner does not get 
the insurance viewpoint unless he hap- 
Pens to be doing a large amount of such 
Work and perhaps only when doing ex- 





clusively insurance examining, Often we 
get an absolutely clear report of ex- 
amination when the records will dis- 
close reasons apparently sufficient to 
cause the withholding of the disability 
benefits. Consequently, we cannot help 
but be on uncertain ground when we 
are choosing those who are and those 
who are not entitled to this clause in 
our policies. The effect of agency se- 
lection is to be thought of in this con- 
nection as well. It is about as impor- 
tant in this connection as it is with ref- 
erence to mortality.” 

In concluding his address Dr. Harden 
said: “The disability clause has been 
an expensive luxury for a good many 
companies, while the experience of oth- 
er companies has not been so unfavor- 
able. It would not seem that the ulti- 
mate has been reached in this connection 
as yet. The practices vary so widely 
with reference to underwriting, the pre- 
miums differ so considerably, some much 
higher than the average and some much 
lower, it would seem that all the com- 
panies cannot be correct in their pro- 
cedures. There must be some middle 
ground or some other way of looking 
at this very vital and important item 
in the conduct of an insurance company.” 
Changes Relations of Medical Examiners 


Dr. J. B. Jack, medical referee and 
examiner of Chicago, followed Dr. Har- 
cen with a short talk on “The Medical 
Examiner and His Problems.” He point- 
ed out that life insurance today is no 
longer the privilege of a comparatively 
few, but has become the most stupen- 
dous business in the United States. “It 
has grown steadily and rapidly until 
probably 90% of the people carry some 
kind of life insurance,” he continued. 
“Much of our national prosperity today 
is the direct result of the benefits of 
life insurance; poverty and dependence 
are not American and it has become a 
fixed idea in the minds of all that life 
insurance is a social obligation, that it 
is an incumbent duty, not merely to 
protect those dependent upon us from 
poverty, but to keep them in as good 
a social position as when the bread- 
winner was alive. People have seen 
that this can be accomplished by life 
insurance and have been quick to avail 
themselves of it. 

“Now the changed aspects of life in- 
surance in general have changed the 
relations of the insurance medical ex- 
aminer both to his company and to pol- 
icyholders,” Said Dr. Jack. The posi- 
tion of the insurance medical examiner 
may be compared to that of the family 
physician or practitioner. People came 
to. believe that disease could be better 
diagnosed and its treatment better di- 
rected by laboratory methods than by 
clinical observation and experience.” 

Dr, Jack suggested that companies se- 
lect the proper type of medical examiner 
and adequately compensate them; that 
the medical examiner besides examining 
prospects should also periodically in- 
spect and offer advice free of charge 
when disease is discovered in those al- 
ready insured and in addition follow up 
rejected risks and furnish information 
regarding their actual life span so that 
such information could be filed in the 
company’s archives. 


Public Responsibilities of Life 
Underwriters 


In speaking upon “What Are the Pub- 
lic Responsibilities of Life Underwrit- 
ers?” Dr. John R. Neal, medical director 
of the Abraham Lincoln Life, pictured 
the results that have attained through 
preventive medicine—public health ser- 
vice, pointing out that in Illinois, for 
instance, there were 30,000 fewer deaths 
during the seven years ending with 1927 
than in the preceding period of life dur- 
ation, and that last year there were 
3,000 fewer deaths from tuberculosis than 
in 1918; 2,000 fewer deaths from 
diarheal disorders; 600 fewer from diph- 
theria and 300 fewer from typhoid fever 
although the population of the state had 
gained 1,000,000. 

Continuing, Dr. Neal said: “Insurance 
companies have certainly not been among 
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N listing the strong points of Lincoln 

Life—its continuous management from 
the beginning, its state-held reserves, under 
the strict Indiana 
growing assets, and many others, 
more striking than this: 


insurance laws, its 


none is 


The LNL internal organization is a picked 
staff, chosen individual by individual to do 
definite tasks, building thus, unit by unit, 
the strength, which, welded together into a 
smooth and powerful machine, functions 
with such efficiency and with such spir‘t. 


The efficiency and service spirit of the 
home office staff is matched by the splend’d 





MORE THAN 520 MILLIONS OF INSURANCE IN FORCE 


The Lincoln National Life Insurance Company, Ft. Wayne, Ind. 


field organization ,of The Lincoln National 
Life. Here is an organization of growing 
men, actuated not by considerations of self 
and pocket merely, but by a deeper and 
worthier conception of their field. 


When a man is found who can measure 
up to the ideals of this organization he 
is weleomed with open arms as a tieldman, 
and with him are shared LNL prestige, 
opportunities and rewards, and fellowship 
with men who have grown happily with it 
in its rapid growth to more than 520 
Millions of Insurance in force--and now 
at its greatest stride. 
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those who profited least by the public 
health movement, for which vast appro- 
priations are made annually in the 
United States. The people profited too 
and they are willing to pay for the in- 
creased liberalization of the policy con- 
tracts made possible by the greater num- 
ber of premiums collected.” 

In conclusion Dr. Neal said that he is 
firmly convinced that life insurance com- 
panies are subject to very definite re- 
sponsibilities in the solving of the in- 
tricate and complex problems involved 
in adding years to the life span. 


STOKES ON BOARD 
Henry W. Stokes has ben elected a di- 
rector of the Provident Mutual Life. 
He succeeds Joseph B. Townsend, Jr., 
deceased. 








Dppedere 
Jnsurance Company of America 


MILWAUKEE, WIS. 


operating in the following states: 


Cal:fornia Oklahoma 

Illinois Oregon 

Iowa Pennsylvania 

Michigan South Dakota 

Minnesota Texas 

Ohio Washington 
Wisconsin 


Give us a ring or address us if 
unattached 











James J. Hoey, member of Hoey & 
Ellison, one of the largest insurance 
agencies in New York, was last week 
elected a director of the American Eagle. 
His agency represents the American 
Eagle and Mr. Hoey himself was for- 
merly a vice-president of the America 
Fore Companies, of which the American 


Eagle is a unit. Mr. Hoey is prominent 
in New York City Democratic politics 
and is closely associated with Governor 


Smith’s presidential campaign. 








Telephone 
JOHN 3771 


If you need quick service 


on your surplus business. 


Wells & Connell 


General Agents 
Provident Mutual Life 


33 Liberty St., - New York 
Phone: John 3771 














in Iowa, its home state. 


Gerard S. Nollen, President 





Seven Years Of Iowa Leadership 


AGAIN IN 1927, THE BANKERS LIFE COMPANY 
led all companies in the writing of new, paid-for life insurance 
The total for 1927 was $20,193,476. 


LAST YEAR WAS THE SEVENTH CONSECUTIVE 
year in which the Bankers Life has achieved Iowa leadership 


BANKERS LIFE COMPANY 


THE ONWARD MARCH COMPANY 


Owe 


DES MOINES, IOWA 
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WHAT BENEFICIARIES THINK 
OF EQUITABLE LIFE INCOME 
SETTLEMENTS 





“Just one year ago Christmas morning I stood on the street and watched a building 
burn that was one of the principal sources of our income and I thought very gratefully of 
the husband and father who had provided a separate Life Insurance Income that such 
calamities could not affect. 


“T only wish I could tell every father of small children how very uncertain life is and 
how absolutely necessary it is to provide some income that comes regularly without 
effort on the mother’s part. Her mind, of necessity, is occupied with small cares which 
certainly unfit her to cope with the business world. 


“This income certainly does come with unfailing regularity. In fact when I go to the 
calendar for any purpose and glance at the 6th, it means Equitable to me.” 





“T am more than glad to write and tell you about the wonderful help this Income In- 
surance has been to me. At the age of 30 years, I was left with two small children and a 
home with a mortgage. During the last illness of my husband he explained to me the 
income plan. Of course I felt hurt to think he thought I couldn’t hold on to the lump 
sum, but as he said, ‘widows lose everything through their best friends, who are so will- 
ing to borrow or invest your money.’ I can truthfully say I wouldn’t have a cent if it 
weren’t for this wonderful income plan. Each month without fail my check comes. 
Never late, never misses. My family are grown up and I have had this income for. 15 
years regularly.” 





“What a wonderful help and comfort your monthly check has been to me all these 
years! I am not a business woman, and to have to invest money, buy stocks and ask the 
advice of my lawyer and friends, would be a terrible trial to me. I am so thankful to be 
spared all this. 


“The first day of the month my income check is at the door, the first mail.. I appre- 
ciate it more and more, as the time passes. The absolutely unfailing regularity, and the 
realization that it will never fail, as long as I shall live, seems too good to be true. 


“It is not only the financial aid, but it is a monthly reminder of my husband’s 
thoughtfulness and kindness, and it has become a wonderful blessing to me.” 


THE EQUITABLE LIFE ASSURANCE SOCIETY 


OF THE UNITED STATES 
393 Seventh Avenue New York 


THOMAS I. PARKINSON, President 






































“~ 






























































May 11, 1928 





Page 9 








J. A. Fulton Has No Fears 
For the Agency System 


TALKS TO N. Y. UNDERWRITERS 
Vice-President, Home Life, Says Co- 

Operative Groups of Life Underwrit- 

ers the Hope of Insurance Business 

The following are some of the high 
lichts from the address made before the 
New York Association of Life Under- 
writers at their meeting held Tuesday 
evening by James A. Fulton, agency 
vice-president of the Home Life of New 
York: 

“Without attempting or desiring to 
minimize the splendid work which asso- 
ciations have done in the abating of va- 
rious evils, yet I think it is clear to all 
of us that the primary functions of as- 
sociations still are arriving at a better 
mutual understanding and the exchange 
of ideas. If your association did noth- 
ing but get you together here periodical- 
ly where you could get to know each 
other better, it would amply justify its 
existence. Add to this the many helpful 
activities of your local association and 
of the National Association under the 
vigorous leadership of Roger Hull and 
you have a movement which certainly 
deserves the support of every life under- 
writer. 

“So long as we have in this country 
such a group of aggressive life insurance 
salesmen carrying on their work with a 
deep regard for the rights and feelings 
of their friendly competitors, I do not 
believe we need have much concern about 
the future of American Life Insurance 
and the American agency system. Some- 
how these things which seem so tre- 
mendously important and threatening at 
the beginning have a habit of fading into 
relative unimportance as time goes on. 
Those of you who have been in the busi- 
ness any length of time remember with 
what apprehension life insurance men 
looked upon the entering into the life 
insurance business of the Savings Bank 
of the State of Massachusetts and their 
attempt to do an ‘over the counter’ busi- 
ness, thereby eliminating the agent alto- 
gether. That experiment has been going 
on for a good many years now and yet 
today I doubt if you could find anyone 
in the life insurance business who is se- 
riously concerned about its effect on the 
agency organization of American life in- 
surance. 





Fears Dispelled 

“Some people viewed with genuine ap- 
prehension the introduction of Group In- 
surance. They thought that this dealing 
in large groups with relatively 
commissions involved might interfere se- 
tiously with the sale of individual poli- 
cies. I think today even those of us 
whose companies do not write group in- 
surance realize that this form of protec- 
tion has not only filled a genuine need 
but has been a constructive factor in the 
sale of life insurance through the cus- 
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THE extent to 
which MODERN 
INSURANCE 
SERVICE is finding 
a place in the life 
of the American 
people is clearly 
reflected in The 
Guardian’s | strik- 
ing record of 
progress 

cent years. 
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An interesting and comprehensive survey of The 
Guardian’s growth during the current decade is 
shown graphically in the Company’s Sixty-eighth 
Upon request to the Home 
Office, a copy will gladly be forwarded to you. 


Tue GuARDIAN Lire INsuRANCE ComMPANY 
OF AMERICA 


“The Company that Guards and Serves” 
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tomary channels and in the customary 
way. Time and experience are great 
testers and great eliminators. The Am- 
erican agency system is not a static 
thing. It must and will change by the 
adoption from the many _ innovations 
which are tried of those things which 
work and make for the more effective 
distribution of life insurance protection. 
Those things that may be proposed or 
attempted and are either unfair or eco- 
nomically unsound, will sooner or later 
fall of their own weight. The primary 
problem of the American life underwrit- 
er, individually and collectively, is the 
constant improvement of his selling 
methods in such fashion as to make him 
increasingly indispensable in our general 
scheme of life insurance distribution. 
Why Agents Fail 

“Too many life insurance men fail to 
realize that the generating of action in 
the human being is an emotional and not 
an intellectual process. Men do things 


because they ‘feel’ and not because they 
‘think.’ Unless you touch some human 
emotion in your prospect you are not 
likely to get him to do anything. Then, 
too, I think too many life insurance men 
place far too much reliance in words 
rather than in ideas. They are talking 
insurance, not selling insurance. The 
smooth talker with his apparently end- 
less supply of words often arouses sus- 
picion by his very glibness. If he does 
not do this he almost lulls his prospect 
to sleep with too many words clothing 
too few ideas.” 


IS ELECTED CHAIRMAN 

Dr. James T. Montgomery, medical di- 
rector of the Southland Life of Dallas, 
was clected chairman of the medical sec- 
tion of the American Life Convention at 
the closing session of the cighteenth an- 
nual meeting of the organization held at 
the Hotel Chase, St. Louis, May 2, 3 
and 4. 


Agent Wuerth Named To 
Head N. Y. Association 


WITH NORTHWESTERN MUTUAL 





Vice-Presidents Nominated Are E. J. 
Sisley; Harry Gardiner; Russell 
Simon; C. D. Connell, Sec.-Treas. 





The Life Underwriters Association of 
New York is again to have an agent for 
president. G. C. Wuerth of the North- 
western Mutual was nominated for that 
office at the association meeting Tues- 
day night. Edward J. Sisley, Travelers, 
was nominated first vice-president; 
Harry Gardiner, John Hancock, second 
vice-president; Russell Simon, Home 
Life, third vice-president, and Clancey D. 
Connell, Provident Mutual, secretary- 
treasurer. The following are nominees 
for the executive board: W. E. Barton, 
Union Central Life; Jos. P. W. Hardy, 
Mutual Life of New York; Louis Cerf, 
Jr., Mutual Benefit; Max Cooper, New 
York Life; George Hoffman, Mutual Life 
of New York; Brooks Logan, Fidelity 
Mutual; H. J. Ryan, Phoenix Mutual; 
Leon Gilbert Simon, Equitable Society. 
J. C. McNamara was named to be chair- 
man of the executive committee. 

Harry Morrow was the last agent who 
was president and others have included 
George Smith, New England Mutual; 
and Lawrence Priddy, New York Life. 

J. I. D. Bristol, general agent of the 
Northwestern Mutual Life in New York 
is an enemy of the association. On the 
other hand, William F. Atkinson, general 
agent in Brooklyn, is one of its best 
friends. Mr. Wuerth has been a leading 
association worker for some time, serv- 
ing on important committees. He is a 
large personal writer and is well known 
to the Northwestern Mutual general 
agency family as he has frequently spo- 
ken at such meetings. The speech of 
Tames A. Fulton, vice-president of the 
Home Life, made at the meeting Tues- 
dav night is reviewed elsewhere. Rev. 
William Davis, Methodist minister, also 
spoke. Both were well received. 





THE FIRST $1,000,000 POLICY 





George W. Vanderbilt Was the Pioneer, 
Not Rodman Wanamaker; Mutual 
Life Statement 

According to the Mutual Life, of which 
company Rodman Wanamaker was a 
trustee, members of the Wanamaker 
family were not the first to take out a 
million dollar business policy upon their 
lives. The Mutual Life issued the first 
$1,000,000 life insurance policy, and it 
was a Twenty Payment Life on George 
W. Vanderbilt. He took it out in De- 
cember, 1897, thirty-one years ago. The 
policy became payable through death in 
March, 1914. The Mutual paid the claim 
on March 25, 1914, one hour after proof 
of death was in the company’s posses- 
sion. 








increasing business. 


past seventy-seven years. 


Massachusetts Mutual 





RAPID PROGRESS 


The service which the Massachusetts Mutual has rendered to its 
policyholders and representatives is reflected in the Company’s rapidly 
Meanwhile there has been no deviation from the 
sterling principles for which this organization has been noted during the 


Life Insurance 


Springfield, Massachusetts 
Organized 1851 


More Than a Billion and a Half of Insurance in Force 
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Provident Mutual 


Life Insurance Company of Philadelphia 





Since premiums were much reduced January 1, 
1927, the average premium per policy has been 
increased owing to a larger average policy. 


The new dividend scale, in effect January 1, 1928, 
shows on the average a greatly reduced cost to the 
policyholder, which should enable the Provident 
agent still further to increase his production and 
the size of the policy sold. 


Founded 1865 
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Rosenfeld Discusses Europe 


(Continued 


tion. 
lief that the French as a nation are not 
heavily taxed, France today supports an 
extremely stiff income tax, plus innu- 


For, contrary to the popular be- 


merable taxes, which in the aggregate 
make a substantial burden upon business 
and individuals. 

“But just as in 1871 when Bismarck 
made at that time the supposedly crush- 
ing impost of an indemnity of five thou- 
sand million francs upon them (or the 
equivalent of one billion dollars) which 
was, for that period, a staggering sum, 
France showed its calibre and by hard 
work, energy and thrift succeeded in 
paying off this enormous obligation in 
just half the period of five years given 
by Bismarck in which to pay it, so again 
during the two last years the French 
nation has demonstrated by its industry, 
its frugality and its thrift that she oc- 
cupies a unique place among the nations 
of the world where these three quali- 
ties are concerned. 

France Can Accomplish Anything She 

Sets Out To Do 


“France is today a country of unlim- 
ited possibilities. A nation as_ hard 
working and industrious as economical 
and saving as the French people can ac- 
complish practically anything that she 
sets out to do. Given a larger measure 
of modernization in business and indus- 
try and a little less adherence to anti- 
quated methods with respect to some 
public services which at present com- 
pare unfavorably with as aggressively 
modern mechanical state as America, 
and there is no limit to the prosperity 
France can attain. 

“In my judgment a factor which has 
been strongly instrumental in saving 
France from the serious menace of Bol- 
shevism-—aside from the sound logic and 
common-sense underlying the people as 
a whole—has been the fact that the 
French nation, especially the peasant and 
artisan classes have always been heavy 
investors in governmental securities. The 
fact that many thousand millions of 
francs of Russian securities are held to- 
day by the French people, with the re- 
sultant suspension of interest payments 
and grave doubt as to the ultimate re- 
payment of principal, has been an ob- 
ject lesson to the people of France as 
to the results of that form of communis- 
tic government. Not only have they seen 
their Russian savings practically wiped 
out but they are shrewd enough to per- 
ceive that under a similar government 
similar results would follow their invest- 
ments in French governmental securities. 
Therefore, a nation as thrifty, as shrewd 
and as clear-thinking as the French are 
not easily to be misled along lines of 
such unsound political economy theo- 
ries. 


French Thrifty From Childhood 


“This very habit of thrift, so deeply 
inculcated in the French people, is a de- 
terrent to the rapid spread of life insur- 
ance as it has grown in the United 
States. With us, one strong argument 
for life insurance is as a means of en- 
forcing thrift. With the Frenchman 
however, the idea of thrift has been in- 
culcated from his birth. He practices it 
as a matter of habit. Consequently, he 
is habituated to making his own invest- 
ments and does not so much regard life 
insurance as a necessary means to this 
end. Furthermore, since the withdrawal 
of American life insurance companies 
from France there has not been the keen 
competitive struggle for business. The 
result has been in my opinion that the 
French life insurance companies have 
lost rather than gained by the with- 
drawal of the American life insurance 
companies. An active, healthy competi- 
tion is at all times stimulating to trade 
whether it be automobiles or insurance. 
Nor do French companies make their 
policy contracts as attractive, either in 
form or in substance, as we do. The 


from Page 5) 
innumerable uses found for life insur- 
ance in America such as _ inheritance 


taxation, business protection, corporation 
insurance does not exist to anything like 
the same extent as with us. You never 
see the banks advertising life insurance 
trusts; in fact it is impossible under 
French laws to set up a corporate trust 
in France. Any beneficiary thereunder 
can upset it at will. 

“Group insurance along American lines 
is unknown, although the French super- 

vising authorities have shown themselves 
not to be unfriendly to the idea. 

“Minimum premium rates for life in- 
surance and annuities are fixed by law 
in France. The bulk of the business is 
done on the non-participating plan. So- 
called participating rates are predicated 
upon the minimum non-participating pre- 
mium bases. Consequently the net cost 
of life insurance in French companies is 
not as low as in the United States. The 
policyholder is also required to pay the 
tax on premiums charged by the French 
government. 

“First year commissions are much 
lower than in the United States, but re- 
newals are limited to two or three years. 

“While I was thoroughly in accord 
with the decision of the American life 
insurance companies to withdraw from 
the transaction of foreign business dur- 
ing the period of, and just after, the war 
(and in fact was instrumental in clos- 
ing the Equitable’s business in many for- 
eign countries including France) it may 
be that the time will come when it might 
be advantageous again to study this 
question. While it seems at present as 
though there were no limit upon the 
new business to be transacted at home, 
the time may come when foreign fields, 
especially France, will prove inviting. At 
any rate there is a tremendous oppor- 
| 
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tunity for the development of life insur- 
ance along progressive and up-to-date 
lines. One French company, established 
within recent years and which has among 
its directors some prominent men for- 
merly associated with one of the great 
New York companies, is forging rapidly 
to the front because this company is fol- 
lowing progressive American methods 
and is along up-to-date lines in the 
transaction of its business. 

“Tt is always dangerous to prophesy 
and it may be that some years are need- 
ed to stabilize political conditions 
throughout Europe to an extent which 
will reduce possible causes for future 
conflicts and bring about that stability 
of condition which is so essential when 
considering the extension of any busi- 
ness such as life insurance to foreign 
fields. But to anyone who has seen, as 
I have, the ravages of the war and when 
one remembers that it is but a short 
decade since the close of that conflict, 
it is nothing less than marvelous to note 
the progress in reconstruction and re- 
habilitation which is in evidence through- 
out Europe and especially in France, the 
country which suffered more as the re- 
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ERVICE is a word frequently 
mis-used. This office makes it 
mean just what it implies. 


Try us with your life insurance 
applications, we will make it to your 


Personally on the job again, thank 
And so is Mr. Clayton, who 
has done very well by our agents 
during my absence. 


HENRY L. ROSENFELD, Manager 
ORDINARY DEPARTMENT 


THE PRUDENTIAL INSURANCE CO. 
OF AMERICA 


Epwarp D. Durr1eLp, President 


Telephones John j pr 








sult of hostilities than any of the 
nations engaged. 

“A study of the history of the French 
nation, going back a great many years 
and through many varying political re- 
gimes, will show a respect for interna- 
tional obligation and a regard for con- 
tract which challenges the admiration of 
the world and which will undoubtedly be 
reflected in the future of this great peo- 
ple. A nation with such a glorious his- 
tory and with the intelligence of the 
French people—a people so devoted to 
industry and thrift, has a future still 
more brilliant than its past and is well 
worth consideration as a fertile field for 
the extension of life insurance benefits.” 


great 





Huebner on College 


(Continued from Page 5) 
comprising the first three main divisions 
of the aforementioned list of subjects, 
namely, ‘Life Insurance Fundamentals,’ 
‘Life Insurance Salesmanship,’ and ‘Gen- 
eral Education in English Composition, 
Economics and Sociology,’ and the sec- 
ond covering the last two divisions, 
namely, ‘Commercial Law’ and ‘Finance.’ 

“It is the hope of those connected 
with the management of the college that 
the degree of Chartered Life Under- 
writer will serve (1) to establish a rea- 
sonably high educational ideal toward 
which lite insurance practitioners may 
wisely aspire for their own good as well 
as that of the public; (2) to bring about 
a proper and more rapid standardization 
of life insurance training in our numer- 
ous universities and colleges, and (3) to 
promote education generally in one of 
the nation’s leading and _ fundamental 
business activities. It is believed that 
the standard set for the examination is 
sufficiently high to give the holder of the 
degree a justifiable pride in acquiring 
the distinction. It is also believed that 
the public will increasingly recognize the 
intricacy of life insurance applications 
to special business and family needs, and 
the superior worth of the trained service 
of those holding the degree. In due 
course of time it is also felt that the 
college should tie up as closely as pos- 
sible with other educational organiza- 
tions in the field of insurance, such as 
universities and colleges, the Life Insur- 
ance Sales Research Bureau, The Amer- 
ican Federation of Insurance, ete. Ii 
the college is successful its sphere of 
usefulness, educationally speaking, may 
soon expand into the field of useful re- 
search, and thus reach beyond the ad- 
ministration of examinations and_ the 
standardization of life insurance courses. 

“Insurance is simply undergoing the 
same educational development that has 
marked the progress of other business 
professions, particularly that of account- 
ing. The C. P. A. degree has served as 
an effective means, during the past quart- 
ter of a century, towards a realization of 
all the objects set forth in the preced- 
ing paragraph. Its status is now recog- 
nized everywhere—within the calling, by 
the public, and in the curriculum of 0ur 
higher institutions of learning. Efficient 
life underwriting involves the saime 
broad and intensive training along busi- 
ness lines as does efficient accounting. 
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Book Increase His Income 


In “Collier’s Week- 


Gambling ly” last week appear- 
With ed an editorial bear- 
God ing the caption “Gam- 


bling With God,” 
which has had wide recognition in the 
insurance fraternity. The editorial fol- 
lows: 

Life insurance was called “gambling 
with God” by the French in the six- 
teenth century. So the law barred it 
as impious. 

More than one half of the residents 
of the United States held policies at the 
end of last year, calling for $87,000,000,- 
000. They accounted for almost three 
fourths of the world’s outstanding total 
of $101,000,000,000. 

No one fears divine Providence will 
be angered if we take this method of 
smoothing the financial path of those 
who live on. So the underwriters dis- 
tributed $1,500,000,000 to beneficiaries in 
this country in 1927. 

Four centuries ago it was all right to 
insure against the loss of goods in ship- 
wreck, but an offense against good mor- 
als to seek protection for a family by 
the same plan. Two hundred years more 
were required to establish the identity 
of the principle involved. 

We don’t gamble with God in saving 
for the future by building an estate. 
Life insurance amounts to just that. 

ee * 
An excellent argu- 


Case Of ment for life insur- 
Criminal ance may be found in 
Neglect a letter which was re- 


ceived by Miss Dor- 
othy Dix of the “New York Evening 
Post” recently from one of her readers 
which reads as follows: 

“I was an orphan girl and married 
very young. My husband was a good- 
man and a fine provider and I worked 
hard to help him save. But I could never 
get him to take out any insurance. He 
always said he wouldn’t do it because he 
did not want me to marry again. He 
died leaving me with two little children, 
a home not paid for, and very little sav- 
ings. I went to work to try to support 
my children, but within a year I had 
lost my health and had to put my chil- 
dren in an asylum, and ever since I 
have been in and out of hospitals as 
a charity patient, and even when I can 
work J can make very little, because I 
have not been trained to any occupa- 
tion. I wish I could warn all girls not 
to marry until after they have learned 
some good trade by which they can 
Support themselves and their children if 
necessary, and all men to carry insur- 
ance so that if they die their wives and 
children may not be left destitute, as 
we were.” 

Commenting on this letter, Miss Dix 
Says: 

“It is a criminal thing for any man 
with a wife and children not to carry 
all the insurance he can afford. Espe- 
Cially it is a criminal thing for a poor 
man not to do so, because that is the 
only possible way he can protect them 
Irom want in case of his death. God 
kn ws it is a terrible enough thing 
when a loved husband and father is 
taken away from the clinging arms of 
his wife and children, but the tragedy 





= 
the Man With the Rate 
and General Efficiency 


is intensified a thousandfold when his 
going leaves them not only desolate but 
penniless. 

Who can picture the despair of the 
widow who, weeping above the coffin of 
her husband, has her heart grow cold 
with fear as she wonders how she is to 
feed the hungry mouths of her little 
ones now that the bread-winner is gone, 
how she is to keep a roof over their 
heads and clothes on their backs? 

It is very true that money cannot 
bring back our dead. It cannot assuage 
our grief. But the living have to go on 
living and have their daily needs met, 
and there is a difference even in mis- 
fortune between the widow who is left 
enough insurance money by her husband 
to keep her family together and provide 
for them decently and the woman who 
is left nothing, and who must send her 
little ones to an orphans’ home and add 
to the sorrow of losing her husband the 
agony of being parted from her chil- 
dren and who must herself go out to 
do menial labor.” 





N. Y. Licenses 


The following brokers’ licenses have 
been issued at Albany for New York 
City and Brooklyn: 

Francis F. McIver, 55 John street. 

James S. McIver, 55 John street. 

Anthony J. Dowd, 78 Broad street. 

Wallace H. Kennedy, 225 Broadway. 

Robert S. Hansman, 60 Beaver street. 

Isidor Rand, 1765 ast 19th street. 

Auto Plan Agency, Inc., 1550 Broadway. 

Henrich & Dowd, 1819 Broadway. 

Fred C. Thompson, 59 Maiden lane. 

Louis Brecher, 370 Seventh avenue. 

Louis S. Stein, 1242 Simpson street. 

Harry MacIntyre, 85 Maiden lane. 

Charles Mayer, 1400 East 58th street, Brook- 


yn. 

Ralph H. Waddell, 551 Fifth avenue. 
Isidore Sturm, 12 Graham avenue, Brooklyn. 
Allan A. Bates, 820 Greenwich street. 


1 


Cornelius Joseph Danahy, 210 St. John’s 
place, Brooklyn. 

Joseph C. Omundsen, 3915 Fifth avenue, 
Brooklyn. 

John M. Trapp, 27 William street. 

John Joseph Mahoney, 130 Clinton street, 
Brooklyn. 


William L. Schneider, 80 Maiden lane. 
Interstate Automobile Underwriters Agency, 


Inc., 1 Park avenue. 


Air Corps Risks 


(Continued from Page 4) 





a National Guard officer who was mak- 
ing a practice flight. It is manifestly 
unfair, however, to form a generaliza- 
tion over one or two such unfortunate in- 
cidents. Reserve officers or National 
Guard officers for the most part know 
full well when a plane is air worthy and 
when it is not, and this factor alone must 
exert a rather effective control over the 
efficiency of National Guard air craft. 
Records show that as a general thing 
the Air Corps reserve officer is not do- 
ing much flying as an individual or a 
group, and should not be rated with re- 
spect to hazards that apply to the regu- 
lar army pilot or to the commercial pi- 
lot or owner of an airplane. Most of 
the reserve officers have retained their 
commissions as a matter of sentiment or 
out of a sense of responsibility for na- 
tional defense. The reserve officer on 
the whole will be found to be desirable 


as an insurance risk to my mind not 
necessitating an extra rating. 

The conclusions apparent with refer- 
ence to these two classes of officers are 
as follows: 

Some reserve officers never fly and 
probably never will. 

2. One-fourth of the rated pilots and 
observers flew in the last twelve 
months’ cycle covered by the rec- 
ord. 

3. Reasonable frequency of flying re- 
duces instead of increases the flight 
hazard. 

4. Pilots of either the Reserve Corps 
or National Guard merit a much 
more liberal classification than is 
applicable to regular army fliers, or 
to commercial fliers or to owners 
and operators of air planes. 

In other words, I question whether the 
men about whom I have written this 
article should be put in a group to which 
any hazard is supposed to be attached. 
To apply a group classification that is 
predicated upon the existence of well de- 
fined hazards, means to either exclude 
or rate up a large proportion of this 
group who are not going to run into any 
more flying hazards than the normal citi- 
zen who has no flying connection or in- 
terest. To take care of those individu- 
als of the group who will fly, a decision 
should rest upon what the individual him- 
self has done in the way of flying and 
what he is likely to do, judging from 
the facts at hand. 

In brief, the main burden of my song 
is a plea for a more flexible and liberal 
attitude towards the group of former 
aviators who now maintain their affilia- 











TWO MEN 


We have two new 








territories for two 
good men under 
real general agents’ 
contracts. 

Address 


The Manhattan Life Ins. Co. 


66 BROADWAY, NEW YORK 




















HAlcHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 


INDIANAPOLIS 


Omaha Kansas City 














tion in the Air Corps Reserve or in the 


National Guard (Air Service). 
W. HENRY SMITH, 
Executive Assistant, Re- 

tail Credit Co. 











The Columbian National Life Insurance Company 


BOSTON, MASSACHUSETTS 
. ARTHUR E. CHILDS, President 


Columbian National Agents can offer the best in 


LIFE, ACCIDENT and HEALTH INSURANCE 


Columbian National Policies make selling easier. 
Policies backed b f th 
~~  }="“ H0CHiMds«.. -"™" 
Exceptional opportunity is offered to salesmen of 
character and ability. Communicate at once with 
Agency Department, 77 Franklin Street, Boston. 
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in America then and there. 


are invited to apply to 


DAVID F. HOUSTON 
President 


34 Nassau Street 





Years of Life Insur- 
ance Ideals and Service 


N IDEAL became a reality when, on February Ist, 1843, 
“The Mutual Life of New York” issued its first policy. 
The business of life insurance on the mutual plan started 


Priority in its field is not the Company’s claim to greatness 
—age in itself is no great distinction. The Mutual Life began 
with high ideals of business conduct, which still prevail. It aims 
at quality and to be highly honorable in all its dealings. 


In its relations with policyholders and their representatives 
The Mutual Life has an outstanding record. 


Those who contemplate life insurance soliciting as a career 


The Mutual Life Insurance Company 
of New York 


GEORGE K. SARGENT 


2nd Vice- President and Manager of Agencies 


New York, N. Y. 



























Page 12 











May 11, 1928 





—_. 





F. A. Wallis Tells of 
New Low Rate Policy 


TALKS AT AGENCY LUNCHEON 





Applauded for His Remarks About Fidel- 
ity Mutual’s New Contracts in Cele- 
bration of Golden Anniversary 
Characterizing the dividend feature of 
the new low rate ordinary life policy of 
the Fidelity Mutual Life as “one of the 
most amazing things in life insurance,” 
General Manager Frederick A. Wallis 
announced Saturday afternoon to a large 
and interested audience the details of the 
policy which will go into effect May 15. 
The former commissioner of immigra- 
tion expressed the opinion that nothing 
like this policy was to be found any- 
where in the life insurance world. At 
the conclusion of his talk there was pro- 
longed applause from his agents who had 
gathered in the agency rooms of F, A. 
Wallis & Co., 277 Broadway, to attend 

a buffet luncheon. 

An incident happened just before Com- 
missioner Wallis closed his remarks 
which gave a dramatic emphasis to the 
occasion. Fire engines were suddenly 
seen racing madly along the street while 
smoke poured from the windows of a 
nearby building. Some persons thinking 
the fire was in the Fidelity rooms, be- 
came somewhat agitated but quiet was 
soon restored. Commissioner Wallis re- 
marked jocosely that his announcement 
of the new policy seemed to have started 
a lot of commotion and that even the 
fire department had turned out to cele- 
brate the occasion. 

Evolution of New Policy 

Speaking of the evolution of the new 
low rate policy which is soon to be in- 
troduced to the insuring public to cele- 
brate the company’s Golden Anniversary, 
Mr. Wallis said he had discussed with 
company officials the feasibility of a new 
low rate policy to meet the competition 
of some of the other low net cost com- 
panies. When called into conference 
some time after the preliminary discus- 
sions had taken place, he was asked 
what he thought of a term policy but he 
strongly objected. He insisted that what 
was needed was an ordinary life policy 
with rates and annual dividends as cheap 
as those of any other company. After 
much deliberation the company finally 
decided to offer a lower life rate than 
that of any other company. 

Shows Comparative Costs 

Pointing to a somewhat elaborate 
blackboard chart showing the cost of 
life insurance on the ordinary life plan 
of the various companies as compared to 
that of the new Fidelity Mutual policy, 
Manager Wallis drew attention to the 
exceedingly low figure of his company 
and to the high annual dividends. He 
also pointed out that the company would 
pay practically the full rate of commis- 
sion with renewals. The consensus of 
opinion among the agents seemed to be 
that the company ought to do a much 
larger business with the new policy in 
force than it has done heretofore. 

While Commissioner Wallis all along 
knew that the actuaries of the company 
were at work upon a new policy, he kept 
the matter a secret until Saturday after- 
noon. There had been rumors floating 
through the agency that a new policy 
was soon to be announced and naturally 
the agents were on “tiptoe” to gct the 
news when it broke. 

Prizes in Lindbergh Contest 


About 130 persons attended the lunch- 
eon, including some guests and insur- 
ance press representatives. Commission- 


er Wallis announced before the speaking 
started the results of the Lindbergh Air- 
plane contest for the month of April, 
conducted by the agency, and awarded 


prizes to the winners. The prizes were 
won by the following people: Miss 
Bertha M. Lohwed who made the whole 
trip; Miss Julia Donnelly, who got as far 
as Porto Prince; Mrs. H. S. Edmunds, 
Dr. William T. Stewart, Lyman Malone, 
Miss W. E. McEwen, the cnly agent 
to get as far as Panama, and Mrs. Fritz 
Boos, who got as far as Bogota. 

A baseball contest also was announced 
for the month,of May. The company re- 
cently sent out literature announcing the 
contest in which women may take part. 
The person making the announcement 
said the contest might possibly develop 
some women “Babe Ruths,” which 
seemed to please the ladies. So far the 
Wallis agency has plaved four out of 
the five scheduled games and has won 
three games with an average of 750. 
Their league comprises ten teams select- 
ed by the company. 


The New Policy 


The new low rate policy is a partici- 
pating contract with full disability and 
double indemnity benefits. The mini- 
mum amount of business that may be 
written is $5,000 and in this respect it 
resembles the Preferred Whole Life 


Policy of the Home Life. No non-med- 


ical will be written under the terms of 
the policy and only preferred risks will 
be accepted. The policy also contains 
full legal non-forfeiture values, cash, 
loan, paid-up extended insurance. It will 
be available to applicants between the 
ages of 20 and 60 inclusive. 
Endowment Age 85 

The company has announced in a 
folder sent out from the home office this 
week to its managers that the present 
ordinary life policy is to be withdrawn 
effective May 15 and that another new 
plan known as Endowment at Age 85, 
with several advantages over the old 
policy, will be substituted. 

The Endowment at Age 8&5 has been 
provided to meet any special conditions 
to which the new low rate policy does 
not satisfactorily apply, such as applica- 
tions in amounts less than $5,000 for 
cases that require slight ratings. This 
plan will be written up to and incuding 
age 65 and also for any amount within 
the company’s usual limit as stated in 
the rate book. 

The Fidelity Mutual announces that on 
and after May 15, 1928, no business will 
be issued on the present Ordinary Life 
Plan unless the application and examina- 
tion bear a date not later than May 14. 








PROMOTED TO ASSISTANT 


W. N. Harris, Who Had Good Record 
at Lexington, Advanced by 
Imperial Life 

W. N. Harris, of the Imperial Life «of 
Asheville, N. C., who made an outstand- 
ing record in industrial at the Lexington 
office, has been advanced to the position 
of assistant manager in the Durham dis- 
trict. Harris is an enthusiastic, encr- 
getic youth who entered the life insur- 
ance field under Manager Lanier in 
January, 1926. 

Harris .averaged 100% collections for 
the entire year of 1927, and his averaxe 
net increase was slightly more than 50 
cents a week. The ordinary production 
records for 1927 show $16,500 of deliy- 
ered business. His consistent, steady, all 
around record and the highly satisfac- 
tory class of business he produced came 
to the notice of the company officials 
who are always on the lookout for prom- 
ising material. W. G. Hoover succeeds 
Harris in Lexington. 





Shelton A. Hutchinson of the Kling- 
man agency of the Equitable Society in 
St. Paul, Minn., wrote policies on 142 
persons last year. 
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INCREASED PRODUCTION; 


The Insurance Trust is neither black magic nor a 
“trick” arrangement for tax evasion. 
program of estate administration which, when prop- 
erly understood and intelligently used, means in- 
creased production to the underwriter. 


Our officers will be glad to discuss the suitability 
of the Insurance Trust in any given case. The experi- 
ence and knowledge of this Bank are available to un- 
derwriters, without expense or obligation to them. 


National Bank of Commerce in New York 


TRUST DEPARTMENT 


C. ALISON SCULLY 
Vice-President 


Trust Officers 


It is a sound 


MELVILLE W. TERRY 
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Ecker Gets 45 Years’ 



























































ADOPT MONTHLY INSURANCE — 
d . Fifty Inland Empire agents of the New 1851 1928 
Service Bar From Met word rite attended a recent dinner at THE BERKSHIRE LIFE INSURANCE COMPANY 
if BEGAN AS OFFICE BOY IN 1883 the Davenport hotel, Spokane, and heard Writes all forms of standard participating contracts. 
‘. explained by officials of the company Our SERVICE to POLICYHOLDERS and our splendid spirit of 
n Early Career Was in Real Estate Busi- their new plan for selling insurance. This co-operation between HOME OFFICE and FIELD FORCE are responsi- 
7 ness; in Charge of Investments plan, an innovation in this region, is to ble goad, seg acd ith this fi ld M h Cc 
; Since 1906 sell insurance by the month, instead of pany. y oP ’ ™ inane RS: Sal 
yi Feededialk: 16: Males, nc-ecediteet of by the quarter, as has been the custom. BERKSHIRE LIFE INSURANCE COMPANY 
» the Metropolitan Life, completed forty- Pittsfield, M h Incorporated 1851 
ie 1 an Life, J ; itt tts FRED. H. DES, i 
iv five years of service with the company BOSTON ASS’N MEETINGS vested ow we re 
re on May 7. Beginning as office boy in Joseph E. Lockwood, chairman of the 
1) 1x83 and rising successively to clerk in program committee of the Boston Life aN ~~ Oe iad : ve 
Es the real estate division, manager of the Underwriters’ Association, announces 
fe real estate division, comptroller of the that the meeting May 17 : 
i rea e meeting on May at the City 
2. cone ad ae ues Ge caw Club will be addressed by H. W. Man- ANOTHER FORWARD STEP 
is es of Haley Fiske as fi cn the "is, superintendent of agencies of the COMPLETELY REVISED POLICY FORMS 
. ee ee June 21 mecting NEW OWNERSHIP, BENEFICIARY and ASSIGNMENT PROVISIONS 
Is Gilisices seatieeak geese ado O. leave no doubt of the rights of the various parties who may have an 
deedties Actas Like en interest in the policy. 
™ re A PLAIN ENGLISH POLICY 
g s that will particularly appeal to the conscientious life underwriter. 
in WALDMAN AGENCY MOVES Also a new LOW COST PREFERRED RISK POLICY 
2 ; The J. H. Waldman Agency of the Write for Information 
Columbian National Life, has removed e e ° 
jo igang ig a East Forty-second Philadelphia Life Insurance Company 
street to est Forty-second street, i i 
a City, in the Salmon Tower 111 N. Broad Street Philadelphia, Pa. 
uilding. 















































FREDERICK H. ECKER 


death of President Hegemen. Since he 
became treasurer in 1906, all the invest- 
ments of the company, which now 
amount to a million and a half a day 
pass over Mr. Ecker’s desk before being 
executed. 

At the luncheon, where all the officers 
were present, President Fiske made a 
complimentary address to Mr. Ecker, 
sketching his career in the company and 
the world of business. Mr. Fiske said 
that because of the large investments of 
the company in both real estate and in 
railroad securities, Mr. Ecker had stud- 
ied these questions until he was recog- 
nized not only as an expert in the fi- 
nances of the Metropolitan but as a 
railroad man and perhaps the outstand- 
ine real estate expert of the city. 

In concluding, Mr. Fiske presented to 
Mr. Ecker the forty-five years bar to 
his company service medal. 





E. M. SAUNDERS A VISITOR 


Edward M. Saunders, investment ex- 
ecutive cf the Canada Life, was in New 
York this week en route home from a 
trip of several weeks to the West In- 
dics. Mr. Saunders was particularly im- 
pressed by Jamaica, an island which he 
said was well ruled and the people were 
contented, while from the tourist’s view- 
point there was much to see which was 
interesting and enjoyable. 





SECRETARY Y. M. C. A. 

(;, Barrett Rich, Jr., Buffalo insur- 
ance broker, has been honored by being 
chosen recording secretary of the Y. M. 
C A, in that city in recognition of his 
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Progressive 


A quarter of a century spent in 


Ideas and Methods 
Spell Success 


The Missouri State’Life, in its program 
of progress, is continually anticipating 
the needs of its field men 


A igen its unique combination of soundness and aggres- 


siveness, the Missouri State Life has justly earned its dis- 
tinetive title—The Progressive Company. 


laying the broadest possible foun- 
dation for future strength has 
been followed by twelve years of 
almost unprecedented growth and 


development. In these twelve 
years, the Company has grown 
from a little over one hundred mil- 
lion to considerably more than 
three-quarters of a billion dollars 
of insurance in force. 


Now 18th among the 348 Legal 
Reserve Companies of the United 


Hillsman Taylor, President 


States, its record of new paid-for 
business in 1927 was greater than 
any one of the next five companies 
above it. 


Continually anticipating the 
needs of its field men—pioneering 
in many of the progressive ideas 
and methods now in general use— 
it is no wonder Missouri State Life 
underwriters are piling up such 
remarkable records. 


_ Men of high character and abil- 
ity are offered a real future with 
this Company. 


Home Office, St. Louis 


Missouri State Life Insurance Company 
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boys’ welfare activities in that city. 





DR. DUBLIN BOOK 
‘Health and Wealth,” a new book by 
Dr. Louis Dublin, issued this week, will 
be reviewed in The Eastern Underwriter 
next week. 
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Rabies in Childhood 
Steadily Increasing 


BOYS ARE THE CHIEF VICTIMS 





Current Issue Metropolitan Life Statis- 
tical Bulletin Warns Children of Pet- 
ting Stray Animals 
More than usual prevalence of rabies 
within the past year, in several sections 
of the country, has resulted in the strict- 
er enforcement by health and police au- 
thorities of approved measures for pro- 
tecting human beings against infection 
from rabid animals, says a writer in 
the current issue of the Statistical Bul- 

leting of the Metropolitan Life. 

The writer further states that: “With 
this disease, all hope of saving lives nec- 
essarily rests in prevention, since rabies 
when once contracted is hopelessly in- 
curable. The best preventive measure, 
obviously, is the strict enforcement of 
state or local regulations governing the 
general muzzling of dogs. 

“But there is one aspect of rabies pre- 
vention to which attention has not been 
generally directed; namely, that it is the 
children (and more especially the boys) 
who are the chief victims. The mortal- 
ity figures for the United States death 
registration area, covering a seven-year 
period, show that six deaths out of every 
ten from this disease occurred among 
children under fifteen, and that seven 
out of every ten of these deaths, in child- 
hood, were those of boys. More deaths 
occur between five and ten years than 
in any other age group. 

“From the standpoint of mortality, 
then, rabies is almost as much a disease 
of childhood as scarlet fever. Not only 
are children, more frequently than adults, 
attacked by rabid dogs, but medical au- 
thorities have learned that the period of 
incubation, with them, is shorter. The 
inevitable result is that rabies develops 
more frequently because there is less 
time to get the child where protective 
inoculation may be given. 

Stray Dog Menace 

“The stray dog is, of course, the great- 
est menace. If the children could be 
sufficiently impressed with the danger in 
‘making friends’ with stray dogs or with 
teasing their own pets, a distinctly for- 
ward step would be made in controlling 
human rabies. Private agencies, like 
child welfare organizations, parent-teach- 
ers societies and others, could be of 
real assistance to the health authorities 
by insisting on a discussion of the dan- 
ger of rabies in the schools. 

“The number of deaths, it is true, is 
not large. The latest available figures, 
relating to 1925, show 12 in Ohio, 7 in 
North Carolina, 6 in Tennessee and 5, 
each, in Missouri and Pennsylvania, with 
smaller numbers in other states. But the 
suffering and constant sense of impend- 
ing danger, the occasionaly fits of furi- 
ous mania caused by rabies are so ter- 
rible that it is possibly the most dread- 
ed of all diseases. Reports from a num- 
ber of states show that rabies, in ani- 
mals, has increased appreciably in re- 
cent years. This means increased dan- 
ger of infection in human beings.” 


INCREASE CAPITAL 

Charter of the Life Insurance Com- 
pany of Virginia has been amended in- 
creasing the maximum authorized capi- 
tal stock from $5,000,000 to $10,000,000. 
Application for the amendment was 
made after the company recently de- 
clared a 66 2/3% stock dividend incréas- 
ing the capital stock from $3,000,000 to 
$5,000,000, the maximum authorized limit. 


UNDERWRITER AN AVIATOR 

In perfect keeping with the times, B. 
H. Demarest, Lansing, Mich., member of 
the Bankers Life Grand Rapids agency, 
has taken himself to the “‘fenceless blue 
skies.” Mr. Demarest recently purchased 
an American Eagle plane which was de- 
livered from Kansas City by Mr. Dema- 
rest’s son, Tom, and a Lansing pilot. 
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NYLIC INCENTIVES and AIDS TO SUCCESS 
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Agents continue to prosper and to forge 
ahead to greater achievements. 
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New Home Office Building now being 
erected on the site of the famous 
old Madison Square Garden 
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Am. Statistical Ass’n. 
To Dine Here May 18 


FIRST MEETING IN SOME YEARS 





H. E. Niles, Wm. Leslie, Joseph Raywid, 
Hugh Thompson and Others 
to Speak 





The American Statistical Association 
will have a dinner at the Aldine Club, 
200 Fifth avenue, on Friday evening, 
May 18. The general topic will be 
“Statistics of the Insurance Business as 
Applied in Insurance Management, !n- 
vestment, Supervision and Rate Making.” 
This will be the first meeting of the 
association in many years at which in- 
surance statistics have had the chief 
place. 

Henry E. Niles, assistant manager of 
the Life Insurance Sales Research Bu- 
reau, of Hartford, will speak on “Insur- 
ance Statistics in Life Insurance Sales 
Administration.” The subject of the ad- 
dress by William Leslie, general man- 
ager of the National Council on Com- 
pensation Insurance, will be “Operating 
and Social Statistics of Social Insur- 
ance.” Joseph Raywid, vice-president of 
the Underwriters’ Statistical Service, 
will discuss “Insurance Statistics from 
the Compiler’s Point of View.” Hugh 
Thompson, secretary of the Queen In- 
surance Co. and president of the Insur- 
ance Accountants’ Association of New 
York, will speak on “Statistics of the 
Fire Insurance Business.” A _represen- 
tative of J. K. Rice, Jr, & Co, will 
speak on “Operating Data of the Insur- 
ance Business from the Investor’s Stand- 
point.” n 

Discussion from the floor will be led 
by George D. Moore, assistant secretary 
and actuary of the Royal Indemnity Co., 
and Marcus Meltzer, statistician of the 
National Bureau of Casualty and Sure- 
ty Underwriters. 

Reservations may be secured through 
the secretary, Willford I. King, 2306 
Wooster street, New York. 





INSURE COMEDIANS FOR MILLION 

Willie and Eugene Howard, well- 
known stars, having just closed a suc- 
cessful season with George White's 
“Scandals” have just increased their 
Partnership Insurance, whereby _ both 
now carry $500,000 each. 

They have signed again this year to 
appear in another George White’s “Scan- 
dals’—appearing for the present in 
vaudeville at a salary of $7,500 a week, 
being among the prominent stars draw- 
ing salaries that read like telephone 
numbers. 

Insurance was taken out through John 
J. Kemp, theatrical insurance specialist, 
who will be remembered as insuring Will 
Rogers for over a million dollars. 





HULL TO SPEAK IN NEWARK 


It has been announced by the Life 
Underwriters Association of Newark, 
that Roger B. Hull, general manager and 
counsel of the National Association of 
Life Underwriters, will be the guest of 
honor and_ principal speaker at the 
luncheon-meeting of the association on 
Monday, May 14, to be held at the New- 
ark Athletic Association. At the same 
meeting the full report of the committce 
which has been investigating the banks 
selling life insurance will be heard. The 
association has already gone on record 
as being opposed to any banks enterin 
the life insurance field. W. Reginald 
Baker, president of the association, will 
preside at the meeting. 





“DON” KEANE ON PROSPECTING 

Donald C. Keane, of the Keane-Pat- 
terson Agency, Massachusetts Mutual 
Life, addressed the staff of the Frank 
Pennell Agency, State Mutual Life, New 
York City, Monday morning on the sub- 
ject of prospecting. 
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Estate Analyst Deals 
With Many Companies 


HOW SUCH AN OFFICE OPERATES 





Builds Clientele Which It Advises As To 
Insurance, Taxation, Accounting; 
Fair Play For Agents 


By Benj amin R. Murphy 


Benjamin Russell Murphy and Joseph 
Lawson Weatherly are running an estate 
aualysts’ office in Philadelphia, along 
somewhat new lines. The Eastern Under- 
writer asked Mr. Murphy to describe for 
ity readers how the office operates. His 
article follows: 


My experience in business with sev- 
eral companies as an underwriter con- 
tacting the public and finally as vice- 
president of Sigourney Mellor & Co. in 
the capacity of student and analyst of 
insurance problems of large lines and im- 
portant personages led me to the follow- 
ing conclusions: 

First: That it was impossible for the 
public intelligently to acquire, economic- 
ally maintain and finally dispose of its 
benefits to greatest advantage except 
that the entire program and procedure 
be moulded in direct relationship to the 
entire financial structure. 

Second: That it is impossible always 
to plan correctly today for tomorrow, 
since the conditions are so continually 
changing, and therefore an estate inven- 
tory period is quite as essential as is 
the corporation fiscal year. 

Third: That the various items to be 
considered in the financial structure of a 
man were each a specialty unto them- 
selves and require expert treatment, and, 
therefore, no one man is capable in all 
m ses of the problem. 

Fourth: That since most people have 
been sold by several agents rather than 
one, the customer (agents try to call him 
client) will not confide in all and he is 
reluctant to select one at the exclusion 
of the rest, therefore, the life insurance 
agent rarely gets the opportunity to 
serve the public intelligently. 

Fifth: That even if the public should 
confide in the agent, since his only re- 
muneration can come from the sale of 
insurance, the instinct of “survival of: the 
fittest” (regardless of the most extreme, 
ethical or professional attitude) prohib- 
its a state of mind which permits of 
impartial and unbiased advice. 


Agents At First Antagonistic 


Sixth: That the same as the prac- 
ticing physician has been so busy in 
curing the disease as to leave the field 
of diagnosis and preventive medicine 
open to what has grown into these types 
of specialists; so has the life under- 
writer been so busy selling to make his 
commissions that he has too often left 
the need for someone to step in and 
clean house and build a comprehensive 
and beneficial program. 

Therefore: Under the title of Estate 
Analysts (which I am continually seek- 
ing to improve) we have blazed the trail 
of a new profession. 

At first the insurance fraternity as we 
contacted with it, was very antagonistic. 
Without going into detail, many unpleas- 
ant instances were enacted and we were 
caused much concern and hardship, were 
ruthlessly dealt with and_ generally 
looked upon as malicious twisters. How- 
ever, to the best of our knowledge, they 
had’ never had an experience like this; 
and my experience as a life underwriter 
taught me to lock upon anybody other 
than an underwriter who offered infor- 
mation on life insurance as an undesir- 
able who should be put out of business. 

Realizing that this was the logical con- 
clusion about us on their part, we ac- 
cepted the position (ever so costly to 
us) and realized that ethical and pro- 
fessional practice of our ideals and meth- 
ods only, would afford the opportunity 
lor us to establish our principles as a 
teal value and contribution not only to 


society but to the many businesses in- 
volved in a man’s financial and estate 
structure, 

I am glad to report that in every in- 
stance where we were originally under 
ban we have been able to vindicate to 
the end that we are now getting more 
and more co-operation from all sides. 
This has only come from the fact that 
we have controlled our human tendencies 
to retaliate and have never yet criti- 
cized company, policy or agent in any 
case. We could not do so intelligently 
as we know nothing of the psychology 
of the sale of any specific policy. 

We are living for the day when we 
are generally conceded to be established 
as the co-ordinators of all the various 
agencies and experts needed in the care- 
ful, scientific and needed procedure of 
first creating then maintaining and fin- 
ally disposing of the estate to the best 
advantage of all concerned. 


Our Procedure 


The only thing we have to sell is 
that it is logical that we can render a 
valuable service and that we are suff- 
ciently professional and ethical that the 
public may tell us things that they just 
do not tell people. This sale is usually 
made in the prospect’s office and the 
indication as to whether or not the sale 
is made, is received when the prospect 
accepts the invitation to come to our 
office for a survey of his complete finan- 
cial structure. 

We have not yet weakened on that 
stand that we will not attempt to make 


‘the survey other than in our offices and 


in every instance, even such men of con- 
sequence as we have dealt with, have 
spent hours in conference on this basis. 

The most difficult thing in making the 
analysis is to definitely interpret the 
man’s desires of accomplishment into 
definite figures, which usually takes much 
prospecting and baiting into a financially 
well-regulated program. With this hy- 
pothesis established, the balance of the 
procedure is mere detail because all men 
have a net living worth even though we 
have actually found some to be minus 
rather than plus. 


Annuity Basis 

We always aim to establish a hypothe- 
sis on an annuity basis inasmuch as 
principal sums are only valuable as steps 
in calculations because the real value of 
any estate is the comforts that it will 
supply annually and throughout life. 
Therefore, intelligent disposition of the 
principal sum involved is quite as essen- 
tial as to establish it. 

Inasmuch as the entire financial struc- 
ture must be taken into account, it is 
readily appreciated why we do not at- 
tempt to hold ourselves as competent in 
the many phases, but rather call in the 
man’s banker, attorney, trust officer, in- 
surance agents and usually it is our ex- 
perience that he has no tax expert and 
is satisfied that George K. Watson & 
Co., certified public accountants, whom 
we retain, shall make the tax report, and 
since our recommendations usually in- 
volve rather technical actuarial calcula- 
tions before a case is completed, we 
submit all our figures for audit to George 
A. Huggins, consulting actuary, in the 
Witherspoon building. 

You can see that after all, our chief 
function is to be the personal confidant 
and representative of the client in the 
commanding of all of the modern fa- 
cilities to his best interests. 

The usual reaction that the public can- 
not afford to and will not pay fees for 
services that the life insurance agent 
claims to give free, has been definitely 
disproven by us in that our actual prac- 
tice has demonstrated that the public 
is very willing to pay and in addition 
that the life insurance agent cannot af- 
ford to give this service on the gamble 
of writing new insurance aside from our 
view that his frame of mind will not per- 
mit him to arrive at the same destina- 
tion in the program. 

The only difficulty with regard to the 
financial burden on the public at the 
present time is the fact that we create 


and hand out to friend insurance agents 
of the client new. business for which 
the agent has not expended any effort 
and knows nothing of it until he is no- 
tified to place the application and that 
the client has to pay the premiums in- 
cluding the commissions under such con- 
ditions is to a degree annoying. How- 
ever, clients never object to apportion- 
ing the new insurance that invariably is 
written among such agents as may be 
losing renewals as a result of our rec- 
ommended changes. 
Want Good Will 


We have no secrets and are very an- 
xious for the good will of all the vari- 
our agencies employed in our procedure 
and to that end, never hesitate to go 
into such detail with any one of these 
agencies as the client will permit. 

We are commencing to have very sat- 
isfactory reactions from trust officers 
and it is my firm belief that at an early 
date we will establish a similar type of 

(Continued on Page 16) 














A NEW POLICY 


ENTHUSIASTIC RECEP- 
TION ACCORDED NEW 
“GRADUATED PREMIUM” 
PLAN 


For Particulars Phone 


CANADA LIFE ASSURANCE 
COMPANY 


H. W. JONES, Mgr. 
110 William Street 
New York City 


Beekman 5058—669 


























AMERICAN 
CENTRAL 
LIFE 


INSURANCE COMPANY 
INDIANAPOLIS 
Old Line Legal Reserve 
Established 1899 
| HERBERT M. WOOLLEN, President 
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The Doorway 
To Opportunity 


The Doorway to Opportunity 


Leads to 
Northwestern National’s Superior Equipment 


NON-MEDICAL 
SUBSTANDARD SERVICE 
GROUP INSURANCE 
SALARY SAVINGS 

LOW RATIO OF REJECTION 


(less than 2% ) 


LIBERAL DISABILITY CLAUSE 

AGE LIMITS—BIRTH TO AGE 65 

. PARTICIPATING AND 
NON-PARTICIPATING 

9. MAIL ADVERTISING SERVICE 


Every convenience that modern life insurance affords given to 
agent and policyholder. 


NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


0. J. ARNOLD, Parsiwext 


STRON G~ Minneapolis Minn. ~ LIBERAL 
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UNION LABOR LIFE 





Agencies In Detroit, Philadelphia, Co- 
lumbus, Chicago, Albany, New York 
And Many Other Cities 

Following on the heels of its victory 
in Massachusetts, where the state legis- 
lature has enacted a law giving trade 
unions the right to secure group insur- 
ance as unions, the Union Labor Life 
is organizing agencies in cities and states 
of heaviest industrial population. Agen- 
cies are being organized in Detroit, 
Philadelphia, Columbus and will be put 
in the field immediately. In much the 


same manner agencies are in operation 
in Albany, Buffalo, Chicago, New York, 
Kansas City, St. Louis and Denver. Next 
to come in line, with negotiations now 
under way, will be Cleveland, Toledo, 
Dayton, Syracuse, Rochester, New 
Haven, Providence, Baltimore, Cincin- 
nati, Pittsburgh and Scranton. 

The progress made by the company 
has brought favorable comment from 
many leaders in the insurance world, one 
of the latest being a letter of congratu- 
lation from Second Vice-President Will- 
iam J. Graham, of the Equitable Society. 
Mr. Graham said in his letter to Presi- 
dent Woll: 

“From the newspaper reports of the 
accomplishment in business’ written, 
which includes about a million and a 
quarter of Ordinary business and thirty- 
four millions of group for the Union 
Labor Life at the end of the first year, 
I am moved to drop you this line and 
extend my hearty congratulations. I 
know you must take pride also in the 
fact that you have closed the year with 
a surplus remaining of $209,000 after a 
substantial performance in _ business 
gained and with total assets of $618,000.” 





NINE COMPANIES ON BOY 





Elmer Leterman Insures Edwin Weisl, 

Aged 10, for $200,000; Met Father 

at Palm Beach, Fla. 

Children’s insurance is being written in 
increasingly large amounts today. The 
latest child to be heavily insured is Ed- 
win Weisl, Jr., ten years old son of Ed- 
win Weisl, member of the New York 
Stock Exchange who himself carries 
more than a million of life insurance. 
The amount of life insurance coverage is 
$200,000, and the policy was placed by 
Elmer G. Leterman, of Stebbins, Leter- 
man & Gates, Inc., 1540 Broadway, New 
York City. 

Nine companies on the line are the 
Equitable Society, Massachusetts Mutu- 
al, New England Mutual, National Life 
of Vermont, John Hancock, Guardian, 
Penn Mutual, Connecticut Mutual and 
Mutual Life. The premium is $3,080 an- 
nually. This premium rate will be re- 
duced to $2,000 a year by the time the 
boy attains maturity. 

Leterman met the father at Palm 
Beach in February of this year and the 
conversation turned on children’s insur- 
ance. Leterman after a while suggested 
to Mr. Weisl that it might be a good 
plan to insure his boy’s life instead of 
leaving money to him in a lump sum; 
that it would tend to develop responsi- 
bility. 

Mr. Leterman also announced this 
week that he had insured all of the em- 
ployes of Weisl & Co. under a group 
policy. 


PASSES BILLION ASSETS 





Equitable Life Society During the First 
Week in May Establishes New 
Record 
During the first week in May the 
Equitable life Society passed the billion 
mark in total assets. In 1926 the com- 
pany’s total outstanding insurance passed 

the five billion mark. 

Since organization it has paid to pol- 
icyholders and beneficiaries an aggregate 
in excess of $2,150,000,000, representing 
death claims, matured endowments, divi- 
dends, annuities and disability claims, of 
which about $1,280,000,000 was paid to 
living policyholders. 

The half billion mark in total assets 
was reached in 1911, fifty-two years after 
organization. The company’s rapid de- 
velopment during recent years and par- 
ticularly during the past decade is evi- 
denced by the fact that its assets in- 
creased in the space of seventeen years 
from half a billion to a billion. 

Another billion dollar mark has just 
been achieved in the attainment of that 
amount in group insurance in force, a 
plan which the Equitable inaugurated 
and which has proved of inestimable 
benefit to large bodies of workers. 


HAS PROMISING AGENTS 











Riehle Agency, Equitable Life, Has Some 
Men Who Look Like Million 
Dollar Producers 
The Riehle Agency, Equitable Life 
Society, though not yet two years old, 
has developed an organization which in- 
cludes some very promising agents who 
bid fair soon to be alongside the agency’s 
three million dollar producers, Theodore 
M. Riehle, Max Goldsmith and Julius 

Freund. 

Ralph L. Joseph joined the agency in 
January, 1926. He has since placed 
$235,000 with the organization and is 
still going strong. J. L. Bryden, E. G. 
Cohen, C. B. Chambers, Samuel Cutter, 
Miss I. Delfosse, Maurice Drexler, Pe- 
ter A. Locke, W. Effinger, H. W. Ohr- 
bach, H. R. Maher, E. M. Noonan, Guy 
St. J. Robinson, A. M. Sachs, J. A. 
Schnur and Mrs. R. Shapiro are all 
above or close to the $100,000 mark this 
year, some of them being in the third 
hundred. 

Meanwhile, Theodore M._ Riehle, 
Joseph V. Davis and Reginald Cupit are 
actively engaged in improving the 
agency’s facilities and in getting new 
blood of the kind typified by the above 
men. 





NOW A GENERAL AGENT 
J. J. Leterman, Brother of E. G., Prom- 
inent Insurance Salesman, to Repre- 
sent John Hancock in Virginia 

J. J. Leterman, who is a brother of 
Elmer G. Leterman, of the brokerage 
house of Stebbins, Leterman & Gates, 
Inc., has just been appointed a general 
agent for the John Hancock for the state 
of Virginia. He succeeds his father, who 
died a year ago. 

Mr. Leterman has been in the insur- 
ance business at Norfolk, Va. since 
191i, and writes in the neighborhood of 
three-quarters of a million a year out- 
side of his general business. He is twen- 
ty-eight years old, is married and has 
one child, 


Estate Analyst 


(Continued from Page 15) 


relationship as is now enjoyed by the 
corporation counsel in that we will be 
retained by trust companies on the tech- 
nical end of this very new and compli- 
cated subject of life insurance trusts. 

One of our most successful approaches 
to the public is in substance the two 
main thoughts brought out by M. A. 
Linton, namely, the inability of the pub- 
lic besides its lack of desire to pay the 
40% premium for grandchildren’s insur- 
ance and I would say much that he said 
about some cases requiring optional set- 
tlement under the insurance contract to- 
gether with trust company settlement 
with an expression I believe to have 
been coined by myself, namely, diversi- 
fied disposition which certainly is in har- 
mony with the ever-popular expression, 
diversified investment, and quite as im- 
portant as well as indicative. 
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THE DIARY OF SAMUEL APPS 


Quickest bit of insurance closing I’ve ever seen yesterday. 
Dewey Mason, A®tna General Agent, sent me a circular saying 
that the Attna has just reduced its minimum requirements 
for Wholesale Insurance to ten lives. 


Mason began circularizing my small company leads for 
Wholesale Insurance last week. Never had so big a return in 
It’s certainly easy to sell ’em what 





Made me think of the 
they’ve been trying to get Group 
Insurance for their office force for the last year. 
Mason, Chickering 6270, and he sent Rook, one of the tna 
group specialists, to go out to see Mr. Dugdale with me. 
They’ve got fourteen people to insure; Rook came back with 
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Another Progressive Step! 
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Mortality Experience 
First Quarter of 1928 


LOW TUBERCULOSIS DEATHRATE 





Cancer and Diabetes Deaths Still In- 
creasing, According To Metropolitan 
Life; Alcoholism Situation Same 





The mortality records of the industrial 
policyholders of the Metropolitan Life 
show that the first quarter of 1928 shared 
with the corresponding period of 1927 the 
distinction of registering the lowest 
deathrate (9.7% per 1,000) ever recorded 
for these three months among the in- 
dustrial population of this country and 
Canada, according to the Statistical Bul- 
lectin of the Metropolitan Life. 
16,000,000 white insured 
people, the rate was 8.8%— a new mini- 
but among about 2,500,000 col- 
ored people, there was an increase to 
159% per 1,000, from 15.5% last year; 
so that the composite figure for the two 
races showed no improvement. 


Among 
approximately 


Mum | 


The Bulletin, in commenting further 
on the subject, states that “Altogether, 
the early 1928 health situation among the 
wage-earners and their families is ex- 
tremely satisfactory; and, based on what 
has happened in past years, this indi- 
cates that the current health of the gen- 
eral population of the two countries has 
never been excelled during this period 
of the year; for the mortality experi- 
ence of the Metropolitan industrial pol- 
icvholders, who comprise more than one- 
seventh of all the population, has always 
proved to be an excellent index of the 
situation in general. 


Lowest Tuberculosis Deathrate On 
Record 


“The deathrate for tuberculosis among 
the white policyholders is reported as 
720% per 100,000. This is not only a 
new minimum for any first quarter, but 
shows an improvement of 11% over the 
previous minimum of 80.8% registered 
only last year. Within the brief period 
of two years the tuberculosis deathrate 
among white wage-earners has been cut 
by one-sixth. Only five years ago, that 
is, in 1923, the first-quarter deathrate 
for tuberculosis among white persons was 
106.3 per 100,000. Thus, in half a dec- 
ade, it has been cut by approximately 
one-third. It has been almost halved 
since 1920. It is unfortunate that cor- 
responding improvement has not been 
registered for the insured colored popu- 
lation, among whom there was actually 
a higher rate than during the early 
months of last year. But with the col- 
ored, also, the general picture for tu- 
berculosis shows much improvement. 
Their rate of 229.3 for the quarter may 
be compared with 245.6 in 1923 and 310.1 
in 1920. This is a drop of 26% in eight 
years and indicates some progress in tu- 
berculosis control among our urban ne- 
xro population. 

“The combined mortatity from influ- 
tnva and pneumonia was a little higher 
than in the early part of 1927. Pneu- 
monia, in particular, showed a consid- 
crable increase among the whites. Two 
other diseases of outstanding public 
health interest, diarrheal complaints and 
pucrperal conditions, show improvement. 
In the case of the latter, the drop is 
con siderable—more particularly among 
the colored. 


Cancer Deaths Increasing 


\nother year has begun with no im- 
provement in evidence with respect to 
de:ths from cancer. The composite rate 
fo: whites and colored persons during 
the first quarter was 75.3 per 100,000, as 
coupared with 75.1 last year. Even this 
stall increase is important, showing, as 
it loes, that medical science is making 
Nv impress on the yearly death toll from 
malignant disease. It will be noted, nev- 
ertheless, that the deathrate for the 


whites declined a little during last year, 
and that, but for a very pronounced rise 
among the colared policyholders, the 
composite rate would have dropped 
slightly. 

Increase in Diabetes Mortality 


“The mortality from diabetes continues 
to increase—very slightly among the 
whites, but pronouncedly among the ne- 
groes. The conclusion that little bene- 
fit has as yet come to the urban negro 
as the result of the discovery of in- 
sulin, is inescapable. Insured, that is, 
urban negroes not only show a sharply 
increasing diabetes deathrate, but their 
rate is now higher than that of the 
whites. Ten and fifteen years ago the 
contrary was true. In the general pop- 
ulation, the diabetes deathrate among 
negroes has always been very much low- 
er than for the whites. 


Alcoholism Situation the Same 


“Alcoholism caused 144 deaths during 
the quarter as compared with 140 during 
the same period ef last year. The rate 
(3.2 per 100,000) is unchanged. The mor- 
tality from this disease, nevertheless, im- 
proved somewhat among the white in- 
sured, but among the colored it increased 
from 4.3 in 1927 to 5.8 in 1928. Of the 
144 deaths, 142 occurred in the United 
States and two in the Canadian prov- 
ince of Ontario. Since January 1, 1922, 
3,042 deaths from alchoholism have been 
reported-among the Metropolitan indus- 
trial policyholders.” 





MAKES CLEVER TALK 


C. V. Cromwell, Keane - Patterson 
Agency, Scores Hit At Wells, Meissel 
& Peyser Agency 





Charles V. Cromwell, supervisor of the 
Keane-Patterson Agency, Massachusetts 
Mutual Life, New York City, gave a 
clever talk to the staff of the Wells, 
Meissel & Pevser Agency, National Life 
of Vermont, Monday morning. 

Mr. Cromwell departed from the usual 
conventional manner of addressing 
agents about their business by drawing 
an analogy between life insurance and 
the radio. He used the terminology of 
radio throughout his entire talk and re- 
ferred to the home office as the studio 
where the statistics and messages to the 
public are prepared; the agency as the 
radio set for broadcasting the messages, 
and the agents as “loud speakers.” He 
said that just as too much “static” spoils 
the effects of the loud speaker, so also 
too much statistics often spoils an agent’s 
talk. “Doesn't a lot of statistics sound 
very much like ‘static?’” he asked. 





VISITS HOME OFFICE 

Chicago Division Manager William 
McCallum, of the Bankers National Life, 
paid the home office at Jersey City. 
N. J., a visit last week. The purpose of 
Mr. McCallum’s stay was to reinforce his 
division with the necessary material with 
which to double its production. 


GIFT FROM GENERAL AGENTS 


William 
Gets 





H. Kingsley, Vice-President, 
Talking-Machine at Penn 
Mutual Convention 

Addresses on salesmanship were al- 
omitted at the four-day 
convention of the Penn Mutual Agency 
Association held at Little 
Rock, Ark., from Tuesday until Friday 


most entirely 


which was 
of last week. Selecting and supervising 
agents were the themes. J. Edward 
Durham, general agent at Philadelphia, 
was re-elected president of the associa- 
tion. 

At the afternoon session, President 
William A. Law addressed the conven- 
tion on the financial policy of the com- 
pany. Mr. Law told why the company 
invests in different classes of securities, 
and described what constituted quality 
in the securities of each class. He ex- 
plained the company’s practice and prin- 
ciple in regard to geographical distribu- 
tion of the company’s investments. J. 
N. McLean, general agent at Jackson, 
Miss., followed with an exposition of his 
persona method of selling life insurance. 
The remaining three days were devoted 
to the discussion of the selection of 
agents and their supervision, with the 
exception of an address by Vice-Presi- 
dent Kingsley on Friday morning, his 
title being, “Trust Companies’ Co-opera- 
tion with Life Insurance Companies.” 

Other speakers were Major J. J. Har- 
rison, vice-president Home Life; Ralph 
G. Engelsman, general agent in New 
York, and teacher of life insurance in 
New York University; Alexander FE. 
Patterson, general agent, Chicago; F. 
Paul Huttinger, of the Research Bureau 
of the home office; J. Elliott Hall, gen- 
eral agent in New York; Ralph Humph- 
reys, assistant to the vice-president, and 
Vincent B. Coffin, director of education. 

At the banquet which was held on 
Thursday evening, the  association’s 
president, J. E. Durham, was toastmas- 
ter. The chief speaker was Charles T. 
Evans, vice-president of the Home Life. 

The chief incident of the after-dinner 
hour was the presentation to Vice-Presi- 
dent William H. Kinsley of an ortho- 
phonic Victrola, as a memorial of the ad- 
miration and affection in which he ts 
held by his associates in the home cffice 
and his friends in the field. M. R. Mil- 
ler, general agent at Rochester, N. Y., 
made the presentation speech. 

Vice-President Hugh D. Hart snoke 
about the fine traditions of the Penn 
Mutual, rising from an honorable past; 
of the warm fellowship which exists be- 
tween home office and field in the Penn 
Mutual. He also paid a tribute to Mr. 
Kingsley in words that voiced the feel- 
ing of everyone in the banquet room. 
Other speakers at the banauet were 
Edward F. Henson, a trustee of the com- 
pany, and Hugh M. Willett, general 
avent at Atlanta, and a former president 
of the National Association of Life Un- 
derwriters. 








AGENTS AND BROKERS 


If you want prompt and satisfactory 
results on impaired and substandard 
life risks with guaranteed protection 
and full commissions, write at once, 
submitting name and date of birth to 


SUBSTANDARD PLACEMENT BUREAU 
Box 1084 


THE EASTERN 
110 Fulton Street, 


UNDERWRITER 
New York, N. Y. 














OR the purpose of better serving 

our present clients and, through 
association with each other, to im- 
prove the facilities for our growing 
business 


We announce the Amalgamation of 


ARTHUR W. STEBBINS 


Formerly Arthur W. Stebbins & Co., Inc. 


| ELMER G. LETERMAN 


AND 


ALBERT N. GATES 


Formerly Leterman & Gates, Inc. 


in the firm of 


STEBBINS, LETERMAN 


AND 


GATES 


INCORPORATED 











Insurance Brokers 


15440 BROADWAY | 
Loew’s State Theatre Building 
Telephone Bryant 3040 


LIFE FIRE 
ACCIDENT BURGLARY 
HEALTH FIDELITY 
AUTOMOBILE SURETY 
LIABILITY MISCELLANEOUS 





D. M. FINDLAY WITH ECKERT 





Salary Budget Expert Goes With One 
Of City’s Old Brokerage Houses To 
Run Life Division 
John A. Eckert & Co., a New York 
brokerage concern which was started in 
1889, has appointed Duncan M. Findlay 
manager of its newly established life 

department. 

Findlay started his insurance career 
while working in a country bank in a 
Missouri town of less than five hundred 
population. In need of money to con- 
tinue his education, he hunted around for 
some part time work. By working at 
nights and talking to farmers who came 
to,the bank, he was able to sell over 
$100,000 in two months which furnished 
the $1,700 needed. 

After completing the course at the 
Harvard Business School, he was about 
to start to Chicago to join a bank when 
a friend stopped him on the street and 
took him into his office. The friend was 
then associate general agent of the 
Actna Life at Boston. Before Findlay 
knew it he was told he had an appoint- 
ment with the vice-president of the com- 
pany in Hartford. The vice-president in 
turn advised him to join the New York 
agency at 100 William street if he wished 
a good schooling in life insurance. 

When Findlay arrived in New York 
City he knew only two persons. During 
the first year by using the Salary Budget 
plan he paid for well over a half million 
in the Aetna Life alone. He installed 
this insurance plan in one of the large 
downtown banks, several large hotel 
chains and commercial houses. 





JONES ADDRESSES ACTUARIES 


\t the April meeting of the Actuarial 
Club of Indianapolis, Frank L. Jones, 
former president of the National Asso- 
ciation of Life Underwriters, addressed 
the members on “Modern Tendencies in 
Life Insurance.” 
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Northwestern Development 


(Continued from Page 1) 


Total; Percentage of Agency to state; 
Percentage of agency to county, total; 
Percentage of state to county, total. 
The first thing noted is the land area 
of the agency. Then follows the popu- 
lation, which includes total population, 
population per square mile and percen- 
tage of population lying on farms. Next 
follows the total number of insurable 
males, not only total but per square 
mile. Number of policyholders, amount 
of insurance, number of agents, number 


of towns of 1,000 and over in population 
and insurance paid-for are. the facts 
which follow. Then comes the estimate 
of purchasing power based on income per 
person, per family and per square mile. 
That purchasing power may seem dif- 
ficult to get, but as printed in The East- 
ern Underwriter last week, there are 
many founts for such information, such 
as county tax lists, income tax returns, 
number of cars owned, bank deposits, 
etc. The last section of this sheet pro- 


vides space to jot down percentages of 
agency’s total in counties, such as the 
number of agents. ° 


Agricultural Data 


Another sheet has to do with the ag- 
riculture and facts are gathered under 
the two heads of farm values and farm 
mortgage debt. Two line plate cuts il- 
lustrating how this information is to be 
tabulated will be found on this page. 

The third sheet contains information 
about religious beliefs of people in a 
general agent’s territory and also facts 
about birth of the population and num- 
ber of homes owned. On this sheet also 


contains facts about number of white 
population. The religious bodies are 
listed by percentages to total of popul.- 
tion of the counties. There is also a 
blank space which when filled out will 
describe accessibility of the territory. 
This covers highways and railroads and 
tells whether roads are good, fair or 
poor. 

Additional sheets are to be sent to gea- 
eral agents which will show the num- 
ber of manufacturing plants in each 
county, number of people employcd, 
value of the product and data as to thie 
number of official; clerical and laboring 
groups. 








































































































FARM VALUES 
ace iittala Suighemsate Stuceteak All Farm Property Value of, Crops Value of Dairy Products 
(E xeluding pean and on Percent Percent Percent 
Buildings) Machinery Farms Total of Total of Total of 
(CU0's omitted)| (000's omitted) | (000's omitted) | (000's omitted) (000's omitted) ef S | (000's omitted) 7 S | (000's omitted) ‘or s 
ota Total 
(26) (27) (28) (29) (30) (31) (32) (33) (34) (35) 
AGENCY TOTAL 
% AGENCY TO STATE 
% AGENCY TO CO. TOTAL 
% STATE TO CO. TOTAL 
COUNTIES Dollars Dollars Dollars Dollars Dollars Dotlars Dollars 
FARM MORTGAGE DEBT FARMERS BY TENURE 
Farws Opened by Foll and Part Owners 7 ar ie 2; Farms Operated by Fall Owners 
Number . Numbe Val A t of Rati Average Per Mig'd F A Per A Full Part 
. otal Reporting Pe — wt tal Reporting Land and Morteage of Debt erage Per Mig arm verage Per Acre Pte iaiieie Tenants 
Number Moitgage To Number ortegage uildings ebt to Value Value L 1 g Value L 
Debt Total Debt (0CO's omitted) (CCC's omitted) | (Percent) pry tng X _ done wg a 
(36) (37) (38) (39) (40) (41) (42) (43) (44) (45) (46) (47) (48) (49) (50) 
Dollars Dollars Dollars Dollars Dollars Dollars 
SS 






























































BANKERS’ LIFE LEADERS 


Leadership of all Bankers Life ageh- 
cies was won in April by the DeForest 
Rowman Agency of Chicago with a paid- 
for total of $637,500. J. E. Flanigan’s 
New York agency was second with 
$523,000. The next three agencies, with 
their totals, were: Rogers & Darling, 
Cedar Rapids, Iowa, $493,600; R. H. 
Martin, Ottumwa, Iowa, $491,182, and 
Elbert Storer, Indianapolis, $453,950. W. 
J. Williams, salesman of the R. H. Mar- 
tin Agency, was first among all the com- 
pany’s salesmen in April. Mr. Williams’ 
total was $158,000. Five other Bankers 
Life salesmen produced more than $100,- 
000 of paid-for business during the 
month. They were S. S. Edmonston, 
Washington, D. C.; H. E. Lorton, Cen- 
tral lowa Agency; Louis Slobe, Chicago; 


W. B. Mahaffa, Central Iowa Agency, 
and Agency Manager DeForest Bow- 
man. 


GETS APPS BY PLANE 
The first plane reaching Richmond 
from Atlanta in the New York-New Or- 
leans air mail service inaugurated May 
1 brought the Atlantic Life eight appli- 
cations from its Atlanta office. It was 


arranged to send the policies back by 
the same route. 


ADOPTS DOUBLE INDEMNITY 

The Union Mutual Life of Portland, 
Me., has announced to its field organi- 
zation the adoption of double indemnity, 
disability and waiver of premium riders 
upon all policy forms except Term plan. 
The disability rider provides for the pay- 
ment of $10 per month income for total 
and permanent disability following a 
ninety day exclusion period, and the 
waiver of premium rider provides for 
waiver premiums under the same condi- 
tions as those applying to disability in- 
come. 


HAS GOOD MONTH IN APRIL 

April was another good month for the 
Equitable Life of Iowa. The paid-for 
production amounted to $7,226,857 and 
exceeded that of April last year by 
$510,314. Pennsylvania with  paid-for 
business of $1,440,920 won state produc- 
tion honors for the month. Second hon- 
ors went to Ohio which with $1,069,200 
barely nosed out Illinois with $1,065,083. 
The gain for the year over the corre- 
sponding period of 1927 was increased to 
$2,796,315. Twenty agencies had paid- 
for productions or over $100,000. 


coogi came 











back of every door bell. 


Independence Square 





THE HOME LIFE INSURANCE COMPANY OF AMERICA 


INCORPORATED 1899 


PROTECTS THE ENTIRE FAMILY 


Home Life Agents have a whole family of potential policyholders 

Policies are issued on both the ordinary 

and industrial plans from birth to sixty years next birthday. 
“THERE IS NO PLACE LIKE THE HOME” 
THERE IS NO COMPANY LIKE THE HOME 


Interested in Replies from Pennsylvania and Delaware. 


Philadelphia, Penna. 

















HOLCOMBE IN BOSTON IN JULY 

George H. Tracy, chairman of the edu- 
cational committee of the Boston Life 
Underwriters’ Association, announces 
that the Life Insurance Research Bureau 
Managers’ School will be conducted at 
Boston by John M. Holcombe the second 
week in July. A sub-committee of the 
education committee was appointed con- 
sisting of George H. Doggett and Paul 
E. Carruthers to formulate plans for the 
State Extension Course in Life Insur- 
ance to be given by Mr. Tracy. Another 
subcommittee was appointed, consisting 
of Boyd L. Cook, Louis Hall and G. !1. 
Tracy to formulate plans regarding a 
series of constructive meetings to be 
held this fall. May 21 will be known 
as Boston Life Underwriters’ Asscciatin 
at the Pops. - 

B. F. HADLEY RECOVERING 

B. F. Hadley, vice-president and s«c- 
retary of the Equitable Life of Iowa, is 
convalescing from an attack of pneuni.- 
nia. He returned to the home office on 
Saturday, April 21, with a severe c ld 
and while preparing to make another trip 
he was taken sick and the attack of 
pneumo mia soon followed. His condition 
is much improved and his early recove'y 
is assured. 
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John Hancock Makes 
3 New Appointments 


OFFICE PROMOTIONS 


HOME 


E. M. Winslow, R. B. Witham and O. E. 
Anderson Advanced to Higher 
Positions by Company 





(hree new home office appointments 
have been announced by the John Han- 
cock for 1928. Edwin M. Winslow, for- 


metly field supervisor, has accepted the 
aj; pointment of supervisor of agencies. 
Robert B. Witham has been promoted 
from home office inspector to field super- 
visor. From the field, Olen E. Ander- 
son has taken over his new duties as 
home office inspector. Mr. Anderson 
was an assistant superintendent at Phila- 
de Iphia 1 

\fr. Winslow’s career with the com- 
pany dates back to the turn of the cen- 
tury. After several years as a clerk 
at the home office he was made transfer 
inspector, and then superintendent of the 
ecneral transfer agency at the home of- 
fice, which post he held until April, 1920, 
when he entered on his duties as home 
office inspeetor. Four years later he be- 
came field supervisor. 

Edwin M. Winslow’s spirit of helpful- 
ness and understanding is well known 
both in the home office and throughout 
the agencies. In the wider field which 
he now enters he will continue that serv- 
ice which has been his outstanding char- 
acteristic since his first days with the 
John Hancock. 

Started as Clerk 


In May, 1919, Robert B. Witham en- 
tered the employ of the company as a 
clerk at the Roxbury, Mass., agency. A 
year later he was made transfer inspec- 
tor, and his appointment to inspector in 
the investigation department followed 
closely after. His rise to field supervisor 
follows six years of work as home office 
inspector. 

Mr. Witham is thoroughly efficient 
and assumes his new duties well equipped 
with a wide knowledge and a long ex- 
perience in investigation and inspection 
work. His new position affords an ex- 
cellent opportunity for the application of 
his talents. 

Olen E. Anderson has been with the 
company nearly seven years. In August, 
1921, he entered the Philadelphia 1 
Agency where, after three years on a 
debit, he became an assistant. His out- 
standing work at that agency recom- 
mended him for his recent appointment. 
In his few vears of service Mr. Ander- 
son (he will celebrate his thirty-ninth 
birthday next month) has exhibited char- 
acteristics which ably fit him for the po- 
sition he now occupies. His work at 
the Philadelphia 1 Agency has been 
coinmendable, and he brings to his home 
ofiice post an enthusiasm and _ training 
which should contribute largely toward 
his success. 

HONOR E. L. WADSWORTH 

E. L. Wadsworth, member of the Erie, 
Pa Association of Life Insurance 
Avcents, was guest of honor at a dinner 
given by the group in the Masonic Tem- 
ple in Erie in honor of his 70th birthday 
anniversary recently. Mr. Wadsworth 
is one of Erie’s most active underwriters 
as well as one of the veterans of the in- 
surance business in that field. 


District Promotions 
Made by Prudential 


B. A. GILHULY NOW 





SUP’T. 


Agents E. P. McKenny, W. A. Reynolds 
Now Assistant Sup’ts in Bridge- 
port District 








Bernard A. Gilhuly has been promoted 
to the superintendency of the Boston 
No. 3 district. His continuous service 


dates from July 8, 1910, when he en- 
rolled as an agent at Danbury, Conn., 
in the Bridgeport district, and was ad- 
vanced to an assistancy in 1912. Super- 
intendent Gilhuly’s record as an assist- 
ant shows steady and consistent prog- 
ress in all features of the business, the 
result of careful, conscientious super- 
vision. He is ambitious, energetic and 
a firm believer in detail. 

Agents Edward P. McKenny and Wal- 
ter A. Reynolds, of the Bridgeport, 
Conn., district have been promoted to 
be assistant superintendents in the same 
location. Both men have been uniform- 
ly successful in the production of both 
industrial and ordinary business in sub- 
stantial amounts. 

The management of Division “F” is 
pleased to announce the following pro- 
motions from agent to assistant super- 
intendent: John M. McConnell, of Mas- 
sillon, O., detached office of the Canton, 
O., district; James A. Wise, Fairmount, 
W. Va.; John T. Kennon, Wheeling, W. 
Va.; John J. Hurley, Cleveland No. 4; 
Ray L. Presler, Washington Court 
House, detached of Chillicothe, O., and 
Harry D. Obenour, Galion, detached of 
the Mansfield O., district. 

Assistant Superintendent J. M. Zieg- 
ler, of Toledo No. 2, was the winner of 
the Silk American Flag awarded by Div- 
ision “R” superintendents to the assist- 
ant superintendent who had the largest 
amount of issued business per man dur- 
ing the recent ordinary effort. Ziegler 
also ranked 31 among the company’s 
leaders in ordinary. 

Agent L. E. Jacobs, of Toledo No. 2, 
during the recent ordinary effort, had 
the largest amount of issued business 
of any agent in Division “R” and also 
had the honor of being presented with 
a silk American flag by the superin- 
tendents of Division “R.” That the time 
and energy expended was well worth 
while is shown by the fact that he leads 
his division in ordinary production for 
1928 and ranked No. 8 among the com- 
pany’s leaders. Agent A. H. Freder- 
ick, of Logansport, Ind., with only two 
years of service, has been promoted to 
the position of assistant superintendent 
in that district. 





MADE GROUP SUPERVISOR 


Arthur C. Sawhill, for the past four 
years executive secretary of the Commu- 
nity Fund in Oklahoma City, has become 
associated with the Metropolitan Life in 
the capacity of group insurance supervi- 
sor for Oklahoma and Arkansas. Mr. 
Sawhill will continue to make Oklahoma 
City his headquarters. Graduated from 
Emporia College in 1909 Mr. Sawhill at- 
tended Yale University the following 
year, receiving the degree of A.B, from 
that institution in 1910. Before assum- 
ing direction of the Community Fund, 
Mr. Sawhill was engaged in Y. M. C. A. 
work for fourteen years. 


Prudential Opens Gym 
For Its H. O. Employes 


ON 14TH FLOOR GIBRALTAR BLDG. 





President Duffield Talks At Dedication 
Ceremonies; Recreation Rooms; 
Athletic Exhibition Is Given 


The gymnasium for the use of 2,000 
members of The Prudential Athletic As- 
sociation, on the fourteenth floor of the 
Gibraltar building in Newark, was for- 
mally opened for use by the members 
last week when Edward D. Duffield, 
president of the company, presented the 
space to Frederick E. Youmans, presi- 
dent of the association. 

Mr. Duffield declared the Gibraltar 
building had been planned by the com- 
pany officials so that a considerable por- 
tion of the space in it would not be de- 
voted strictly to business. The gym- 
nasium and recreation rooms represent- 
ed the company’s efforts to make more 
comfortable the conditions under which 
the employes worked. 

In accepting the gymnasium which is 
fully equipped for use in almost every 
kind of game or exercise, Mr. Youmans, 
telling of the work of the athletic asso- 
ciation since it was founded seventeen 
years ago, declared the various teams 
sent out in competition during recent 
years had earned a national reputation 
for the association. 

After the formal presentation and ac- 
ceptance of the gymnasium, there were 
exhibitions of calisthenics by the men’s 
and women’s classes, gymnastics, bas- 
ketball and volley-ball games and other 
exercises under the supervision of Jos- 
eph H. Hill, gymnasium director. The 
ceremonies were concluded with a dance. 
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NEW SUP’T. IN NEWARK 





Lawrence G. Struble, Former Inspector, 
The Prudential, Now Heads District 
No. 3 in That City 

It has been announced by The Pruden- 
tial that Lawrence G. Struble, formerly 
an inspector for the company, has been 
promoted to the superintendency of the 
Newark district No. 3. Mr. Struble’s 
association with the company dates from 
February 7, 1916, when he was appointed 
an agent and assigned to Newark dis- 
trict No. 1. He was promoted to an 
inspectorship in 1918. 

Mr. Struble succeeds James P. Kelly, 
a field veteran of forty years’ service, 
who will retire in a few months on ac- 
count of disability. Mr. Kelly has been 
instrumental in building up the district 
which he is about to leave, which is one 
of the largest in the Newark district. 





A STEADY PRODUCER 


Ben Bloch, special representative of the 
Equitable Life of Iowa at Peoria, III, 
recently completed 450 weeks of consec- 
utive production in the One-A-Week 
Club. This record is best appreciated 
by those in the field who have tried to 
keep up such a record. It means that 
at least one application has been secured 
during each week and that the applicant 
is examined within ten days. Mr. Bloch 
leads all agents of the company in the 
One-A-Week Club. 


ON MAKING INCREASE 





Western & Southern Agent Gives 
Some Interesting 
Points 
Assistant Superintendent Paul V. 


Randall of the: Lansing, Mich., office of 
the Western & Southern writes in the 
current number of the “Field News” on 
making industrial increase. He says: 


“There is no secret connected with 
making increase every week in the year. 
Industrial business can be written al- 
most at will by the agent who is will- 
ing to follow a few simple rules. He 
cannot obtain too much information 
about his policyholders and their rela- 
tives, dependents and friends. He should 
also have at his finger tips data of the 
kind and size of policies covering his 
people, thereby enabling him to intelli- 
gently special the debit and put on 
business that sticks. Any representative 
who makes a study of his collection book 
will keep the confidence of his policy- 
holders and prevent competitors from 
getting in the home.” 





SCHOOL BOY WINS CONTEST 


The Colorado Congress of Parents and 
Teachers, co-operating with the Colo- 
rado Association of Life Underwriters, 
offered money prizes for the best essays, 
among students, the subject being: 
“Thrift Through Life Insurance.” Dick 
Ripple, a school boy in the Bear Creek 
Consolidated School at Mount Morri- 
son, Colo., a little hamlet, won first prize, 
$75 in gold; Vallie Lawrence, high school 
girl of Delta, Colo., second prize, $50, 
and Margaret Winston, junior high 
school girl of Pueblo, Colo., third prize, 
$25. The winners were guests of the 
underwriters at a banquet held in the 
Y. W. C. A. April 19. Ten runners-up 
each received $5. 


Haviland Offices 


(Continued from Page 3) 
quarters in the Fifth Avenue Building, 
New York City. He started with a sec- 
retary and a few desks, but no agents: 
today he has several secretaries and 
seventy full-time agents under contract. 
Mr. Haviland came to the Equitable 
Society from the Travelers, having been 
manager for that company in New Jer- 
sey from 1916 to 1919. The first year 
he paid for only $464,076. The follow- 
ing year, 1920, his organization paid for 
$1,116,800 of business; in 1925 the vol- 
ume of paid business was $11,859,322 and 
last year $11,874,477 of business was put 
on the books. The agency at the pres- 
ent time is running in the neighborhood 
of fifteen millions. It is three millions 
ahead for the first third of the year 
over last year. 

There are four assistant managers as 
follows: Charles Wasser, Milton Rav- 
itch, E. E. Deemer and Harry C, Ard. 
The agency consists of four units, each 
assistant manager supervising being in 
charge of a unit. 

Mr. Haviland has gathered around him 
some people who are well known in oth- 
er fields of endeavor. Vincent Richards, 
tennis star, has been selling life insur- 
ance for Mr. Haviland for a few years. 
Another popular agent is Miss Rosalie 
Armistead Higgins, former newspaper 
woman who is also well known in New 
York advertising circles. 
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NEW INTERNATIONAL BODY 


A report from Paris on “Studying 
Credit Insurance Problems,” in conjunc- 
tion with the new International Associa- 
tion, says that the main result of the In- 
ternational Credit Insurance Conference 
held in Paris on April 17, with delegates 
present from fifteen countries, including 
Fngland, France, Germany, Italy, and 
the United States, was the constitution 
of an International Association of Credit 
Insurers, whose object is to study all 


Guestions relative to the business and 
measures calculated to facilitate common 
action by its members for the protection 
of their interests and development. of 
their mutual relations. 

The 


honorary 


held 


presidency of C. E. 


under the 
Heath, 
head of the Trade Indemnity Co. of Lon- 


conference was 


don, and the active presidency of Henry 
Desprez, chairman of the board of the 
Urbaine-Credit of Paris, who announced 
at the opening of the conference that the 
International Association had been 
formed at a private meeting on the pre- 
vious evening, and outlined its character 


and duties. There are to be founder 
members, grouping the companies which 
taken the 


active 


have initiative in the move- 


ment; members, grouping the 
credit insurance companies; and corre- 
sponding members, who may be compa- 
nies or individuals. The executive com- 
mittee of eight will nominate commis- 
sions for the study of questions of gen- 
eral interest, and their findings will be 
communicated to the annual general as 
will not be 


sembly, whose resolutions 


binding on the members. 


In the morning various reports were 
read, including one by H. S. Spain, 
manager of the Trade Indemnity Co., 


who was prevented from attending by 
illness. effect that 
each company should, so far as possible, 


These were to the 
apply to foreign companies for informa- 
that the 
companies should do their best to notify 


tion on foreign debtors, and 


each other of the names of debtors in 
unfayor 

It was 
also suggested that centres of informa- 


whom 
able reports might be received. 


their own countries of 


tion should be created in countries where 
no credit insurance companies exist. The 
conference passed a resolution in favor 
of litigation offices in the different coun- 
tries ignorant of the legislation in force. 

At the afternoon session attention cen- 
tered on relaticns between credit insur- 
The latter, 
hitherto been 


ance companies and banks. 


of course, have not par- 
ticularly anxious to accept policies, and 
their altitude was explained by M. Pom- 
Nationale Francaise 
du Commerce Exterieur, and M. Andrien 


mery, the Banque 


and 
Urbaine-Credit, following the reading of 


Jacques, of the Banque de Paris 
papers from Mr. Spain and by Dr. Hers- 
felder, of the 
unesbank, of 


Creditversicher- 
forth the 
M. Jacques 


Hermes 
Berlin, setting 
companies’ point of view. 


cxamined the question of modification 
of policies for the benefit of the banks, 
outlining the principles proper to every 
normal operation of credit insurance as 
fllows: 

1. The insured and the banker should 
each carry part of the risk, but the part 
cf the insured should be greater, inas- 
much as his benefit is greater. 

2. Only in case of declared insolvency 
should the injured party be paid. The 
banks must be protected from too long 
immobilization of their funds (this was 
a point made by M. Pommerey also), but 
it may be hoped that while waiting for 
their money they will assist the insur- 
ance company in exerting pressure on 
the drawers and drawee. 

3. The insured must observe the most 
absolute good faith at all times in his 
relations with the company. 

The speaker also referred to the in- 

. * . . 
terest which banks had in direct recourse 
to credit insurance, apart from their cli- 
ents, whenever they may hesitate to open 
important credits to clients of known 


honesty and merit. In that case the in- 


surer becomes the associate of the 
banker. 

The whole question is to be entrusted 
to a commission composed of represen- 
tatives of banks and insurance compa- 
nies. that the 
next meeting of the International Asso- 


The conference decided 


ciation should be held in Berlin. 
attended the 
received the impression that the busi- 


Those who conference 


ness of credit insurance is destined to 


spread geographically and increase in 


range, the tendency being towards a 
much closer co-operation with the banks, 
and the risk. The 
leading points for future attention are 


the methods of transfer to the banker of 


minimum of three 


the credit policy granted the insured, the 
date at which the banker should be re- 
imbursed, and the proportion of the loss 
he shall assume in case of default of the 
debtor. 


MELLOR FOR PRESIDENT 

The report of the nominating commit- 
tee of the Philadelphia Association of 
Life Underwriters contained the follow- 
ing slate of officers: 

President, Sigourney Mellor, Provident 
Mutual Life; first vice-president, James 
M. Blake, Massachusetts Mutual; sec- 
ond vice-president, Edwin R. White, 
Connecticut Mutual; treasurer, M. Her- 
bert Paul, Philadelphia Life. 

Directors, to serve for three years: J. 
Leonard Montgomery, of the Phoenix: 
Joseph H. Reese, of the Equitable of 
lowa; Thomas M. Scott, of the Penn 
Mutual; Cleo C. West. Prudential, and 
Niels M. Olsen) John Hancock, retiring 
president. Olsen will fill the unexpired 
term of Edwin White. 

The new officers will be elected at the 
June meeting. 
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The Human Side of Insurance 
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CHARLES W. HIGLEY 








C. W. Higley, president of the Han- 
over Fire, now in Europe on a motor trip, 
had an especially interesting sojourn in 
Italy where he met many prominent fi- 
nanciers and other men of affairs. He 
lunched while there with A. P. Giannini 
of the Bank of Italv. There was no 
insurance angle to the luncheon; as it 
was arranged by banking friends who 
wanted the two to meet socially. 

Captain Douglas Hacking, secretary of 
the British Department of Overseas 
Trade, has, following the great increase 
in the volume of business which the Ex- 
port Credits Guarantee Department of 
the 1). O. T.-is insuring for Lancashire 
exporters, decided to appoint a local rep- 
resentative in Manchester. S. Judson 
has been nominated to the post and has 
already taken up his duties. The ar- 
rangement is purely experimental, and 
the president and board of directors of 
the Manchester Chamber of Commerce 
have agreed to provide the necessary ac- 
commodation temporarily. 


* *K * 


Irving Jaffe, world champion 10,000 
inetre skater, has become an agent of 
the Travelers in the Chas. Paston Agen- 
cy of Brooklyn. Mr. Jaffe began his 
skating in and around New York City 
and last winter went as a member of the 
U.S. Olympic team to St. Moritz, Switz- 
erland. There he was pitted against 
skaters from the northern European 
countries where skating was supposed to 
have been invented and perfected. He 
won first place in the 10,000 metre race, 
which was approximately a six and a 
half mile grind. 

* * * 

Charles Platt, III, Philadelphia insur- 
ance broker, is some walker. Together 
with Samuel Y. Gibbon, bond broker, he 
hiked up and down Roosevelt boulevard 
in an attempt to break the hiking record 
cf Miss Eleanor Sears, Boston society 
girl, who walked seventy-four miles in 
seventeen hours and fifteen minutes. 

Isidor Berger, general manager and 
director of the Greater New York Tax- 
payer’s Mutual Insurance Association, 
has been made a director of the Bank- 
shares Corporation of the United States. 

kook Ok 

President Holman of the San Fran 
cisco Association of Life Underwriters 
arrived in Europe this week on the 
“Aquitania.” He is a Travelers manager, 





RICHARD DOYLE 








Richard Doyle, son of Henry J. Doyle, 
general counsel of the National Board 
of Fire Underwriters, is the sturdy 
young chap whose picture appears at 
the head of this column. He is six years 
old and one of five children, only one 
of whom is a girl. The oldest boy will 
soon be graduated from Bucknell Col- 
lege. The Doyles belong to the fa- 
mous insurance colony of Glen Ridge, 
a ae 

Emory F. Sawyer, who has been local 
agent in Marysville, Ohio, since 1887, 
celebrated his golden wedding anniver- 
sary recently. Two of his sons, Fulton 
and Elwood Sawyer, are active in the 
Sawyer agency. Another son, Walter A. 
Sawyer, is superintendent of agents in 
the western department of the Fire- 
men’s Fund at Chicago. | 

* x 


Elizabeth C. Stevens of the Life In- 
surance Sales Research Bureau, Hart- 
ford, will sail for Europe June 15. 





ON TRIP AROUND WORLD 
Son of D. J. O’Keefe, Indiana Local 
Agent, En Route to Orient With 
Friend on Cargo Vessel 
Walter O’Keefe, son of D. J. O'Keefe, 
prominent fire insurance agent of [ort 
Wayne, Ind., is on the high seas now 
bound for the Orient on the steamer 
“Knoxville City,” owned by the United 
States Steel Corporation. He is aceom- 
panied by Coy Poe, a friend of his at 
Fort Wayne, and both boys are working 
their passage across. His father was in 
New York this week and told The East- 
ern Underwriter that after the two trav- 
elers had come here from Fort Wayne 
in an old Ford coupe the next word he 
received by telegram was that his son 
had embarked on a “tour around the 

world.” 

Not knowing whether this ocean jas- 
sage was being made by palatial oc an 
liner or something further down the svale 
of travel, Mr. O’Keefe learned after in- 
quiry that the two adventurers ad 
signed aboard this large cargo boat, now 
headed for Japan by way of the Pani ma 
Canal. From there the “Knoxville Cty’ 
expects to continue on to New York via 
the Suez Canal and the Atlantic Oc an 

The baby of today may expect to 1vt 
some ifineteen more years longer tial 
one born in the middle of the past ccn- 
tury, says Professor Ira V. Hiscock of 
the Yale School of Medicine. 
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A Great Lawyer and A Poor “Box 


Office” Attraction 

As a lawyer John W. Davis is great. 
\s a “box office” attraction he is not. 

These are my observations after seeing 
the former Ambassador to Great Britain 
and former candidate for president in 
action in the Federal Court last week 
in the case of the Firemen’s of New- 
ark vs. Superintendent Beha, the pro- 
ceeding growing out of the hold up of the 
Firemen’s license to transact business 
in this state. 

I arrived at the court room at 10:30 
o'clock, the hour scheduled for hearing 
of the arguments, only to find the door 
locked. Two men had arrived before 
I did. One was Samuel 1). Macpeak, 
third deputy counsel for the New York 
State Insurance Department, a good 
looking young red headed official. The 
other was a_broad-shouldered, almost 
snubbed nosed, grey haired pleasant 
looking man, wearing ,an old grey hat 
and whom I found standing by a radiator 
looking out of the window at some sign 
painters across the street. He was John 
W. Davis. 

While waiting for the court to open 
I engaged in conversation with Mr, Dav- 
is and asked him if he felt homesick 
for European courts. He said he did 
not; that the law was the love of his 
life and he was never happier than prac- 
ticing it. Next I asked him if he had 
been so long engaged in the practice of 
the law that he suffered any particular 
anguish if he lost a case or was ex- 
alted if he had won one. ‘ 

“Tam not hard boiled,” he answered. 
“| get a kick out of winning and feel 
none too buoyant when I lose.” 

The court doors opened and the crowd 
filed in. But it wasn’t much of a crowd 
despite the fact that the case at issue 
was the most talked about which has 
come up in the local courts in respect 
to imsurance in some years, and the 
counsel for the plaintiff was world re- 
nowned. There weren’t more than two 
dozen present, including Messrs. Gor- 
don, Butler, Duetschberger and Diefen- 
dorf of the New York Department. The 
number of lawyers present to hear Mr. 
Davis made in quality what they lacked 
in numbers because two of them were 
Leroy A. Lincoln and Hartwell Cabell. 
Only a handful of reporters were at the 
{ ible. 

The judges were three—Hand, Thatch- 
cr and Knox. The arguments were di- 
rected to Judge Hand, who is a lovable, 
kindly, extremely fine looking jurist. 

Davis started off without any fuss, 
With many papers in front of him at 
which he hardly glanced, with all the 
facts neatly shelved for quick reference 
it his brain. He was persuasive, casy, 
logical, good natured, witty, if pressed 
by the judges to defend a point, and he 
used no waste wordage. The impression 
he made could not be better. 

The attitude of the three judges was 
one of having a treat before them. They 
iollowed every word that Davis said 








with keenest interest, their faces fre- 
quenty lighted up with friendly smiles. 

When Davis concluded, the Deputy 
Attorney General, Henry S. Manley, got 
up to reply on behalf of the Insurance 
Department of the State. He is a stock- 
ily built lawyer with a huge shock of 
hair rising high above his head and a 
measured and don’t-care-a-darn method 
of talking. Sometimes his voice could 
hardly be heard by reporters a few feet 
in the rear, The contrast between him 
and the great legal luminary representing 
a corporation, skilled in all the graces 
of court procedure and irresistably mak- 
ing friends with the court, was marked. 
Manley half the time looked out of the 
window, even when the judges were ask- 
ing him questions. He thought nothing 
of interrupting a judge while the lat- 
ter was talking and he did not bother 
to say “Yes, sir” or “No, sir.” All his 
answers were blunt and he took his time 
in making them. In brief, he was the 
representative of a great commonwealth, 
neither awed by his surroundings nor 
worried about the impression he was 
making. He would have antagonized a 
jury, but the Federal court understood 
his position and respected it, even if 
personally the judges might have been 
somewhat miffed by his manner. 

It was all over at 12:30. Both sides 
were told to submit briefs. 
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One Day Log Of A Casualty Special 
In New York City 


We hear a lot about the visits which 
fire insurance special agents make in 
their fields, together with their views on 
this, that and the other thing, but for 
some reason or other the casualty spe- 
cial agent or special representative has 
not been featured much in the insurance 
papers. It is for this reason that | 
was interested this week in reading 
some comments made by Richard H. 
Longmaid, who has had considerable ex- 
perience as a casualty special representa- 
tive. In his comments Mr. Longmaid 
explained a trip around New York City 
calling upon brokers and others. Be- 
lieving that insurance men would like 
to take a look at the one day log of a 
casualty special I reproduce the com- 
ments on this page. 

* oe Ox 


The Start In The Bronx 


Before we launch forth it will be 
necessary to have roller skates, a magic 
carpet, a folding umbrella, rubbers, little 
red-book guides to the five boroughs of 
Greater New York, a_pocket-full of 
nickels, and a bag full of favors for the 
brokers. : 

Suppese we head up into the Bronx 
as a start-off. It will be observed here 
as we skate about that the majority of 
offices that handle insurance are realty 
ccencerns who treat their real estate busi- 
ness as primary and their insurance as 
secondary. This circumstance some- 
times offers a problem to the casualty 
“special” as it does to the casualty un- 


derwriter. The reason is due to the fact 
that the more unprofitable lines of cas- 
ualty insurance, to wit—compensation 
and owners, landlords and tenants pub- 
lic liability insurance, are those running 
hand-in-hand with real estate, while the 
profitable lines of automobile, burglary 
and accident and health are not general- 
ly incidental to this business. Plate 
glass, of course, is a profitable incidental 
line, but the plate glass premium vol- 
ume is small by comparison. 

The problem or duty, then, of the so- 
licitor of these offices, is to develop 
where possible some of the profitable 
lines as a balance for the less profitable 
forms. This can be done through fur- 
nishing the realtor advertising matter to 
stimulate a demand for such business and 
urging him to concentrate his business 
in fewer companies, thereby building up 
more premium on each company’s books 
and affording the company a greater 
chance of at least “breaking even” on 
the account. 

Since compensation and liability insur- 
ance are more often than not difficult 
risks to place, it will not surprise my 
friends en-route with me, to see a 
“placer”’—as we enter an insurance of- 
fice—dive down and rummage-about in 
the archives of his desk drawer to resur- 
rect some “comp” or “liability” risk 
which he has been unable to place. 

It is usually wise, under the foregoing 
circumstances, to select such offices as 
are located in good sections, particularly 
in outlying districts. The character of 
hability and compensation risks here is 
better than average. 


Back To Island Of Manhattan 


Now that we have toured the Bronx, 
suppose we remove our skates, get out 
our nickels, and take the subway back 
to Manhattan. The character of the in- 
surance offices here, of course, we find 
changed. But we have not left the re- 
altors behind. There are many to be 
found along Forty-second street, Sev- 
enty-second street, Ninety-sixth street 
and up and down Broadway. It is 
still true here, as it is in the Bronx 
or Queens, or Richmond, or outlying 
sections of Brooklyn that these offices 
run heavily to “comp” and = “liabil- 
ity,’ but generally such “down- 
town” concerns—operating on a large 
scale—have insurance departments and 
insurance managers who solicit general 
lines and of consequence are insurance 
producers. 

While the lines of insurance just re- 
ferred to are not as common contentions 
in Manhattan generally unless one is 
considering the “East Side,” “West 
Side,” “The Black Belt” or similar dis- 
tricts, there are other problems that pre- 
sent themselves to the “special,” as for 
example more acute competition of other 
carriers, frequent overwriting conces- 
sions, large automobile fleet and other 
big target risks where rate reductions 
are aceorded. These considerations 
would likewise apply to Brooklyn and 
of course with limitations to other bor- 
oughs. 

It may be interesting to touch at this 
point on accident and health insurance 
which (at least in the accident divi- 
sion) is a most profitable line. In out- 
lying districts (going back to realty of- 
fices) this form is not usually welcomed. 
It is regarded as either too detailed or 
specialistic a form to bear giving time 
to or else there is no demand for it. In 
the city-proper sections, however, where 
the representative encounters more of- 
fices conffning themselves entirely to in- 
surance, accident and health is more 
readily “sold.” However, this form is 
not an casy one to sell wherever you go, 

Some offices feel that accident and 
health policies are too easily canceled 
and are apt to lose clients instead of 
make them. Others are timid in launch- 
ing forth into a line which they feel re- 
quires special study and persistent solici- 
tation. 

The life insurance agents take more 
readily to accident and health insurance 
than do others since this form supple- 
ments “life” protection. 


Talk Of “Service” Is Not Bunk 


To get back now to general considera- 
tions: Whether the “Special” steps into 
the Queens, Bronx or Richmond realty 
concern, deposits his bag, shakes the dust 
from his travel-worn shoes and presents 
his card,—or whether he gallantly enters 
with a sweep and bow the carpeted re- 
ceiving-room of some “downtown” estab- 
lishment,—he must offer and render a 
peculiar service if he is to “swing” the 
office to his company. If the concern 
and its volume of business is small, he 
must tell them that if he takes their 
“cream” business, he must place also 
their “accommodations.” If the office is 
large with large risks, he must tell them 
and show them how rates can be re- 
duced, how they settle their claims. 

It is fitting to say here that the “spe- 
cial” can render a great service to un- 
derwriting the business of his broker- 
client collectively, letting the profitable 
lines absorb the less profitable lines. 

While the burglary or plate glass or 
accident and health underwriter is con- 
sidering the individual risks of the 
broker the special representative must 
step in, pool all the broker’s business in 
his considerations, and serve him by try- 
ing to handle “hard” risks by reason of 
his good business. 

The casualty solicitor can further serve 
his brokers, wherever they might be, by 
assisting them in promoting their busi- 
ness through advertising mediums. 

Most of all can the representative 
serve the brokers and the casualty busi- 
ness at large by being rigidly honest, 
fair, considerate and unselfish in his pro- 
duction of business. These principles en- 
courage right practices, honest ratings, 
good will between company and broker, 

and weave a fibre into the insurance 
fabric which inspires confidence amongst 
the insuring public. 

“=e Ss 

“Just Kids Safety Club” A Big Hit 

Reaching from coast to coast, a safety 
campaign among the children has been 
conducted by Ad Carter, newspaper 
cartoonist, with splendid results. Ap- 
proximately 200,000 children have so far 
pledged to remember to look up and 
down before they cross the street. 

Ad Carter draws the familiar “Just 
Kids” cartoon for the King Features 
Syndicate, (Hearst.) It is published in 
a number of newspapers throughout the 
country. 

Mrs. Carter is credited with originat- 
ing the campaign. At her suggestion the 
story was told in the strip of one char- 
acter being run down by a truck. A 
policeman in the cartoon then organized 
the “Just Kids Safety Club.” All young 
readers were urged to join the club, send- 
ing to the newspapers for membership 
buttons. 

The New York “Evening Journal” 
played up the idea to a large extent. 
Governcr Smith, Mayor Walker and 
Babe Ruth were all inducted into the 
club by the “Journal.” 

* * 


A Valhalla That is Barred to Women 


An age-old British tradition which 
frowns upon the presence of women in 
its trading marts will have to be waived 
before women’s voices will mingle with 
those of underwriters, stockbrokers and 
dealers on the Stock Exchange, the Bal- 
tic Exchange and the London Sales 
Rooms, according to a writer in one of 
the British dailies. 

The doors of these strongholds are still 
closed to women despite their invasion 
of the modern business world. British 
business exchange men still regard them- 
selves as the undisputed masters of the 
Valhalla where the gods of finance strug- 
gle for supremacy. 

“No woman comes into the Room ex- 
cept as a visitor,” said one man associ- 
ated with Lloyd's. 

“Underwriting is a job for 
women are not suited. Underwriters are 
born, not made. Very few of those who 
take it up become outstanding. 

“It is not a question of book knowl- 


which 


(Continued on Page 41) 


















THE EASTERN 
UNDERWRITER 3 







OIE TAS Fe IS ELS 








May 11, 


192s 

















FIRE INSURANCE 








~~ 





H. A. Smith Reviews 
Insurance Legislation 


HOSTILE BILLS ARE FREQUENT 





Tells How Chamber of Commerce Has 
Fought Government Introduction 
Into Insurance Business 
H. A. Smith, chairman of the insurance 
advisory committee of the United States 
Chamber of Commerce and president of 
the National Fire of Hartford, took in- 
surance service as the topic of his ad- 





dress at the group insurance luncheon 
held on Wednesday of this week in 
Washington. He said that American 


business through the national chamber is 
doing its utmost to meet paternalistic 
tendencies. The move to usher the gov- 
ernment into business has been shown 
again in recent months in the merchant 
marine situation, farm relief and Muscle 
Shoals. 

Continuing he said: 

“In two shipping bills introduced this 
winter in the House of Representatives, 
proposals were incorporated to place the 
government in the marine reinsurance 
business. During the course of the ex- 
tensive hearings held on these bills by 
the House Committee on the Merchant 
Marine and Fisheries, much attention 
was devoted to this subject. In its pres- 
entation to the committee the national 
chamber expressed its opposition to the 
contemplated reinsurance fund, indicat- 
ing that American marine insurance is 
fully capable of meeting our needs and 
that the progress made in recent years 
through the formation of the American 
marine insurance syndicates would be se- 
riously retarded if the government 
should attempt to compete with the pri- 
vate companies in reinsurance opera- 
tions. 

“After the hearings had been conclud- 
ed. the committee drafted a new bill in 
which the marine reinsurance proposal 
was eliminated. In its place, however, 
is a section which would permit the 
Shipping Board to insure in a fund of 
its own any legal or equitable interest 
held by the United States in any vessel 
constructed or under construction and 
also its interest in any plants or prop- 
erty in the possession or under the au- 
thority of the Shipping Board. The in- 
terest of the government is defined as 
being any loan made toward the con- 
struction, reconditioning, remodeling, im- 
proving or equipping a vessel; any mort- 
gage or lien of any character which it 
holds upon any vessel; and any interest 
it may have in any vessel which is ob- 
ligated by contract to perform service 
in behalf of the United States. The se- 
rious consequences of such a legislative 
enactment will be evident to you. At 
this time it is impossible to foretell what 
action will be taken by Congress, but I 
can assure you that this matter will re- 
ceive the closest attention of the insur- 
rance advisory committee and the de- 
partment.” 

Workmen’s Compensation 

Turning to the subject of workmen’s 
compensation insurance, he said: 

“Once again there has been before 
Congress a bill which would create a 
monopolistic state workmen’s compensa- 
tion fund for the District of Columbia. 
It is gratifying to note the accomplish- 
ment of the Department, in co-operation 
with the local business men’s organiza- 
tions of the District of Columbia, in op- 
posing this legislation. After years of 
endeavor to secure a suitable workmeri’s 
compensation law for the District a com- 
promise measure known as the Blaine- 
Underhill bill has been drafted which 


(Continued on Page 36) 
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$2,500,000 Company 
For Hotels-Theatres 


ROBERT ADAMSON IS CHAIRMAN 








Cosmopolitan Fire of New York Has 
Backing of Leading Men in 
Those Two Fields 


Another large fire insurance company 
in the million dollar class is being organ- 
ized in New York State. It is called the 
Cosmopoitan Fire Insurance Company 
and will start business with a capital of 
$1,000,600, a surplus of $1,000,000 and a 
special reserve fund of $500,000. This 
company intends to specialize in hotels, 
theatres and other risks of the preferred 





ROBERT 


ADAMSON 


class and already has the backing of 
some of the largest hotel and theatrical 
interests in this state. Robert Adamson, 
former Fire Commissioner of New York 
and now vice-president of the Central 
Mercantile Bank & Trust Co., is slated 
to be chairman of the board of the Cos- 
mopolitan. 

The preliminary list of directors of the 
Cosmopolitan thirty 
names, most of these persons being 
sociated directly with banking, hotel or 
theatrical interests. The Keith-Albee 
organization will be represented by E. F. 
Albee. H. W. Wilson, ‘associated with 
a financial organization having New 
York and Baltimore connections, will be 
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Roads Bvorywhiens | 
Are Thronged With Automobiles | 


It’s the “Peak Season” 


I:very new car sold means business for the insurance 
every renewal of old-car insurance also means | 


is here. 
passenger cars and trucks are leaving the factories 
and automobile show-rooms of the country—every 
one of them being bought by a prospect for automobile 
And, in addition, used car sales galore! 


The field is wide open for agents who can offer a 
ccmplete automobile insurance service, backed by a 
dependable company with a reputation for satisfac- 
tory and prompt settlements. 


The Automobile Policies of the Philadelphia Fire 
and Marine Insurance Company are known and 
chosen wherever automobiles are sold. 


It will be to your advantage to write to us for full 


PHILADELPHIA 
FIRE & MARINE INSURANCE COMPANY 


HEAD OFFICE 
1600 Arch Street, Philadelphia, Pa. 


for Insurance. 


Thousands of new 

















president. A. L. Scheuer & Co. 120 
Broadway, New York, an investment 
house, is now offering the stock of the 


new company, 100,000 shares of $10 par 
value, to the public at $29.50 a share. 


The Hancock Co., Inc., of 5 Beekman 
street, New York, will be _general 
agents of the Cosmopolitan. This office, 


of which A. F. Hancock is head, con- 
ducts an insurance, fire protection, real 
estate and investment business, and’ acts 
as brokers here for the Equity Fire of 
Kansas City. 

Mr. Adamson, who is to be chairman 
of the board of the Cosmopolitan, is one 
of the leading citizens of New York City. 
For many years he was a newspaper- 
man, serving as editor of two Atlanta, 
Ga., newspapers, and acting as a political 
writer in New York for the Brooklyn 
“Eagle,” the “Sun” and the “World.” Tn 
1910 Mr. Adamson was appointed secre- 
tary to Mayor Gaynor, the latter stating 
that the new appointee knew more about 
the city government than any. man he 
had met. 


Following the death of Mayor Gaynor, 
Mr. Adamson managed the election cam- 
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CAPITAL : 
PREMIUM RESERVE 
OTHER LIABILITIES 
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TOTAL ASSETS . 








Statement December 31, 1927 


$1,000,000.00 
1,098.796.26 

: 196,660.00 
1,786,197.15 
4,081,653.41 
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paign of Mayor Mitchel and served dur- 
ing his administration as fire commis- 
sioner and chairman of the mayor’s re- 
ception committee. Since 1917 Mr. 
Adamson has devoted himself to a busi- 
ness career. Besides being an executive 
officer now of the Central Mercantile 
Bank & Trust Co., he is chairman of the 
board of the United States Shares Cor- 
poration, an investment trust company, 
and a director also of several other or- 
ganizations. 





PROBING BROKERAGE COSTS 





N. Y. Insurance Dep’t Examining Ad- 
ministrative Expenses of Brokerage 
Firms; W. A. Billingham in Charge 
W. A. Billingham, chief examiner i 

the New York Insurance Department, i 
now conducting an important Seance ling 
tion of the administrative cost of doing 
brokerage business in New York City in 
which he is being accorded fine co-opera- 
tion from the brokers. This examination 
is an important one in that it is expect- 
ed to lead to the same conclusion that 
the brokers themselves arrived at recent- 
ly—namely, that it costs more than 10‘¢ 
to administer to the fire insurance busi- 
ness in purely administrative cost. 

A serious discussion of this subject was 
held the other night at the dinner of 
the Fire, Marine “& Liability Broker:’ 
Association when Charles S. Rosensweiz 
of Stephens & Co. called attention to 
the administrative cost of more than 
10%, which, he said, was devoid of any 
charge for soliciting of business and free 
from any drawing accounts, salaries, etc. 
Mr. Rosensweig said that ‘this response 
came from more than 70% of the mem 
bers of the association. 





PUBLIC FIRE LICENSED HERE 
The Public Fire of Newark has bee: 


licensed to write fire. insurance in Nev 
York State. Its statement shows tota! 


assets of $5,200,000 
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Firemen’s Case May Be 
Put Up to State Court 


LAST WEEK’S FEDERAL HEARING 
John W. Davis Caustic On Beha Inter- 
pretation of Code; Sees Chaos if 
Firemen’s Be Barred 





Even though there were arguments 
on Thursday of last week before the 
U. S. Federal Court of Southern New 
York on the action of the Firemen’s of 
Newark against James A. Beha, Superin- 
tcudent of Insurance, based on the ap- 
plication for an order restraining Beha 
from refusing to license the Firemen’’s 


in this state, the general belief in legal 
circles is that eventually this case is to 
gct into state courts. As will be seen 
elsewhere, the voluminous New York In- 
surance Code is not clear on all points; 
there are words and phrases which have 
never been interpreted by the courts of 
this state, and there is a necessity for 
more clarified wording. 

There is some conflict as to interpre- 
tation of the words “surplus” and “sur- 
plus holdings” with relation to holdings 
of other insurance companies, and at the 
Federal Court proceedings the Court 
asked Deputy Attorney General Manley 
who appeared for the Department if he 
was clear in his own mind as to exactly 
what the Superintendent wanted the 
Federal Court to do. It was apparent 
at the hearing that the New York De- 
partment wants definite state court in- 
terpretation of the New York insurance 
code. It was decided, however, to go 
on with the argument in the Federal 
Court and, after a session lasting from 
10:30 to 12:20, the judges asked both 
siles to file briefs. 

Section 16 


The Firemen’s was represented by 
John W. Davis and Boynge & Barker. 
Two of the principal points made by 
Mr. Davis had to do with Section 16 
and to the retaliatory law of New Jer- 
sey. Section 16 relates to investments. 
About Section 16 Mr. Davis alleged that 
the New York Insurance Department 
had narrowly construed the section to 
provide that only 50% of the net book- 
keeping surplus may be invested in the 
stocks of insurance companies. In the 
opinion of Mr. Davis, Section 16, ac- 
curately interpreted, provides (1) that 
the minimum capital of a domestic com- 
pany or a foreign company shall be in- 
vested in certain highly restricted securi- 
tics; (2) that the residue of the capital 
and the surplus moneys and funds of 
such corporation may be invested in a 
less restricted class of securities, includ- 
ing stocks or bonds of any solvent Am- 
erican corporation, but to this there is 
an exception that no more than 50% of 
such surplus funds may be invested in 
the stocks of an insurance company. 

It is, therefore, evident, he said) that 
since Section 16 deals with the invest- 
ments of an insurance company it is 
dealing with gross assets, and under Sec- 
tion 16 gross assets consist of three com- 
ponent parts. They are (a) minimum 
capital; (b) residue of capital (which 
two make the outstanding capital), and 
(c) the remaining surplus moneys and 
funds. 

Sees Chaos If Company Can’t Continue 
ere 

\s to the retaliatory feature Mr. Da- 
vis did not seem to have any doubt that 
it would be put into operation by the 
New Jersey Department and that chaos 
would result. Along these lines he said 
In part: 

“In case the Superintendent of Insur- 
ance of New York excludes this New 
Jersey company, the New Jersey Suner- 
intendent will see fit to exclude New 
York companies and chaos will fellow. 
Other states have retaliatory laws by 
Which they propose to lay down to par- 
ent corporations certain restrictions. If 
every commissioner of insurance can im- 


pose upon foreign corporations his views 
as to their investments, confusion will 
arise. It evidently was not the inten- 
tion of New York legislature in Section 
16 or any other section to lay down 
rules which bring about such a situation. 
The aim of the legislature undoubtedly 
was to give the superintendent power 
to act when companies are no longer 
solvent and if solvency of foreign com- 
panies is granted by the states in which 
they are incorporated the legislature does 
not propose to upset their idea of what 
the investments of those foreign com- 
panies shall be. Undoubtedly, the New 
York legislature did not intend to lay 
down rules and regulations to those com- 
panies to an extent which would exceed 
the rules and regulations to which they 
are subjected at home. New York state 
does not intend to control the invest- 
ments of foreign companies. We have 
here an assumption of power on the part 
of the New York Insurance Department 
where there is no warrant under the law. 
Mr. Beha has made his own interpre- 
tation of the section and we do not think 
his interpretation is either correct or 
what the legislature had in mind.” 


Mr. Davis went on to say that the in- 
terpretation of Mr. Beha was not in 
keeping with his predecessors in office 
and quoted Col. Francis R. Stoddard. 
former superintendent, as having made a 
talk at an insurance commissioners’ con- 
vention discussing this very subject and 
taking a position entirely different to 
that now taken by Mr. Beha. 

In opening his argument Mr. Davis 
said that the proceeding was brought by 
the Firemen’s against Mr. Beha the pur- 
pose being to prevent by injunction the 
ousting of the plaintiff from doing busi- 
ness in this state. He said that the facts 
out of which the controversy arose were 
not in dispute. He said that the answer 
filed by the Superintendent of Insurance 
makes it abundantly clear that the issue 
in this case is purely additional power 
of the commissioner and his right to ex- 
ercise the action which he has threat- 
ened. He went on to say that he re- 
garded the action as arbitrary in char- 
acter, not supported by the constitution 
and was injurious to the rights of the 
plaintiff and not in due process of law. 

He then went on to discuss the age 
of the Firemen’s, the length of time it 
had operated in New York state, the 
number of states in which it is doing 
business and its financial strength. He 
declared the solvency of the Firemen’s 
was unquestioned and “not even Beha 
himself dares deny that the company is 
abundantly solvent and able to meet all 
risks that are upon its books.” 

He declared the company had always 
met every requirement of the New York 
Department and discussed its representa- 
tion in this state where it has 28% agents. 
He said that the ousting of the Fire- 
men’s on arbitrary and fanciful grounds 
would damage these agents. 

An interesting little exchange between 
Judge Hand and Mr. Davis followed as 
to what he means by the accusation that 
the department was arbitrary. Judge 
Hand intimated that any rule in the De- 
partment to which people objected might 
be termed arbitrary. 

Mr. Davis finally gave the definition of 
arbitrary as that when an insurance de- 
partment is arbitrary it falls into that 
category when it makes a ruling without 
justification. He added that the Depart- 
ment was arbitrary when it carried out 
an interpretation of the statute in a way 
that was beyond the purport of the stat- 
ute or misconstrued the statute. If the 
department did this an individual might 
go into the Federal Court and assert that 
his rights under the Fourteenth Amend- 
ment were imperilled as he was denied 
due process of law. When a superin- 
tendent of insurance acts in violation of 
statutory authority his acts might be 
confiscatory. 


Mr. Davis continued: 


“As to our constitutional rights here, 
I_should say that the Firemen’s certain- 


(Continued on Page 24) 
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Beha Defends Limits 
Upon Stock Holdings 


CITES EXAMPLES OF FAILURE 





Says Business Necessity Alone Is Rea- 
son For Allowing Certain Holdings 
of Other Companies 





In making comments on stock holding 
by insurance companies Superintendent 
Beha in his answer to the bill of com- 
plaint of the Firemen’s in its case against 
him in the United States District Court 
said among other things: 

“It requires no long memory to re- 
call the ruin wrought by ambitious fi- 
nanciers who obtained control of a chain 
of banks on a shoe string. First the 
control of one bank was purchased or 
acquired and with the money thus con- 
trolled the second bank was acquired and 
the additional funds thus coming within 
the control of the financial Napoleons 
was used to extend the ‘chain’ or ‘in- 
vested’ in the enterprises promoted by 
the controlling spirit. The failure of the 
enterprises carried with it the wreck- 
age of the bank. 

“Such operations are not unknown in 
the insurance world. In one instance, 
coming to the attention of the New York 
Insurance Department, interests con- 
trolling a number of insurance compa- 
nies acquired control of another company 
using the funds of the purchased com- 
pany in financing the purchase. 

How True Picture Is Found 


“Originally, the Federal government 
required a parent company to include 
in its statement a combined capital and 
income of all of its subsidiaries for the 
purpose of ascertaining the invested cap- 
ital in determining the amount of the 
excess profits tax. In fact, it is only 
by combining the assets and_ liability 
of the interlocking corporation that their 
true condition can be exposed. The in- 
surance commissioners only quite recent- 
ly had an illustration of this. Three in- 
surance companies and a holding cor- 
poration, reciprocally holding each oth- 
er’s stock, reported capital intact with 
a substantial surplus. . The combined as- 
sets and liabilities of these corporations, 
however, showed no surplus and a badly 
impaired capital and today these compa- 
nies are being liquidated with full pros- 
pects of paying their liability in full. In 
a more recent case, the combined state- 
ment of a parent insurance company 
with its half dozen or so of subsidiary 
insurance companies showed a_ shrink- 
age of assets of approximately $8,000,900. 

“In connection with this subject, ref- 
erence might be made to an actual case 
which came before the New York de- 
partment before the present section 16 
of the Insurance Law was enacted. A 
foreign country company A _ organized 
a fire company under the laws of New 
York, either transmitting from abroad 
or transferring from its United States 
branch sufficient and proper assets to 
qualify, the stock being held by Co. A. 
Subsequently, Co. A organized under the 
laws of New York a casualty company, 
using about one-third of the fire com- 
pany’s stock among the assets of the 
casualty company. It was later discov- 
ered that_ about 25% of the casualty 
company’s stock was transferred to the 
fire company in exchange for some of 
the securities which were used in 
ganizing the fire company. 

“The situation, therefore, was that the 
fire company owned 25% of the casu- 
alty company’s stock and the casualty 
company owned 33-1/3% of the fire com- 
pany’s stock, and while on its face the 
foreign company organized two $1,000,000 
corporations (a total of $2,000,000) it 
actually put up only $1,450,000. At a 
hearing held before the then Superin- 
tendent of Insurance, it was ruled that 
these reciprocal investments were legal, 
but in auditing the statements of these 
companies, their outstanding capital was 
reduced to the extent of the pro rata in- 


or- 


terest held by each company in its own 
stock. 


Demands Security For Policyholders 


“Even the investment of 50% of the 
surplus in the stock of another company 
generally makes seventy-five cents rep- 


resent a dollar shown in the assets of 
the company having such investment. 


Insurance companies issue policies total- 
ing a sum many times greater than their 
capital and ‘surplus. The policyholders 
assume that these assets are held subject 
only to the hazards for which the com- 
pany is legally permitted to issue to its 
policies. When, however, an insurance 
company invests in the stock of another 
insurance company, whether it is doing 
the same kind of business or not, that 
asset is subject to a hazard other than 
the hazard assumed by the issuance of 
its own policies—a hazard for which it 
carries no liability and the extent of 
which cannot be readily determined. 
“The security of the policyholder is the 
object desired and is that which is our 
greatest concern, The greatest need for 
such security is at the time of a great 
calamity. Insurance stocks, whether fire 
or casualty, lose their value at such a 
time. Assets other than insurance stocks 
are then required to pay losses. The 


public would be best protected if all of 
the assets of the insurance companies 
were invested in sound securities other 
than insurance stocks. However, busi- 
ness necessity probably requires some 
limited leeway for such investment. The 
restrictions placed thereon by the New 
York law are sufficiently liberal to meet 
this demand and at the same time pro- 
vide the protection to which the public 
is entitled.” 





Firemen’s-Beha Case 

(Continued from page 23) 
ly has a constitutional right to continue 
to do the business here which it has built 
up in New York state. We have a right 
to continue that business as long as we 
conform to the insurance code. If 
through officers of the state we are de- 
prived of that right or an endeavor is 
made to control principle lying beyond 
the borders of the state, then we are 
deprived of our rights by due process of 
law.” 





Ernesto de Zaldo is retiring as presi- 
dent of the Metropolitan National of 
Havana and has been succeeded by Nich- 
olas Castano y Padilla. Jose Leicea and 
Florentino Suaraz are vice-presidents. 


PHILA. RATE COMMITTEE 

The Philadelphia Fire Agents’ Associ:- 
tion will appoint four additional mem- 
bers of the conference committee «j 
three which has been negotiating with 
the Eastern Underwriters’ Association 
on Philadelphia commission scale. The 
additional members will be to aid in s+- 
curing harmony on the proposal in the 
pending agreement of a 714%4% contingent 
commission computed on an earned pro- 
mium basis. The three present membe:s 
of the committee are Charles K. Yun.- 
man, chairman; Walter H. Chase and 
Robert M. Coyle. 





INSURANCE BALL TEAMS 


Eight Hartford insurance companics 
are included in the fire insurance base- 
ball league of that city. They are the 
Caledonian, the National, The Travelers 
Fire, the Automobile, the Aetna (Fire), 
the Scottish Union and the two Hari- 
fords. 





ANOTHER “AMERICAN” BABY 

George A. Bell, chief examiner for the 
eastern department of the American of 
Newark, announces the arrival of a baby 
girl on April 30. She will be known as 
Patricia Jo. 


















Plenty of reasons for brakes, bumps and bills. 
Complete Automobile Insurance protection. 
tell your prospects: 


of insurance covers. 





‘She FRANKLIN FIRE INSURANCE COMPANY 
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BRAKES! 


BUMPS! 
BILLS! 





Five million new motor vehicles is the estimate for this year. . ; 
twenty-three million, one hundred twenty-five thousand registered in the United 
States during 1927 according to the report of the National Automobile Chamber 
of Commerce, and you have more than twenty-eight millions of cars. 


Talk Complete Automobile Insurance now. The Franklin Fire has effective 
advertising material available to its agents upon request. 
your sales talk, so ask for it. 


The Franklin Fire offers to agents a wide range 
Well qualified agents in terri- 
tories where this Company is not already repre- 
sented, are invited to investigate the advantages of- 
fered by this old established Company. 


OF PHILADELPHIA 






ORGANIZED APRIL 1829 


CASH CAPITAL $ 1,000,000 


It will help put across 


Add it to the 


Plenty of reasons, too, for 
Here is something worth while to 


Without the necessity of several policies, you, as a Franklin representative, 
can insure your client against loss from fire, theft, collision, property damage and 
personal injury to others in a Combination Policy. To the client, this eliminates 
the inconvenience of keeping track of several policies and assures financial pro- 
tection against these five major hazards of automobile travel. To you it means 
larger automobile premiums. 
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LOYAL TO PRINCIPLE—-TO LOYAL AGENTS, LOYAL 


NEAL BASSETT, President JOHN KAY, Vice-President and Treasurer 
A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President 


JANUARY 1ST, 1928, STATEMENTS 








ORGANIZED 1855 
FIREMEN’S INSURANCE COMPANY 
OF NEWARK, NEW JERSEY — 


ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 
$40,000,136.83 $19,459,279.01 $7,500,000.00 $13,040,857.82 $20,540,857.82 





ORGANIZED 1853 
THE GIRARD F. & M. INSURANCE COMPANY 


OF PHILADELPHIA, PA. 
$6,000,966.28 $2,930,594.84 $1,000,000.00 $2,070,371.44 $3,070,371.44 





ORGANIZED 1854 
MECHANICS INSURANCE CO. 


OF PHILADELPHIA, PA. 
$4,828,245.29 $2,820,808.68 $600,000.00 $1,407,436.61 $2,007,436.61 





ORGANIZED 1866 


NATIONAL-BEN FRANKLIN FIRE INS. CO. 
OF PITTSBURGH, PA. 
$4,907,721.63 $2,557,216.60 $1,000,000.00 $1,350,505.03 $2,350,505.03 





ORGANIZED 1871 
SUPERIOR FIRE INSURANCE CO. 


OF PITTSBURGH, 
$4,835,369.35 $2,520,317.56 $1,000,000.00 $1,315,051.79 $2,315,051.79 





ORGANIZED 1870 
CONCORDIA FIRE INSURANCE CO. 


OF MILWAUKEE, WIS. 
$5,250,424.26 $2,567,447.92 $1,000,000.00 $1,682,976.34 $2,682,976.34 





ORGANIZED 1886 
CAPITAL FIRE INSURANCE Co. 


OF CONCORD, N. 
$760,298.04 $375.00 $300, 000.00 $459,923.04 $759,923.04 





TOTAL PREMIUM RESERVE TOTAL NET PREMIUMS 


$27,594,166.15 EASTERN DEPARTMENT $25,684,495.78 


10 Park Place 
WESTERN DEPARTMENT Newark, New Jersey 


844 Rush Street 


PACIFIC DEPARTMENT 





Chicago Illinois CANADIAN DEPARTMENT 60 Sansome Street 

’ 461-467 Bay Street e . a 

H. A. CLARK, Manager Toswsitty Cannils San Francisco, California 
a oon MASSIE. & RENWICK, Limited, W. W. & E. G. POTTER, 

JAMES SMITH JOHN R. COONEY Managers Managers 


LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 
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No Construction Of 
Certain N. Y. Statutes 


DOUBT ABOUT PARTS OF CODE 








Attorney General Feels State Courts 
Should Be First To Pass Upon 
Foggy Sections 





Attorney General Albert Ottinger of 
New York State, acting for the New 
York Insurance Department in the equity 


answer of the Department in the Fire- 
men’s vs. Beha action in the United 
States District Court, gave reasons why 
the action should be dismissed in his 
opinion. Several of the interesting para- 
graphs follow: 

“It is a fact, and it so appears from 
the bill of complaint and from the af- 
fidavit of Neal Bassett, that there is a 
difference between the plaintiff and de- 
fendant as to the construction and ap- 
plication of certain provisions of the in- 
surance law of the State of New York. 
Those provisions have never been con- 
strued by the courts of New York State 
with relation to the present question. 
Specifically, it has never been deter- 
mined whether the general superinten- 
dence over foreign insurance coporations 
(including those incorporated in a sis- 
ter state) given by sections 9, 25, 32, 118, 
etc., empower the Superintendent, when 
determining whether ‘the capital, securi- 
ties and investments remain secure,’ and 
whether ‘it may be safely intrusted with 
a continuance of its authority to do 
business,’ and whether ‘it will best pro- 
mote the interests of the people of this 
state,’ for his official guidance in re- 
newing or discontinuing a certificate of 
authority (section 25) to take into con- 
sideration as a proper-standard of safe- 
ty the investment limitation as to stocks 
of other insurance companies placed 
upon domestic companies by section 16. 
Asks That Jurisdiction Be Denied By 

Federal Court 


“It is most respectfully submitted to 
this Court that jurisdiction of the pres- 
ent bill be denied, so the question may 
arise through the State courts, and the 
constitutional questions, if any there be, 
await the construction placed upon the 
statutes by the State courts. 

“The policy of the Insurance Depart- 
ment which brings the Department into 
collision with the plaintiff is not new, 
nor is it peculiar to plaintiff’s case, ex- 
cept in so far as plaintiff’s financial struc- 
ture is peculiar. 

“At all times since May 1, 1927, if de- 
fendant’s refusal of a renewal to the 
plaintiff was erroneous, plaintiff has had 
an adequate remedy by certiorari in the 
Supreme Court of the State of New 
York affording a construction of the 
statutes in question by the highest state 
courts, with an appeal to the U. S. Su- 
preme Court upon any questions arising 
from the federal constitution and decided 
by the state courts adversely to plain- 
tiff. In such a proceeding upon a proper 
case shown the Supreme Court would 
have power to stay the refusal of re- 
newal. Of course, the same remedies 
are equally applicable to a denial of re- 
newal on May 1, 1928, or to such an un- 
reasonable delay of renewal as amounts 
to a denial.” 





JAMES F. PHELPS DEAD 

James F. Phelps, sixty-two years of 
age, of the firm of Franklin S. Phelps 
& Co. of Boston, insurance agents and 
‘brokers, died last week at his home in 
Lynn. He had been a prominent figure 
in the fire and marine business for 
many years. 





J. S. Ansorge & Co., Inc., New York 
City, insurance business, has been 
chartered at Albany with a capital of 
200 shares non par value. Joseph S. An- 
sorge, 111 West’ Sixty-fifth street; Frieda 
Schildkraut and Daisy Yager, 233 Broad- 
way, New York City, are directors and 
subscribers. Martin C. Ansorge, 233 
Broadway, is attorney for company. 


PARKER HEADS EXAMINERS 





Succeeds Charles P. Maury of the Home; 
J. B. Hamilton Vice-President; Ex- 
ecutive Committee Members 


At the annual meeting last week of 
the Examining Underwriters’ Association 
of New York Stephen E. Parker, assist- 
ant superintendent of the improved risk 
department of the American of Newark, 
was elected president to succeed Charles 
P. Maury of the Home who had served 
for two years. The other officers elect- 
ed included: vice-president, J. B. Ham- 
ilton, Great American; secretary, Charles 
J. Purcell, Yorkshire; treasurer, Stanley 
kk. Gumpert, Importers & Exporters. 

On the executive committee are the 
following: C. P. Maury, Home; Louis 
Tulipson, Firemen’s of Newark; A. Mag- 
samen, Phoenix; Charles J. Penna, Lon- 
don Assurance; Anton Kuzelka, Commer- 
cial Union; Otto Kemp, Northern; Ed- 
gar E. Ebden, Royal; R. C. Evers, West- 
chester; William J. Hunt, Niagara, and 
Charles Nordsick, National Liberty. 





NEW BUFFER CUTS AUTO RATES 





German Invention Demonstrated In Ber- 
lin; One Company Offers 25% Off 
For Cars Fitted With It 
An invention which, it is claimed, will 
prove to be a great boon to motorists 
and to absent-minded pedestrians, was 
the subject of a recent demonstration in 
Berlin by the inventor, Herr Schleiss. 
The invention is a buffer, consisting 
of solid rubber fixed by movable steel 
clamps to the front or rear of a motor 
car, and its utility has been proved by 
practical tests carried out in Berlin, 

which were shown in films. 

An important German insurance com- 
pany is so impressed by the inventicn 
that it offers a reduction of 25% on its 
premium rates to motorists whose cars 
are fitted with the buffer. 

The following tests demonstrate the ef- 
fectiveness of the invention: A car 
crashed into a tree while running at a 
speed of twenty-cight miles per hour, 
and neither driver nor vehicle sustained 
any damage whatever, as the shock -was 
absorbed by the rubber. 

A pedestrian run into by a car going 
at twenty miles per hour was thrown 
onto the buffers unhurt, while two cars, 
both fitted with the buffers and both 
traveling at eightcen miles per hour, 
crashed into one another without dam- 
age to drivers or cars. 





G. A. ROBINSON PROMOTED 

George A. Robinson, who has been 
special agent of the automobile and 
transportation department of the Hart- 
ford Fire since 1924, has been appointed 
assistant superintendent of the same de- 
partment to succeed Wright Poindexter, 
who has resigned. His headquarters will 
be in Hartford. He will also continue 
in field work in Massachusetts, Rhode 
Island and Connecticut. Mr. Robinson 
began his insurance career in 1898 in the 
office of Smith, Davis & Co., local agents 
at Buffalo, N. Y., after which he was for 
some time in the rating department of 
the Buffalo Association of Fire Under- 
writers. Later he joined the Buffalo In- 
surance Co., where he was engaged in 
general underwriting and loss adjust- 
ment work. 


MARYLAND FIRE CAPITAL 

Stockholders of the Maryland, of Wil- 
mington, Del., a subsidiary of the Ni- 
agara Fire, last week voted to increase 
the capital from $750,000 to $1,000,000 
by the transfer of $250,000 from surplus 
to capital account. Last year the Mary- 
land’s capital was raised from $500,000 
to $750,000 and $750,000 surplus was paid 
in. 








INSPECTION BUREAU MEETS 

A meeting of the companies forming 
the Eastern Underwriters Inspection Bu- 
reau was held in New York yesterday 
to perfect the organization. Plans were 
submitted for the taking over of the 
New England and the Underwriters bu- 
reaus, 























ERE they come! Millions of motorists, all 
ready to get out on the road again. What are 
they thinking of? The new highways—a vacation 
tour—week-end trips—everything but insurance. 
They are coming to an important crossing now, 
where it is up to the agent to signal them. This is 
the season when countless policies expire. When 
new ones go into effect. When new cars are being 
bought. When policies held by finance companies 
are lapsing after the first year. Almost every man 
who drives is a live prospect for automobile in- 
surance right now. 


By flashing the “stop” sign our agents are reap- 
ing a big reward on premiums for fire, theft, prop- 
erty damage and collision. And adding to their 
reputation for complete insurance service. 


Sy EAB 


Insurance Co. 


or AMERICA, 


Executive Offices: 1 Pershing Square 
Park Ave. at 42nd St., New York, N. Y. 


Western Dept. Pacific Coast Dept. 
CHICAGO SAN FRANCISCO 


THE COMPANY WITH THE L. & L. & G. SERVICE 






































a 


May 11, 1928 



































" 3 wry wut ag 


tt We 
> 
‘+. © a 
S . = F 
“N ~ 
f; 4 
? s 











444. 





eS oon? qvbhe aa 


Bee OM eg (ood 


"AMERICA FORE" 


















Vacation months at hand! 


north—east—south—west—TRAVELERS 
—motor—rail—steamer—V ACATIONERS 
— lakes — mountains — rivers — beaches — 
—hotel resorts—BAGGAGE—wardrobes— 
golf clubs —FIRES—explosions— winds— 
thefts — pilferage — robbery and _ larceny. 
Time to sell First American Personal 


Effects Policies! 


FIRST AMERICAN 
FIRE INSURANCE COMPANY 


EIGHTY MAIDEN LANE, NEW YORK, N. Y. 


CAREST STURM Crnnen oF ret Benen, 
PAUL L.MAIO, Pxewoter 


‘CASH CAPITAL — ONE MILLION DOLLARS 


NEW YORK CHICAGO MONTREAL DALLAS SAN FRANCISCO. 
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Bank of Italy Ruling 
Dodges Real Issue, 
Says California Ass’n 


FIGHT HAS NOT ENDED YET 


Agents Say There ‘Never Has Been 
Any Doubt Of Legality Of 
Appointment Of Banks 


California fire insurance agents con- 
tend that the ruling last week by Dep- 
uty Attorney General John H. Riordan 
of California to the effect that the li- 
censing of banks as insurance agents is 
not illegal dodges the real issue at 
stake. The agents’ association, which 
has been fighting for months the en- 
croachment of the Bank of Italy in the 
insurance field, admits that if a person is 
“otherwise qualified,” there is no rea- 
son why he should not be appointed an 
insurance agent even though his prin- 
cipal business is not insurance. But the 
protest of the stock company agents was 
based on their opposition to alleged 
methods of the Bank of Italy in all parts 
of California. 

In reply to the accusation of the use 
of coercive methods in obtaining insur- 
ance the Bank of Italy attorneys stated 
to the attorney general: 

“It is suggested that because we re- 
quire insurance with our loans we have 
control over the placing of the same. 
This is absolutely not the fact. Our pol- 
icy is that whether the insurance is writ- 
ten through our service or whether it is 
written by any outside agent our re- 
quirements are the same.” 

Ruling Passes On Question of Law 

As a result the attorney general's 
opinion does not pass upon the question 
of fact but rather decides a question of 
law which was not at all in controversy, 
according to the California Association 
of Insurance Agents. The final deci- 
sion upon the appointment of the Bank 
of Italy’s agents, whose licenses have 
been delayed since last fall, now rests 
with Insurance Commissioner Detrick. 
The licenses will not be granted until 
after the attorneys of the agents’ asso- 
ciation confer with the commissioner 
relative to the actual practice of the 
Bank of Italy. 

Deputy Attorney General Riordan 
stated in his opinion that the insurance 
commissioner has the right to cancel the 
license of any bank agent who is proved 
to be guilty of using coercion to swing 
insurance business his way. Otherwise, 
a bank agent who can prove himself 
qualified cannot be denied a license to 
act as an insurance agent. The opin- 
ion did not touch on the fact that the 
bank employes are salaried and that the 
commissions on the insurance were paid 
to the bank through the Ameri-Commer- 
cial Corporation, a subsidiary. The Bank 
of Italy itself is not licensed. 

In fire agency circles in this part of 
the country the opinion seems to be that 
the ruling of the California attorney 
general's department upon the legal 
phase of the problem could not have 
been otherwise. It is said that no state 
in the country absolutely prevents the 
appointment of bank agencies as insur- 
ance agents on grounds that the appli- 
cant for an agent’s license is a financial 
institution. 

This issue was before the courts in 
Pennsylvania a few years ago when a 
lawyer who sought an agent’s license and 
who had passed the required tests was 
denied his license because he said his 
principal business was that of lawyer. 
He brought suit to enforce the grant- 
ing of a license and won. 

Value of “Otherwise Qualified” 

The statement of the Deputy Attor- 
ney General Riordan of California that 
a bank agent must be “otherwise quali- 
fied” would in several states of the coun- 
try act as an obstacle to the appoint- 


ment of such agencies because of agents’ 
qualification laws. In states where such 
laws exist a bank agent would have to 
possess a fair knowledge of the insur- 
ance business before he could get a 
license. In most states, however, in- 
cluding California, securing a license is 
merely a formality, the company desiring 
to make the appointment vouching for 
the integrity of its agent. 

The Northwestern National of Mil- 
waukee, which *made overtures to the 
Bank of Italy late last year, and had 
many agency licenses pending the out- 
come of the attorney general’s ruling, 
has now withdrawn its applications. The 
Pacific National Fire, the company now 
controlled by the Bank of Italy, has 
heretofore worked in full accord with 
the American agency system and is still 
represented by many members of the 
California Association of Insurance 
Agents. What that company will now 
do is a matter of conjecture. 

Following is the opinion of Deputy 
Attorney General Riordan: 

“Dear Sir: 

“Your letter of April 12, 1928, has 
been duly received by this office. That 
letter reads in part as follows: 

“‘The general policy and practice of 
the Bank is, when applications for mort- 
gage loans are made to it, to first have 
the property appraised. The applicant 
for the loan is then asked for the amount 
of insurance carried. On certain classes 
of buildings the bank requires earth- 
quake insurance in addition to fire in- 
surance, and when it is found there is 
already a sufficient amount of fire insur- 
ance carried, the Bank suggests that ap- 
plicants have the required earthquake 
insurance written in the same company 
which carries the other insurance. When 
new or additional insurance is required, 
the applicant is asked if he has a pref- 
erence as to company 6r broker. If not, 
it is suggested that the Bank can han- 
dle the insurance, but it is stated by 
the representative of the Bank and the 
Ammericommercial Corporation that it 
is not their policy to require’ or even to 
insinuate that the applicant must place 
the insurance through the said Ameri- 
commercial Corporation, but that the ap- 
plicant is always permitted to place his 
insurance wherever he pleased. 


Assume Absence of Coercion 


“In other words, for the purposes of 
this request it is to be assumed _ that 
there is no express coercion exercised, or 
contemplated to be exercised, upon the 
borrower by any person connected with 
any of the aforesaid corporations for the 
purpose of securing the placing of his 
insurance. 

““T therefore request your opinion as 
to whether under the above circum- 
stances said Section 633 of the Political 
Code makes it the duty of the Insurance 
Commissioner to refuse to grant the said 
applications for agent’s licenses.’ 

“Section 633 of the Political Code re- 
ferred to by you relates to the defini- 
tion, qualifications and licensing of in- 
surance agents .The only portion of said 
section, which is rather lengthy, neces- 
sary for consideration is that portion 
thereof referred to by you which reads 
as follows: 

“No license shall be issued until the Com- 
missioner has satisfied himself upon evidence 
presented and recorded as to the integrity 
of the applicant and that said applicant is 
qualified in the following respects to hold a 
license: * * * 

“°That the applicant intends to engage in 
business as an insurance or surety agent, doing 
an insurance or surety business with the gen- 
eral public and is not actuated principally in 
applying for a license by the prospect of in- 
suring the * * * property of himself or that 
of relatives or employers = or which he 
is himself or through his employer or employ- 
ers, as agent, vendor, custodian, bailee, trustee, 
payee, or otherwise interested or able to con- 
trol the obtaining or placing of insurance * * * 
therefor in whole or in part.’ 

Commissioner Must Decide Facts 

“In the first place the section quoted 
imposes upon you the duty of satisfying 
yourself upon the evidence presented and 
recorded that the applicant possesses the 
prescribed qualifications. That is a find- 

(Continued on Page 44) 
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; Stability of 
y N illustration of the inevitable changes that 
occur is found in the fact that a century 
ago, stock in New England turnpike toll 
roads was considered a safe investment. 
Later came railroads, then automobiles and now State 
highways, superseding toll roads and wiping out toll 

4 road holdings. 

An entirely different history, however, is back of two y 
great, fundamental kinds of business which have en- 

; dured for centuries and as far as economists can predict 
will last for centuries to come—INSURANCE and 

” BANKING. 

Both are essential to our industrial and financial exist- 

O ence. Their roots have grown deep into civilization. 
Rendering a necessary service to the race they have 
expanded and prospered 

© . 

Since last April the Insurance and Bank stocks deposited 
with The Farmers’ Loan & Trust Company, as Trustee, 
and which underlie the four Series of INSURANSHARES 
Trust Certiricates issued (prior to the present Series 

¢ B-28) have shown an average annual appreciation of 

f over 20%. 

¢ Apply to Insuranshares the yardstick of investment test- 

f ing. They measure up for Safety, Yield, Stability, C 
Marketability and promise of increasing yield and en- 

¢ hanced value in the future. 

z Send for circular B-28 giving complete informa- 

¢ tion about this safe and profitable investment. 

e 6, 
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INSURANSHARES CORPORATION 

‘ 67 Wall Street, New York :: Tel. Whitehall 9082 
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The 
London & Lancashire Insurance Co., Ltd. 


OF LONDON, ENGLAND 





Law Union & Rock Insurance Co., Ltd. 
OF LONDON, ENGLAND 





Orient Insurance Company 


OF HARTFORD, CONN. 





Safeguard Insurance Company 
OF NEW YORK 





Eastern Department 
Hartford, Conn. 


Western Department 
Chicago, Ills. 


Pacific Department 
San Francisco, Cal. 
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Westchester Plans 
No Change in West 


PRESIDENT GIVES POSITION 
Eestern Departments Will Be Merged 
With Crum & Forster; Executive 
Offices Are Moved There 


The eastern departments of the West- 
-hester Fire and the Delaware have been 
noved from the 75 Maiden lane head- 
juarters to 110 William street, where the 
Crum & Forster organization is located, 
nd the executive offices were expected 
io move yesterday. The southern de- 
pirtment records will be forwarded to 
\tlanta, Ga., and Durham, N. C.,, about 
june 1. This step is in conformity with 
he steps taken several months ago when 
Crum & Forster purchased a large block 
of the Westchester’s capital stock. 

In connection with this moving Presi- 
dent O. E. Schaefer of the Westchester 
says in a statement that the consolida- 
lion in the East does not affect the 
West, where the Westchester will re- 
main independent and a member of the 
(Western) Union. Mr. Schaefer clari- 
fied the position of his company in the 
following explanation: 

“The physical merger now in progress 
of the eastern departments of the West- 
chester and Delaware with the Crum & 
lorster organization is a natural devel- 
opment of the affiliation between the 
two groups which was announced last 
summer. The declared underlying pur- 
pose in that affiliation was to effect 
economies in managerial expenses and 
to give agents of the companies improved 
facilities. These objects will be accom- 
plished by the consolidation of certain 
departments. The head office of Crum 
& Forster, at 110 William street, New 
York, will supervise the business of our 
companies, with their own, in the ter- 
ritory reporting to that office; Cobb & 
Glass, of Durham, N. C., will supervise 
our business in that state and South 
Carolina; Hines Bros., of Atlanta, take 
over the other southeastern states, and 
the Crum & Forster office in Pittsburgh, 
western Pennsylvania. 

“The practicability and economy of 
these consolidations will be apparent, and 
the benefits to our agents from close 
proximity with these managerial offices 
will be material. 


No Change in the West © 


“The entire (Western) Union terri- 
tory is excluded from our contracts with 
Messrs. Crum & Forster. I desire to 
inake that statement in the most positive 
and emphatic language. In the states 
where our management has been con- 
solidated, the Crum & Forster company’s 
and our own are associated in the same 
company organizations. In western ter- 
ritory the two groups have different af- 
filiations. The large business and valu- 
able agency plants in (Western) Union 
\erritory and we have no intention what- 
ever of changing or disturbing our Chi- 
‘ago office in any particular. I feel justi- 
fied in saying that no company in the 
business has more scrupulously lived up 
© the letter and spirit of its obligations 
‘0 company organizations than have the 
Westchester and Delaware, and we point 
o that record as an earnest desire of our 
ionorable purpose to observe and sup- 
‘ort the rules of the (Western) Union. 

“It has come to our knowledge that 
infounded rumors have been circulated 
n western states which, if not contra- 
icted, might have a demoralizing effect 
‘pon our loyal agents and do serious 
'amage to our business. It is to counter- 
ct such rumors’ that this statement is 
isuued. It is inconceivable to us that 
ur friends among company officials, who 
lave always met with fair dealing from 
is, should countenance any unfriendly 
ction on the part of their subordinates, 
ut it is probably inevitable that some 
'ver-enthusiastic field men should try 

) build up their i income with a disregard 
of fine sensibilities. 

















Agents serving’ a 
discriminating clientele may 


rely upon NORWICH UNION 
financial strength and experience 
acquired through more than a 
century of successful world-wide 
operations 


NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 
75 Maiden Lane, New York 


HART DARLINGTON, Manager 


EAGLE FIRE COMPANY 


of New York 


Incorporated 1806 
HART DARLINGTON, President 


75 Maiden Lane, New York 
The Oldest New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 


H. P. JACKSON, President 


In NORWICH UNION there is strength 
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Banker Urges Better 
Public Relations 


CITES THE PUBLIC UTILITIES 


R. S. Child Also Says Stock Compxnies 
Should Be More Scientific in 


Investment Policies 


Ralph S. Child, a member of the well- 
known New York banking house of Bon 
bright & Co., addressed the insurance 
group session of the Chamber of Com- 
merce of the United States on Wednes- 
day afternoon in Washington on the 
subject of insurance and the public. He 
told of the etforts of the public utilities 
and railroads to enlist public support 
through extensive public relations cam- 
paigns and urged the insurance compa- 
nies to keep on educating the country 
upon the importance of insurance in its 
economic life. And when the public does 
understand this importance a_ great 
stride forward will have been made, said 
Mr. Child, 

“It is usvally true that the public, when 
it understands the facts about any sub- 
ject, thinks straight on that subject,” Mr. 
Child said. “The institution of insurance 
tovches the life of practically every one. 
It is subject to supervision under State 
laws. It has its problems—local, state and 
national. Many of them are due no 
deubt to misunderstandings—certain 
phases of its business, especially in the 
fire and casualty groups—being a mys- 
terv to the uninformed. 

“Public utilities touch the lives of al- 
most everyone in the variety of services 
they render. They are under state su- 
pervision. They, too, have problems. 
\nd in the past few years they have 
done a wonderful work in telling their 
pubic the facts about their business; 
making clear things that were misunder- 
stood, and bringing about an understand- 
ing that is cf mutual benefit to the pub- 
lic and the utilities 

“There is an element in this country 
who believe that the government should 
engage in business—they urge that it en- 
ter the public utility field—they want it 
to write insurance of one kind or an- 
other. These schemes are fallacious. 
They have not worked out in the past 
they will not work out in the future.” 


Changes in Investments 


Speaking of the investment policies of 
insurance companies, Mr. Child said: 

“Now, as to the investment side of the 
insurance institution. The important 
part played by the investment of insur- 
ance funds in the development of our 
country and the furtherance of business 
enterprise is indicated by the extent of 
the investments and the character of 
those investments as shown by these fig- 
ures taken from compilations believed to 
he reliable, as of the close of the year 
1927. 

“The assets of 242 fire insurance com- 
panies are stated to be $1,635,000,000 and 
the assets of 176 casualty companies as 
$960,000,000. While similar details are 
not as readily available as to the distri- 
bution of these assets, it is known that 
the investments of fire and casualty com- 
panies are broadly distributed into bonds 
and stocks, and they play a part equally 
as important as do the funds of life com- 
panies in answering the demands for 
capital, 

“Thus it is seen that in the investment 
of insurance moneys there is not only 
the necessity of seeking security and re- 
turn, but there is the importance of the 
part played by these investments in their 
contribution to national wealth, the ece- 
nomic value of which is very great. The 
vast reservoir of funds continuously 
available from the moneys coming in to 
insurance companies of all kinds, and 
which are used fer investment, serves as 
an important stabilizer of business in this 
country 

“ft would appear, however, that in the 
investment side of insurance there has 
not developed the application of science 
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as in the underwriting side. Possibly the 
executives responsible for investing have 
adhered to the policies developed by 
their own boards of directors or finance 
committees rather than to have worked 
out, over a period of years, in conjunc- 
tion with the investment executives of 
neighboring companies, a more scientific 
basis for the placing of funds. 

A perusal of the annual reports of a 
varied number of insurance companies 
and a checking of their lists of invest- 
ments indicates a great divergence of in- 
vestment policy. In many cases it would 
appear that so-called ‘rule of thumb 
methods’ have been followed rather than 
the making of investments according to 
a carefully considered plan of distribu- 
tion into various fields. 

“The economic changes of late years 
have been many and their effects have 
been far-reaching. Business of every 
kind has had to adjust itself to new 
conditions. These adjustments have 
naturally been reflected in the field of 
investment, not only in the changed stat- 
us of certain classes of securities in point 
of their regard by bankers and the in- 
vesting public, but also in the types of 
issues themselves. Recently, the invest- 
ment banking firm with which I am as- 
sociated made an analytical study of the 
bond investments of the twenty-five 
largest life insurance companies in the 
United States and Canada, for each of 
the five years from 1921 to 1926. The 
results of this study showed the amount 
held in each of the principal groups of 
bonds, and the percentage that amount 
represented of the total holdings. The 
change from year to year in this per- 
centage figure for some of the security 
groups was extremely interesting.” 


VIRGINIA BUREAU MEETING 





New Body Will Be Formed Along Lines 
of N. Y. Organization; All Compa- 
nies to Meet Again on June 22 

The new Virginia fire insurance rating 
bureau to be set up independent of the 
Southeastern Underwriters’ Association 
in accordance with a bill passed at the 
last session of the legislature, will be 
organized along the lines of the New 
York bureau, if tentative proposals sub- 
mitted to the state corporation commis- 
sion by a committee of stock company 
representatives last week are adopted. 
The committee suggested that there be 
a governing committee of twelve company 
executives which in turn shall appoint an 
executive committee of five to supervise 
the practical operation of the new bu- 
reau. This committee it was suggested, 
should be composed of company repre- 
sentatives in Virginia. 

It was decided that a meeting of rep- 
resentatives of all stock, mutual and re- 
ciprocal companies doing business in Vir- 
ginia should be held in Richmond June 
22 to agree upon final plans for organi- 
zation of the bureau. Under the new 
law, the mutuals and reciprocals are to 
be admitted to membership in the bu- 
reau. Rules and regulations adopted as 
well as the rates and schedules are sub- 
ject to approval of the corporation com- 
mission. 

Members of the committee which con- 
ferred with the corporation commission 
last week were: Ross McCain, vice- 
president of the Aetna Fire; J. D. Les- 
ter, vice-president, Globe & Rutgers; 
Samuel W. Zimmer, president, Peters- 
burg Fire; Milton Dargan, Southern 
manager for the Royal; Llewellyn Free- 
man, supervisor for the Southern depart- 
ment of the Great American. Others 
present were J. H. Doyle, general coun- 
sel, National Board; and Joseph S. 
Raine, secretary, S. E. U. A. 


PHOENIX WITH HAMILTON 


William A. Hamilton Co., of Boston, 
has been appointed agent for Boston 
and vicinity for the Phoenix of Hart- 
ford. Harold D. Serrat, of Wheelock 
& Serrat, formerly Boston managers of 
the Phoenix, has become a vice-presi- 
dent of the Hamilton agency, which also 
represents several other companies, 





RULING ON AGENT’S LICENSE 





Kentucky Attorney General Holds Fire 
Agent Is Not Guilty For Failure 
To Collect Premium 
That the license of a local insurance 
agent can not be suspended unless the 
agent has collected the premium on de- 
livered policies, and failed to remit to 
the company, was the ruling of Attorney 
General 1. W. Cammack, in advice to 
Shelton M. Saufley, insurance commis- 


sioner of Kentucky last week. 

The opinion, written by M. B. Holi- 
field, assistant attorney general, was that 
the insurance commissioner cannot sus- 
pend or revoke license of an agent in 
case the money is due him from the 
policyholders, but has not been paid to 
the agent. Mr. Holifield held that where 
it could be shown that the agent had 
collected the premium from the policy- 
holder and had then failed to make a 
settlement with the company the license 
could be revoked. 


SALVAGE CORPS MEETING 
The Newark Protective Association 
which controls the Salvage Corps, will 
hold its annual meeting on Friday, Ma, 


18, at which time the annual election «{ 


officers will take place. The meetin 
will probably be held in the assembl- 
rooms of the American of Newark. 
William A. Hall, Jr., is at present presi- 
dent of the organization. 
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Just ahead of the active agent goes the Hartford advertising, 


developing business for the agency that operates under the 


Hartford’s banner. 
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Extracts of Reports 
AtN. F. P. A. Meeting 


HAZARDS OF 





CONSTRUCTION 





Many Progressive Suggestions Made To 
Remove Hazards Incident To Ex- 
pansion Of Industry 





The National Fire Protection Associa- 
tion at its meeting this week at Atlantic 
City gave attention to a long list of im- 
portant reports on fire hazards, covering 
a wide field. Abstracts on the reports 
upon building construction, gases, stand- 
pipes and hose systems, garages, flam- 
mable liquids and automatic sprinklers 
are given herewith: 

The report on building construction, 
presented for adoption as standard, con- 
sists of specifications for the construc- 
tion of industrial buildings more than 
one story in height, with separate séc- 
tions on reinforced concrete construc- 
tion, heavy timber (“mill”) construction, 
aud protected steel construction. The 
general provisions common to all three 
types of construction are covered in a 
section on general requirements. 

The subject matter of this report is all 
new, not covered in previously adopted 
standards of the Association, with the 
exception of the section on heavy tim- 
ber construction, which will supersede 
the former regulations governing stand- 
ard mill (slow burning) construction, 
edition of 1918. 


During the development of the specifi- 
cations which the committee offers for 
advancement to standard, it became ap- 
parent that a specification would be very 
desirable for another type of industrial 
building in which might be incorporated 
various assemblies of construction not 
provided for in the specifications cover- 
ing the reinforced concrete, heavy tim- 
ber, and protected steel types. Such as- 
semblies of construction concern them- 
selves chiefly with the floor systems and 
subdivisions of areas in what might be 
termed a building of composite construc- 
tion. The requirements for the walls and 
framing of such buildings, it was as- 
sumed, might be modifications of those 
already accepted as standard construc- 
tion types. It appeared desirable to have 
specifications which would be helpful in 
improving the construction of certain in- 
dustrial buildings otherwise erected with- 
out any consideration for their fire re- 
sistance, but of lessened protection from 
those types now offered as standard. 

A special sub-committee was created 
and worked throughout the year in de- 
veloping recommendations for “compos- 
ite buildings.” When the specifications 
prepared by this sub-committee were 
presented at the meeting of the main 
committee in New York, February 1 and 
2, 1928, and were further developed, it 
became apparent that, due to the scarcity 
oi available data on the performance of a 
number of the construction assemblies 
included therein (especially under the 
floor loads incident to industrial occu- 
pancy), the committee was unable to 
finish, properly, the specification for such 
construction in time for inclusion in this 
committee’s report for the current year. 

The committee is of the opinion that 
such specifications are greatly needed, 
nd in voting to withhold them this year, 
did so only with thes understanding that 
it should proceed during the coming year 
wth a specification that will offer to 
those erecting industrial buildings, or al- 
tering existing structures other than ac- 
ccrding to the three standards, satisfac- 
tory methods for protection of floor and 
wall assemblies’ and structural members 
nw commonly, but improperly, being 
erected open, exposed, and without any 
degree of protection against fire and 
cc llapse. 

_In calling attention to the lack of spe- 
ciication data upon the fire resistance 
of such assemblies (the values of which 
are generally recognized or likely to be 
tecognized by building code law), the 
committee requests the N. F. P. A. to 
use its best offices and co-operation with 


~ 


all other existing agencies to bring about 
authoritative fire and load tests which 
will assist the committee in formulating 
specifications for buildings of “composite 
construction.” 


Gases 


Regulations for the installation and 
operation of compressed gas systems 
other than acetylene for house lighting 
and heating, adopted last year, are 
amended in minor details. 

New rules on gas fired boilers and 
furnaces for house heating, designed to 
safeguard this rapidly developing use of 
city gas, are presented for tentative 
adoption. These rules, after final adop- 
tion, are intended for incorporation in 
the regulations on city gas. 

New regulations on the installation of 
gasoline stoves for cooking and heating 
are presented as a progress report. The 
use of gasoline as a fuel for domestic 
purposes is regarded, from the fire pre- 
vention viewpoint, as much more hazard- 
ous than the use of ordinary fuel, such 
as coal, wood, gas and coke. However, 
the rapidly increasing use of these gaso- 
line burning devices, which are reported 
to have consumed ninety million gallons 
of gasoline last year, calls for these rules 
which classify the hazard of the several 
types of stoves and specify installation 
and operation requirements designed to 
minimize the danger involved in the do- 
mestic use of gasoline. 


Standpipe and Hose Systems 


This report presents a complete revi- 
sion of the Regulations on Standpipe and 
Hose Systems, Edition of 1917. These 
revisions supersede the report on this 
subject presented last year which has 
been further considered and revised by 
the committee as a result of various sug- 
gestions made from the floor of the con- 
vention. The changes include a complete 
revision of the method of treatment of 
water supplies, new material on the test- 
ing of standpipes and an appendix deal- 
ing with standpipe installations in build- 
ings under construction and giving a 
method for calculating the size of ori- 
fices for regulating nozzle pressures in 
high buildings where there are large va- 
riations in pressure between upper and 
lower floors. 

Specifications for constructing en- 
closures for protecting chemical extin- 
guishers against freezing are presented 
for incorporation in the Regulations on 
First Aid Fire Appliances (Edition of 
1926), which now call for placing certain 
types of extinguishers in cabinets when 
exposed to freezing temperatures, but 
which have not previously included any 
specifications for such cabinets. 


Flammable Liquids 

Division 1. New regulations for the 
construction of rooms, cabinets and out- 
side storage houses for the storage of 
flammable liquids are submitted for final 
adoption. These regulations were adopted 
tentatively last year. 

Division 2. The recommended good 
practice requirements for marine oil ter- 
minals submitted last year as a progress 
report are now submitted for tentative 
adoption. 

Division 3. The recommended good 
practice for the construction and opera- 
tion of gasoline tank trucks tentatively 
adopted last year is not this year sub- 
mitted for any further action as the com- 
mittee desires to resolve certain differ- 
ences of opinion before presenting these 
rules for final action. 

Division 4. Experience with oil burn- 
ing installations and recent developments 
in the industry have indicated the need 
for a complete revision of the 1925 edi- 
tion of the regulations on oil burning 
equipments. In this report there are 
presented comprehensive revisions de- 
signed to supply certain deficiencies in 
the rules which have been brought out 
by field experience and to make proper 
provision for a number of new develop- 
ments in this field. 


Garages 
The report submitted for tentative 
adoption after revision from the prelimi- 


















Tourists —Travel— 
Trunks and Other 
Things 


In two more months the annual American 
exodus will be well under way. And the 
lost, strayed and stolen baggage will begin 
to pile up. 


You will find this travel and vacation 
habit a profitable one to you. There will be 
many from your town going on trips. All 
will probably have baggage—and baggage 
costs money. - 


Tourist Baggage Insurance is their pro- 
tection—your opportunity. Though the in- 
dividual premium may not be large, many 
policies will bring you a total income worth 
while. Too, every Tourist Baggage client 
means a good prospect for greater lines. 


As a Homestead agent you can give in- 
surance protection backed by a Company 
whose name stands for dependability. 






In localities where this Company is not repre- 
sented, reputable agents are invited to apply for 
representation. 
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The Difference 
Between “Let” and “Aid” 


The Alliance does more than let its agents sell 
its policies. 
This Company aids its agents in their business- 


getting work by acquainting the public with the 
Company’s name and character. 


It further aids its Agents by pointing out the 
importance of the Alliance Agent in getting 
proper protection on the most practicable basis. 


Every Alliance advertisement features the 
Alliance Agent as an Insurance Counselor. 


THE ALLIANCE 


INSURANCE COMPANY 
of PHILADELPHIA 


Heap OFFICE 


1600 Arch Street Philadelphia, Pa. 
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nary form in which it was presented last 
year, covers the construction of bus gar- 
ages, with limitations as to height and 
area, and other features, drawn with con- 
sideration of the high unit value of the 
bus and the serious impairment of trans- 
portation — s resulting from fires in 
bus garages. The regulations provide for 
the caaaiiel of hazards, such as re- 
pairing operations, painting, and heating 
plants from the main garage area, and 
for mechanical ventilating systems wher- 
ever ample natural ventilation is not cb- 
tainable. Fire protection, the storage 
and use of flammable liquids, housekeep- 
ing and various operating details are also 
covered in the regulations. 
Automatic Sprinklers 

The report presents amendments to the 

ceulations for the installation of sprin- 

ier equipments, These amendments do 
not affect the fundamental principles of 
the rules, being largely minor changes 
necessary to meet recent field develop- 
ments or to clarify the intent where 
questions of interpretation have arisen. 


PUBLIC ADJUSTERS HELD 
Federal Court Fixes $50,000 Bail Each 
For Four Defendants Charged With 

Attempt To Defraud 
men, said to be employed by 
the public fire insurance adjusting firm 
in New York of Lyons, Stadholz & Co., 
are being held in $50,000 bail each by 
the Federal courts, charged with alleged 
conspiracy to use the mails to defraud 
fifty-eight fire insurance companies in 
connection with a fire at 32 Seventh 
street, Elizabeth, N. J., causing an ap- 
proximate damage of $1,500. The de- 
fendants are Paul Guttman, Henry L. 
3erman, Herman Sapperstein and Man- 
nie Sarasohn. The case will be pre- 
sented soon before the Federal Grand 
Jury by United States Attorney Tuttle 
and indictments sought. 

The complaint charges that Lyons, 
Stadholz & Co. was retained by Mira- 
belli Bros. & Co. as their adjusters and 
that the firm presented claims to the 
insurance companies for an alleged loss 
through fire of $110,000 and secured the 
approval of such adjustment by the fire 
insurance companies, which were in ig- 
norance of the true facts in the case. 

The complaint further charged that in 
order to exaggerate the amount of loss, 
the defendants, after the fire, caused 
the goods to “wet down” by pouring 
water over them, and also falsely rep- 
resented with the identity, quality and 
quantity of the goods in the premises, 
and falsely represented their value. 

On the argument before United States 
Commissioner Cotter, on the subject of 
bail, it was also stated by United States 
\ttorney Tuttle that, according to the 
evidence in his possession, these defend- 
ants were to participate personally in 
the proceeds of the transaction and had 
received payments on account of such 
participation of approximately $10,000; 
also that the defendant Berman had a 
10% interest in the profits of the firm 
of Lyons, Stadholz & Co.; that the de- 
fendant Sarasohn had an interest of 50% 
in the profits of the New Jersey busi- 
ness of that firm, and that the other 
two defendants were employes who had 
taken an active part in the “wetting 
down” of the goods after the fire. 


Four 


WESTERN BUREAU MEETING 
The Western Insurance Bureau will 
hold its annual meeting next week, on 
Thursday, Friday and Saturday, May 
17-19, at the Ocean House at Swamp- 
scott, Mass. Several members of the 
Sureau are in the East this week at- 
tending the meeting at Atlantic City 


of the National Fire Protection Asso- 
ciation. It is thought that President 
Herbert A. Clark of the Bureau, who is 
western manaver of the Firemen’s of 
Newark, and who has served more than 


two years as head of the Bureau, will 
not accept re-election. In that case, his 
logical successor will be Ralph Rawlings 
of Rawlings & Hewett, western man- 
agers of the Boston & Old Colony, who 
is vice-president of the Bureau. 


DICKINSON PROVOKED 





Trenton Agent Writes To New York 
Broker Advising Him Not To Butt 
In On Jersey Politics 
The Stokes for Governor publicity bu- 
reau in Trenton, N. J., gave out a letter 
last week which the W. M. Dickinson 
Co., general insurance agents, has writ- 
ten to Moses Tanenbaum of 516 Fifth 
avenue, New York City, admonishing 
the latter for his statement calling upon 
his friends in the fire insurance business 
in New Jersey to support former Sena- 
tor Jos. Frelinghuysen for Senator. The 

letter reads as follows: 

“As Jerseymen we resent the sending 
of letters by you to voters of New Jer- 
sey telling them how to vote in the 
primary election for United States Sen- 
ator from New Jersey,” the letter sent 


to Tanenbaum said. “You may be cer- 
tain we shall not, nor should Jerseymen 
write you or other New Yorkers, telling 
you for whom you should vote in your 
selection of a New York Senator from 
New York. We are confident folks in 
New Jersey know sufficient of their can- 
didates and Federal matters effecting 
New Jersey without aid from you. 
“Your letters are not in good taste 
and will doubtless injure the cause of the 
candidate you are supporting.” 





GLENS FALLS BUYS LAND 

The Glens Falls, which announced 
some time ago that it would sell its 
home office property at public sale on 
May 15, has withdrawn the property 
from the market, having secured an ad- 
joining plot on which it will erect an 
addition to the home office to give it 
more space. 


VIRGINIA AGENTS’ MEETING 

The annual convention of the Virginia 
Association of Insurance Agents will he 
held this year at the Chamberlin-Vander- 
bilt Hotel at Old Point Comfort, Ju 
4 and 5 being fixed as the dates for the 
meeting. The time and place were si 
lected last week by the executive con 
mittee when it held a meting in Ric! 
mond. To Calvert R. Dey, of Norfolk, 
president, was delegated the task of a 
ranging the program. Other officers ar: 
T. Garnett Tabb, Richmond, vice-presi- 
dent; Frank S. Blanton, Farmville, sec- 
retary. 





MODEL ARSON LAW 
A bill for the model arson law wi 
be offered at the coming session of th 
Louisiana legislature. This bill would b 
more flexible in application than th 
present Louisiana law. 
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At an international con- 
1864 ference held at Geneva 
an agreement was concluded for the 
purpose of ameliorating the condi- 
tion of the sick and wounded in time 
of war. The plan was originated by 
Dr. Dunant, a Swiss physician. Dur- 
ing the next few years the movement 
was endorsed by most of the princi- 
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pal nations and branches of the or- 
ganization are now functioning in all 
parts of the world, relieving distress 
incident to flood, famine, fire and 
other disasters while continuing its 
great humantarian work in war time. 
Miss Clara Barton was the first pres- 
ident of the American Red Cross. 


The progress of the Fireman’s Fund during its formative | 
period was fairly rapid. Organized in 1863 with a capital | 
of $200,000, it became necessary in 1864 to increase the | 


capital stock to $500,000. The company was steadily 


FIRE, AUTOMOBILE 
AND MARINE 
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- branching out and was becoming well planted 
over a large part of the country. 


| Fireman’s Fund Insurance Company 


SAN FRANCISCO | 
CHICAGO NEW YORK 
BOSTON ATLANTA 


The Fireman's Fund, Home Fire & Marine and O:cidental Insurance Company are good companies to represent. 
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Buffalo and Public 
Fix Jersey Scales 


BREAK IN DEADLOCK COMES 





Former Company Will Pay From 15% 
to 30% and Public 25%; Both to 
Give Contingents Also 

\fter more than a month of indecisive- 
during which time the fire insur- 
ace companies in New Jersey have been 
checking their hands as in a poker game, 
iwo companies have tossed chips onto 
the center of the table and from now 
cn it is expected that the betting will 
be strong. The Public Fire of Newark, 
the new $5,000,000 company, and which 
is not a member of the Eastern Under- 
writers’ Association, this week announced 
that it is appointing agents in all parts 
of New Jersey with commissions of 25% 
flat and 7%% contingent. 

The Public Fire has already entered 
the agencies of T. C. Mogatt & Co, 
Joseph M. Byrne & Co, and O’Gorman 
& Young in Newark, and Boynton Bros. 
& Co. in Perth Ambov. Vice-+ resident 
I). N. Iverson of the Public Fire is han- 
dling the agency appointments and is be- 
ing assisted in this by the New Jersey 
\ssoviation of Underwriters, the organi- 
zation that sponsored the uniform ccom- 
mission law passed this year by the New 
Jersey legislature. The agents’ associa- 
tion asked for 25% flat for the entire 
state, a scale the E. U. A. companies 
have consistently opposed. The Public 
lire is offering more than this scale and 
is receiving strong support from the or- 
ganization agents. 


Buffalo Follows Suit 
of Buffalo, 


ness, 


The Buffalo Insurance Co. 
N. Y., a non-E. U. A. company that has 
not as vet been a big factor in New 
Jersey underwriting this week announced 
a graded scale for that state running 
from 15% to 30%, together with a con- 
tingent commission, without reserve of 
21490 for the first year, 5% the second 
and 10% the third year and annually 
thereafter. The Buffalo will pay to its 
New Jersey agents 30% on risks within 
public protection of the following 
classes: apartment houses and contents, 
banks and contents, club houses and con- 
tents, other than seasonal or country 
clubs; city halls and contents, dwellings 
and contents, garage buildings, brick or 
superior construction only; hotels and 
contents, those of fine construction only, 
and not including seasonal or resort ho- 
tels; hospitals and contents, but not in- 
sane asylums; library buildings, mercan- 
tile buildings, museums, office buildings 
and contents, police and fire department 
stations, stores and dwelling buildings, 
used for purposes not more hazardous 
than mercantile on the ground floor, and 
theatres and moving picture houses, 
brick or superior construction only, and 
certain contents. 

Twenty-five per cent. will be paid, 
within public protection, of all classes 
not elsewhere enumerated. The company 
will pay 20% commission on risks, with- 
in public protection, of the following 
classes: stocks, manufacturing special 
hazards, and seasonal or resort hotels 
and boarding houses. Fifteen per cent. 
will be paid on risks, outside public fire 
protection, of all classes except fireproof 
or sprinklered risks. 


E. U. A. Meeting May 15 


Following the definite move of these 
companies and the reported similar 
moves by one or more other non-asso- 
ciation companies the Eastern Under- 
writers’ Association executive committee 
held a lengthy meeting in New York on 
Tuesday of this week. At adjournment 
there was little news forthcoming ex- 
cept that there will be a special meeting 
of the whole E. U. A. next Tuesday, 
May 15, at which time the New Jersey 
situation will be gone over thoroughly, 
and it would not be at all surprising if 
some concrete announcement of associa- 
tion policy were forthcoming at that 
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time. The E. U. A. is now apparently 
hopelessly divided between those mem- 
bers which desire a 15 and 25% scale and 
those that believe that unless they adopt 
a higher schedule they will lose their 
choice New Jersey business to those 
companies willing to pay more. 

Many FE, U. A. companies have de- 
clared so far that to yield to the demand 


for higher commissions in New Jersey 
will bring similar conditions in other 
Eastern states, which, naturally, would 


result in a greatly increased level of ac- 


quisiton costs. Other companies main- 
tain that the New Jersey situation is 
unique and not duplicated elsewhere be- 


cause of the proximity to New Jersey 
of New York City and Philadelphia, large 
brokerage centers that offer strong com- 
petition to New Jersey agents. 

One of the Newark newspapers, fol- 
lowing the announcement of the Public 
Fire commissions, had this to say: 

“Underwriters here greeted the news 


of the new commissicn rate with enthu- 
siasm. They regarded it as a victory, in 
a measure, over the affiliated companies 
which, many felt, had precipitated the 
passage of the uniform commission law 
by proposing a year or so ago lower 
commission schedules. The new rates 
are approximately the same as has pre- 
vailed in Essex, Hudson and Camden 
counties, classed as ‘excepted territory,’ 
heretofore. Newark agents were par- 
ticularly pleased that a Newark company 
and one with the large resources of the 
Public had broken the ice. 


“Several, who declined to be quoted, 


felt that the old-line companies doing 
business in this state would be com- 
pelled to follow the lead set by the Pub- 


lic or bring about a cut-comimssion war 
that might disturb the business. 

“The agencies that have signed are the 
largest in point of business done and 
companies represented in this city, if 
not the state.” 
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Lire INSURANCE COMPANY 


oF BOSTON, MASSACHUSETTS 

December 31, 1927 
Total Insurance in Force, over ... .. 
Total Number of Policies .. 


This insurance is backed by a Sinking Fund prescribed by statute 
amounting to $383,689,508.00. This fund is the Legal Reserve. 

The other reserves carried by the Company on December 31, 1927, 
brought up its Definitely Allocated Liabilities to the total of 


This includes a reserve of $16,654,587.95 for policyholders’ Divi- 
dends to be paid or credited in 1928. 

To cover these liabilities the Company owned and held on Decem- 
1927, bonds, mortgages, and other property valued at 
$451,006,878.49, thus showing a Surplus of resources amounting to 


This Surplus is to provide against asset depreciation, epidemic 


The New Insurance paid for in 1927 was $524,797,698.00, the 
greatest year’s record in the Company’s history. 


of 
BUSINESS 





$2,764,000,000 
6,253,908 





trust institutions. 


need 


197 Clarendon St., 





Complete Life Insurance Service 


All forms of Life, Endowment, and Term policies for personal protection, Joint 
Life Contracts, Total Disability, and Double Indemnity. 

All the new forms of Group, Wholesale, and Salary Deductions. Annuity Contracts 
to accommodate various situations, both single and annual premium. 

Business Insurance in favor of firms, corporations and other enterprises; policies 
to Preserve Estates, cover asset depreciation and pay inheritance taxes; Life Insurance 
Trusts for the retention, care and payment of the proceeds of life policies to the 
beneficiaries through Annuities, or by means of trusts established in banking and 


Our organization is prepared to arrange life insurance protection to meet any 
For further information, address INQUIRY BUREAU, 
John Hancock Mutual Life Insurance Company 


Boston, Mass. 




















S. R. Kennedy’s Views 
On N. J. Commissions 


CALLS LAW NOT BENEFICIAL 


Believes Constitutionality of Uniform 
Commission Law is Somewhat 
ssteanmies 


In a letter 
New Jersey of the 
Co. President 


this week to the 
Buffalo 
Sidney Rk. 


agents in 
Insurance 
Kennedy ex- 
plains his attitude toward the new uni- 
form commission law and tells why he is 
fixing a 15-30% scale with contingents. 
His letter follows in part: 

“We do not believe that this legisla- 
ticn will prove beneficial either to the 
property owners, the insurance agents or 
the insurance companies operating in 
New Jersey. On the other hand we see 
nothing especially detrimental in its ap- 
plication. 

“It would seem to us, without referring 
the matter to counsel, that the constitu- 
tionality of the law was quite doubtful 
in that it appears to violate cur right to 
freedom of contract. 

“Nevertheless we are not inclined to 
raise that question in the courts. We 
consider the law more unwise and eccen- 
tric than unfair, but if New Jersey de- 
sires us to conduct our business in this 
way, we are willing to attempt to do SO. 


“No general understanding as te com- 
missions on the part of the companies 
hclding a leading position in the state 


has been reached or is likely to be 
reached in the near future, and we think 
you are entitled to know without pro- 
longed delay the commission scale under 
which you are now operating for us and 
under which you will continue to operate 
if satisfactory to you. 

“We are therefore enclosing you a 
commission scale which we believe to be 
a fair and liberal one. This scale was 
effective as of March 29. Business writ- 
ten by you since that time must, in or- 
der to comply with the law, be read- 
justed in your accounts on the new scale. 

“The first contingent year is to expire 
on March 31, 1929. The law terminated 
your present contingent contract. As 
soon as possible after payment of your 
March balance, your contingent (if you 
were on a contingent basis and if you 
carned a contingent) will be calculated 
by us. Losses on policies written before 
March 29 will not be charged against 
you on the.new contingent. 

“Should this law be determined to be 
unconstitutional or should it be repealed, 
it is our expectation to continue the ac- 
companying commission scale in force. 
Prevailing rates in New Jersey do not 
seem to us particularly attractive, and on 
certain classes such as unprotected busi- 
ness we consider them inadequate. Nev- 
ertheless we hope that if you select our 
business carefully, giving us the benefit 
of the doubt in all cases where the pos- 
sibility of moral hazard or overinsurance 
exists, we may be able to make at least 
a nominal underwriting profit in the 
state. Any material reduction of rates 
we fear must be accompanied by a re- 
duction of acquisition cost.” 


JOINS THE GLENS FALLS 

The Glens Falls has appointed Ray C. 
Holzworth as special agent for the west- 
ern New York territory. He succeeds 
John J. Beattie, resigned. Mr. Holz- 
worth will make his headquarters. at 
Syracuse. In a similar capacity he has, 
for the past nine years, been traveling 
the New York State territory for another 
company. Prior to that he was connect- 
ed with the Underwriters’ Association of 


New York State. 





S. E. U. A. ANNUAL MEETING 

The annual meeting of the Southeast- 
ern Underwriters’ Association will be 
held at the Greenbrier, White Sulphur 
Springs, W. Va., on Saturday, June 9. 
The executive committee will meet on 


Thursday and Friday, June 7 and 8. 
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Tentative Program Of 
N. Y. Agents’ Convention 


PROMINENT SPEAKERS INVITED 


Supt. Beha, T. C. Moffatt, F. L. Gardner, 
R. P. DeVan And C. M. Cartwright 
May Talk At Syracuse 


Insurance Sunevinenndions James A. 
Beha of New York, Frank L. Gardner 
of Poughkeepsie, N. Y., and Thomas C. 


Moffatt of Newark, N. J., both 
presidents of the National Association of 
Agents, R. P. 
man of the 
National 
Cartwright, 


past 
Insurance DeVan, chair- 
committee of the 
Association and Charles M. 
editor of the “National Un- 
derwriter,” are expected to be the fea- 


executive 


ture speakers at the annual mecting 
May 21, 22 and 23 at Syracuse, N. Y., 
of the New York State Association of 
Local Agents, Inc. This forty-sixth an- 
nual convention, to be held as is the 
custom at the Hotel Syracuse, is ex- 
pected to be the largest the association 
has ever held, due to the increase to 
membership this last year. 

The convention will open Monday 
evening, May 21, with a_ get-together 
dinner. On Tuesday there will be two 
business sessions, with a complimentary 
luncheon tendered to members and 


their guests by. the Excelsior Fire of 
Syracuse, and the annual banquet in the 
evening. The final session of the con- 


vention will meet Wednesday morning. 

Fredrick V. Bruns, a member of the 
association, president of the Excelsior 
Fire and president of the Agents’ Club 
of Syracuse will make the address of 


welcome. The response will be by John 
S. Hamilton, vice-president of the New 
York Association, President J. W. Rose 


Charles F. 
annual re- 


and  Secretary-Treasurer 
Miller will then make their 
ports. 

The balance of the program has been 
planned around the Association’s major 
activities including the work of and sub- 
jects considered by the various commit- 
tees. Mr. Gardner will report for the 
committee on laws and legislation, W. H 
A. Munns of Syracuse for the fire rat- 
ing organization committee, John D. 
Henderson of Herkimer for the commit- 
tee on casualty rating bureaus, William 
J. Richards of Syracuse for the member- 
ship committee, Eugene A. Beach of Sy- 
racuse for the committee on organiza- 
tion of local boards and clubs, E. Paul 
Schaefer or Gilbert T. Amsden for the 
committee on agents and brokers’ quali- 
fications, Albert Dodge of Buffalo for 
the committee on co-operation with civic 
organizations, F. G. Noxsel of Buffalo 
for the a gr ge automobile commit- 
tee, William J. Farber of Syracuse for 
the committee on agency service and A. 
C. Wallace of Goshen for the committee 
on farm underwriting. 

There will be discussions on competi- 
tion with mutual and co-operative fire 
companies, competition with assessment 
casualty companies, results of local board 
work, better business methods and auto- 
mobile certificates. Other speakers at 
the ee sessions are expected to in- 
clude L. L. Saunders, executive secretary 
of te Insurance Federation of New 
York State and Roland B. Woodward of 
the Rochester Chamber of Commerce. 

Greetings from other organizations will 
be extended by B. M. Edgerton, presi- 
dent of the General Brokers’ Associa- 
tion of New York City and it is hoped 


by James W. Cook of Providence, R. I, 
chairman of the New England Advisory 
Board, and G. W. Mattson of Harris- 
burg, Pa., president of the Pennsylvania 
Association of Insurance Agents. 





NAMES RICHMOND AGENT 


The American Employers has planted 





with the A. Harrison Saunders local 
agency in Richmond, Va 
INDEPENDENCE AGENTS 
Barto-Wood & Moran of Brooklyn 


have been appointed Brooklyn agents of 
the Independence Fire. 





Universal Credit Corp. 


(Continued from Page 1) 

the new Model A cars) production dur- 
ing the first week in May having been 
at a level of 2,200 a day for the five day 
week which is in effect in the Ford or- 
ganization. Production will reach 5,000 
a day by July. Unfilled orders on hand 
now are between 800,000 and 900,000, on 
which deposits have been made by cus- 
tomers. 

The corporation, organized under Del- 
aware laws, is, because of this fact, pro- 
vided with almost unlimited power for 
financial expansion as the needs of Ford 
buyers become apparent under the pros- 
pective 2,500,000 production schedule and, 
according to an authority in the corpora- 
tion, may before long be increased to 
as much as $75,000,000 through capital, 
surplus and undivided profits additions 
as the corporation gets into its swing 
of business. 

May Rival General Motors Acceptance 
Corporation 

It is conceivable that the Universal 
corporation may rival the General Mo- 
tors Acceptance Corporation in size and 
importance in the automotive financing 
field. The Acceptance corporation last 
year granted financial accommodations to 
buyers of General Motors products ag- 
eregating in excess of $850,000,000 and 
since organization in 1919 has accounted 
for similar financing in the amount of 
General 


more than $2,500,000,000, The 
Motors Acceptance Corporation has as- 
sets of $345,644,000, according to its 


statement as of June 30 last. Its capi- 
tal is in excess of $50,000,000 and in ad- 
dition it has outstanding $95,000,000 of 
debentures and notes. Notes and _ bills 
receivable on the above date were $283,- 
000,000. In eight and a half years the 
G. M. A. C. financed the retail sale of 
2,152,040 motor vehicles and an addi- 
tional 1,171,954 vehicles at wholesale to 
dealers. 

Thus, with Ford production at around 
2,000,000 a year representing sales of 
around $1,000,000,000, Universal Credit 
Corporation undoubtedly will take its 
place among the major financial institu- 
tions of the country. What percentage 
of Ford cars are being purchased on an 
instalment basis has never been revealed 
by the company but it is believed safe 
to assume that probably 50% will thus be 
sold as soon as the initial demands of 
cash customers are satisfied under pres- 
ent restricted production. 

Ford’s Statement 

Edsel Ford’s official statement, outlin- 
ing the fundamental details of the Uni- 
versal Credit Corporation, released last 
week, is as follows: 

“The Universal Credit Corporation has 
been organized with an initial capitaliza- 
tion of $10,000,000 to extend credit serv- 
ice to Ford dealers throughout the na- 
tion in the financing of time payment 


sales. The corporation will be an affil- 
iated, specialized organization controlled 
by the Ford Motor Co. and operating 
solely for the benefit of Ford dealers. 

“The branch territories of the corpora- 
tion will be the same as the sales ter- 
ritories of the Ford organization and 
credit offices will be opened in these ter- 
ritories as soon as_ possible. The 
first branch will be opened in Detroit in 
June. 

“Under this authorized plan Ford cus- 
tcmers will have a finance service avail- 
able which is sound and in keeping with 
Ford policies and standards. It is an- 
other step of the Ford organization in 
reducing costs by controlling operations 
from the mines to the consumers. The 
cost of this service will be lower than 
any heretofore available to Ford cus- 
tomers on a national basis, and automati- 
cally reduces the price of Ford cars pur- 
chased on a time-payment basis.” 











THE HANOVER 


FIRE INSURANCE COMPANY 
Continuously in business since 1852 








Charles W. Higley, President 
HOME OFFICE 


Hanover Building, 
34 Pine St., 

New York City 
Howie, Jarvis & Wright, Inc., 
General Agents 
Metropolitan District 
99 John Street, New York 
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100 William Street - 


New York UNDERWRITERS 
INSURANCE COMPANY 


CAPITAL $2,000,009 


A. & J. H. STODDART, General Agents 


New York City 








FIRE - AUTOMOBILE - WINDSTORM 
BUSINESS INTERRUPTION INDEMNITY 
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NEWARK FIRE INSURANCE COMPANY 
Newark, N. J. 


A Company with a continuous 
and unblemished record of over 
a Century in protecting the 
interests of policyholders and 
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Commerce Chamber Insurance Service 


(Continued from 


meets with the approval of both the em- 
ployers and the employes of the District. 
This conforms to the established prin- 
ciples of the national chamber, inasmuch 
1 not create a government op- 
erated fund, but permits employers to 
their insurance with private car- 
self-insure if able to meet the 
necessary financial requirements. This 
bill has been passed by the Senate and 
up for consideration in 
where it is hoped favorable 
will also be taken. The success 
of the bill to date has been due in large 
measure to the fine teamwork between 
the business men of the District of Co- 
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session this year have had about five 
hundred bills before them affecting 
workmen’s compensation) many of which 
were for the purpose of increasing bene- 
fits. To keep business men informed re- 
garding the liberalizing trend, the insur- 
ance department has thoroughly sur- 
veyed the important provisions of all 
state workmen’s compensation laws and 
has published the results of its investiga- 
tion in a bulletin which contains a digest 
in comparable form of the benefits under 
the law of each state. A second study 
was made dealing with the occupational 
disease provisions found in some of our 
workmen’s compensation laws and _ this 
investigation has likewise been published 
for the benefit of American pDus:ness.” 
Compulsory Auto Coverage 

Mr. Smith then took up the subject 
of compulsory automobile insurance 
which he said was a question of national 
interest as there is agitation for it in 
many states. Despite its alleged popular 
appeal compulsory automobile insurance, 
when considered in the light of all fac- 
tors involved makes thinking citizens 
realize that compulsion in the field of in- 
surance may be at the expense of the 
public welfare. In supporting the prin- 
ciple that compulsory automobile insur- 
ance will not afford the proper remedy 
for the situation it is aimed to correct, 
the national chamber, in co-operation 
with other organizations, has been suc- 
cessful in opposing the enactment of 
such legislation in other states and in 
the District of Columbia. Continuing, he 
said: 

“The course of action which is bein» 
generally adopted throughout the coun- 
try is to study and observe the develcp- 
ing results of the operation of the Mas- 





A. SMITH 


HARRY 


lumbia, casualty insurance interests and 
the national chamber. 

“Next year forty-five state legislatures 
will meet and, based upon past experi 
ence, it is safe to predict that in a num- 
ber of them measures will be introduced 
to create monopolistic state funds. When 
such bills are introduced it is our cus- 
tom to notify our organization members 
of the states in question regarding the 
proposed legislation, express the nation- 
al chamber’s position in opposition to 
state funds and furnish them with ma- 
terial in support of the chamber’s prin- 
ciples. With this information they are 
then in position to act upon the matter. 
the last annual meeting of the 
Chamber, such measures have been con- 
sidered by the legislatures of Florida, 
New York, Massachusetts and Kentucky. 
None has been enacted into law. 


Since 


Porto Rico Cooperation 


“The Department can also serve busi- 
ness men in the territories of the United 
States as well as the states. An exam- 
ple of this is the assistance recently 
rendered in Porto Rico where the busi- 
ness men vigorously voiced opposition to 
the monopolistic state workmen’s com- 
pensation fund administered by the Por- 
to Rican Workmen’s Relief Commission. 
Upon request, the insurance department 
conferred with the Bureau of Insular 
Affairs about this situation and has co- 
operated in other ways with the Ameri- 
can chamber of commerce of Porto Rico 
which is endeavoring to secure the en- 
actment of a constructive workmen’s 
compensation law, eliminating the gov- 
ernment monopoly. 

“The trend of workmen’s compensa- 
tion benefits is of great interest to em- 
ployers. The constant demand to increase 
these benefits by various organized inter- 
ests have been reflected in the number 
of bills introduced in the state legisla- 
tures of this subject. The eight state 
legislatures which have been in regular 


sachusetts law. That this is a wise anl 
sensible procedure is self-evident. The 
Insurance Department is closely study- 
ing the experience of the Massachusetts 
law and the financial responsibility laws 


adopted by the other New England 
states. It is our belief that the states 


should enact suitable accident prevention 
laws or more vigorously enforce those 
which they have on their statute books 
in order to eliminate the source of the 
trouble before they consider compulsory 
automobile insurance measures which at 
best are of doubtful value. 

“In an endeavor to check the constant- 
ly mounting toll of automobile accidents 
we have encouraged the enactment in 
state legislatures of the Uniform Vehicle 
Code sponsored by the National Confer- 
ence on Street and Highway Safety. Ex- 
perience has shown that in the states 
where this code or similar legislation is 
in effect the automobile accident record 
is considerably better than in other 
states which have not taken this pro- 
gressive step. Ten states so far have 
adopted the uniform code in whole or in 
part. It is our hope that other states 
will strive for uniformity along the lines 


set forth in this code.” 
Raps Special Taxes 
About special insurance taxes Mr. 


Smith said: 

“Because they are hidden in the insur- 
ance premiums paid by _ policyholders, 
special insurance taxes are regarded as 
an easy means of satisfying the demand 
for additional general revenue necessi- 
tted by constantly increasing state bud- 
gets. Since the tax is indirect, the pol- 
icyholder does not generally realize he 
is paying it and, therefore, opposition to 
proposed increases is not so general as 
it would be if the levy were direct. Ac- 
cordingly, the insurance department has 
carried on a program of education to em- 
phasize the unfairness in the present sys- 
tem of levying these excessive imposts, 
far out of proportion to the amounts 
necessary to render an adequate service 
return to the policyholders. Our annua! 
investigations have received wide pub- 
licity and distribution and have been 

(Contniued on Page 37) 
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The Fall River, Mass. Conflagration 
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4 ‘Hello there! Surely 
‘Money lalks: This morn- 
ing I got the check for 
$9,333.34 covering 7 
months loss of the 
Rental Value of the 
Premier Theatre. 
“Why the ashes are 
hardly cold yet! 
“And you say the reg- 
ular Fire Insurance in- 
demnity of'12,500will 
be here in a day or two 
for rebuilding purposes? 


“I don't see how any property owner can 
afford to be without Rental Insurance. 


That's cash money to 


- Keep-A-Roof -Over- Y our- Head” 





RAFT ing 
Dunn 


' Have pb 


Or 


RAWN 
Millian a 








SO REOUEsy 


one 
—_ 


4 


wri 
e 


- 


\ 
} 
3 


> 








2 


' 
' 
| 
\ 


/. " e 7 bz ‘ 
jj is the Siamese-I' win of (4 ‘ds BE} 
y g 





i iene 
Ff i o. iF } 
——) ) “§ y 
/ . : 
' al 
}a 2 / 


a 
Ba33, 
\- 


amimansng| Effective “Aids 
Al this Vital Need. 
*Registered © 1928 


i “T [ FIRE LOSS: $12,500, Premium $143. 
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WILL BAN BANK AGENCIES 





Commissioner King of South Carolina 
Says He Will Not License Certain 
Banks as Insurance Agents 
Banks in the larger. cities of South 
Carolina will henceforth be refused li- 
censes to engage in the insurance busi- 
ness, according to a statement last Fri- 
day by Insurance Commissioner Sam B. 
king. For several years there has been 
opposition in that state on the part of 
local agents to the naming of banks as 
insurance writers. Commissioner King 
takes the stand that banks are in a 
position to coerce clients to the detri- 

ment of legitimate agents. 





TO REVIVE STATE FUND 


Revival of the state fire fund, ordered 
by Governor Fred Green and the 
state administrative board effective July 
1, will soon put Michigan back into the 
insurance business on a large scale, it is 
indicated by state officials. First assess- 
ment against the various departments 
and institutions owning property insur- 
able in the fund will be levied promptly 
at the time designated, it is indicated, as 
valuations of the several holdings are 
now nearly complete and the department 
officials in charge of the preparations for 
reinstating the fund are only awaiting 
the rating report being prepared by the 
Michigan Inspection bureau whose raters 
offered their co-operation. 





Commerce Chamber 
(Continued from Page 36) 


helpful not only to member organiza- 
tions, but to many public officials 
throughout the states in studying this 
question. 

“The most recent proposal to increase 
special insurance taxes occurred in Ken- 
tucky. In that state such a measure was 
introduced for the purpose of furnishing 
revenues to fulfill a campaign pledge of 
the Governor that free textbooks would 
be provided for the public schools. The 
efforts made by chambers of commerce 
in Kentucky were largely instrumental in 
defeating the proposal. Following its 
usual procedure, the insurance depart- 
ment had notified organization members 
of the state about the introduction of 
the tax bill and it furnished them with 
literature as a means of assisting them 
in their opposition. It is reported that 
some of the members of the legislature 
literally received thousands of communi- 


cations induced through the activities of | 


the chambers of commerce throughout 
the state. Such whole-hearted teamwork 
on the part of organization members is 
most encouraging. It is but one more 
illustration of the fact that insurance and 
its policyholders can best protect their 
mutual interests through hearty co-op- 
eration.” 
Stolen Car Situation 

Taking up the subject of stolen auto- 
mobiles, Mr. Smith said in part: 

“In a few states, due to local difficul- 
ties, it seems impossible at this time to 
secure the enactment of title legislation 
similar to that in effect elsewhere 
throughout the country. As an alterna- 
tive, attempts are now being made to 
have enacted in those states one feature 
of the anti-theft act of the Uniform Ve- 
hicle Code which would require the es- 
tablishment of a complete serial index of 
all motor vehicles registered in the state 
and another index of all vehicles report- 
ed stolen. When title to an automobile 
is transferred the application for regis- 
tration would be checked immediately 
with these two master lists in order to 
ascertain definitely that the transferror 
is the person on record as the owner of 
the car and that the car has not been 
Stolen. It is believed that this simple 
Step would result in a material decrease 
In automobile thefts and would at least 
Serve as an entering wedge for the adop- 


= of a complete automobile anti-theft 
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The first steel building, built 
for the Home in Chicago, in 1888 


| bamboo structures in the Philippines 
William Le Baron Jenney, when he was com- 
missioned to design the Home building in Chicago, 
conceived the present day steel construction building. 

Not only was this Home building the first in the 
world of the new skeleton steel*type, in which the 
steel frame carried the weight of the building, but 
it also led the way for a great many improvements 
and requisites of modern skyscraper and office build- 
ings, such as windbracing, thorough fire-proofing, 
rapid, safe elevators, light, well-ventilated rooms, 
modern plumbing and tiled vaults. 

That the Home should have instigated this now 
universal type of structure and its accompanying 
improvements and safety features is a direct mani- 
festation of the Home’s constant desire to further all 
that is safe, progressive, and beneficial to civilization. 
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Bans Liability On 
Reciprocal Policies 


PENNA. DEPARTMENT RULING 
Commissioner Taggart Says It Is Illegal 
For Such Insurers to Issue Limited 
Liability Contract 





Insurance Commissioner Matthew H. 
Taggart of Pennsylvania has sent a 
letter to reciprocals and inter-insurance 
exchanges prohibiting issuance of limited 
liability contracts after July 1. The let- 
ter also directs that present contracts 
containing the limited liability provision 
be cancelled, rewritten or the liability 
limit terminated by November 1. 

The notice affects four Pennsylvania 
reciprocals and = inter-insurance — ex- 
changes, and forty-five organized in 
other states and doing business in Penn- 
sylvania. 

The letter is based on a ruling cf the 
Pennsylvania Department of Justice to 
Commissioner Taggart. The opinion 
holds the Pennsylvania insurance code 
contains no expressed authority for such 
contracts. 

“We are of the opinion,” the ruling 
holds, “that it is illegal for reciprocal and 
inter-insurance exchanges to include in 
the contracts issued by them any provi- 
sion limiting the liability of the holders 
of such contracts or the subscribers to 
such exchanges either to the initial pre- 
mium paid or to any sum designated in 
the contract. You have sufficient author- 
ity, under the provisions of the Insur- 
ance Department Act of 1921 to correct 
this illegal practice either by refusing 
to issue certificates of authority to such 
exchanges or by revoking or suspending 
certificates of authority heretofore is- 
sued.” 

Right of assessment is necessary in ab- 
sence of capital and reserves to make 
up for deficits resulting from heavy loss- 
es, the opinion holds. 


FIRE ASSOCIATION CAPITAL 

The Fire Association this year will in- 
crease its paid-up capital from $3,000,000 
to $7,000,000 through the declaration of 
a stock dividend of $1,000,000 and the 
sale of 300,000 shares of stock of a par 
value of $10 each at $50 a share, thus 
adding $12,000,000 to the surplus. The 
remaining 300,000 shares of authorized 
capital will not be issued until such time 
as the company desires to do additional 
financing. The directors are considering 
changing the dividend rate on the new 
capitalization to 20% or $2 a year, pay- 
ing the dividend quarterly instead of 
semi-annuafly. The Fire Association has 
been paving 25% dividends on $3,000,000, 
or $750,000 a year. At a 20% rate, after 
the stock dividend, the company would 
disburse $800,000 a year in dividends. 


BERGEN COUNTY LOCAL BOARD 

\ new local board has been formed 
ir northern New Jersey called the Ber- 
gen Countv Association of Insurance 
Agents. About one hundred agents met 
at Hackensack last week and elected the 
following officers: president, Alfred 
Christie, Bergenfield: first vice-president, 
John C. Conklin, Hackensack; second 
vice-president) Edward Schmaltz, Ridge- 
wood, and secretary-treasurer, Herbert 
S. Keys, Hackensack. 





FREY WITH DONAHUE BROS. 

FE. Roy Frey, for cight years special 
agent in the special risk department of 
the New York Underwriters, and before 
that connected with the Underwriters’ 
Pureau of the middle and southern 
states, has been made manager in Phila 
delphia of the fire insurance division of 
the Donahue Bros. agency. For fire 
business the agency writes for the Brit 
ish America and the New Jersey. It also 
represents the Travelers for casualty 
and automobile lines. 
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Universal Is Making 
Splendid Progress 


EXPANDING ITS AGENCY PLANT 
Offices in Landen rsa Worldwide Busi- 
ness; Has $4 Assets to Each $1 
of Liability 
The Universal of Newark has been in 
successful operation under the manage- 
ment of Talbot, Bird & Co., Inc., who are 
also United States marine managers of 
the Fagle, Star & British | Dominions, 
and managers of the Universal Indem- 
nity, since 1921, and is in a strong finan- 

cial position. 

On December 15 last the capital of 
the company was increased to $1,250,000 
and the surplus by $1,305,000 additional 
funds. It now has total assets of $4,052,- 
576, and a surplus to policyholders of 
$3,058,154. Since organization it has paid 
to policyholders $5,709,885. Its finances 
stand in a position of $4 in assets to 
every dollar of liability. 

Recently the company announced the 
opening of their Western department 
with Harvey W. Murray, who was for- 
merly with the Tokio Marine & Fire. 
The company is represented in New 
York and adjacent territory by Lewis & 
Gendar, Inc., and the Canadian depart- 
ment is in charge of J. H. Riddel, who 
is also the manager of the Eagle, Star 
& British Dominions, and Fred S. James 
& Co. are the Pacific Coast general 
agents. 

On account of the 
ness the 


large foreign busi- 
Universal has opened an office 


at 1 Threadneedle Street, London, from 
which all of their branches throughout 
the world, excluding the United States 


and Canada, are handled. The agency 
plant throughout the United States is be- 


ing rapidly expanded and some impor- 
tant new appointments will be made 
soon. 


The official executive staff is as fol- 
lows: President, Samuel Bird; vice- 
president and secretary, John T. Byrne; 
vice-presidents, Harry Bird, S. Curtis 
Bird, J. S. Gilbertson; assistant secre- 
taries, P. J. Barthel and F. S. Bowen. 

The Universal Indemnity was organ- 
ized as a running mate for the Univer- 
sal and is under the same executive staff 
and management. For the present it will 
confine its writing to automobile liabil- 
itv only in connection with the automo- 
bile policy issued by the Universal, both 
automobile departments being under the 
management of F. S. Bowen at 110 Wil- 
liam street, New York. 


G. U. TOMPERS OPTIMISTIC 

George U. Tompers, president of the 
National Liberty group of ¢companies, 
says that the 13% increase in fire losses 
during the first quarter of 1928 over the 
same period of 1927 is not positive indi- 


cation that all of 1928 will be bad for 
the fire insurance companies. He says 
that a countrywide improvement in the 


loss situation occurred in April. At the 
same time investment portfolios of many 
fire companies hold securities whose mar- 
ket value has appreciated greatly so far 


this vear and this may not only offset 
less favorable underwriting factors, but 
possibly result in substantially better 


showings. 


NEW LOUISVILLE COMPANY 
Fire & Marine is being 
rganized at Louisville, Ky., by Emil S. 
Tachau and associates -and expects to 
file its charter papers within a few days. 
The company will be managed by the 
agency of E. S. Tachau & Sons. Under 
the contract of management which runs 
for five years there shall be no expense 
for salaries and no dividends shall be 
declared. The company plans to have 
$100,000 capital, a like amount of sur- 
plus and $50,000 reinsurance reserve. 
The stockholders include many of the 
leading business men of Louisville.: At 
the outset the company expects to con- 
fine its writings to fire and tornado lines 
on preferred risks within Louisville itself. 


The Louisville 


MARINE UNION MEETING 





Executive Committee Holds Session in 
London To Formulate Program For 
Baden-Baden Convention 
London, May 4.—The Daily Telegraph 
referring to the forthcoming meeting of 

the International Marine Union, says: 

“This week the executive council of 
the International Marine meets in Lon- 
don to discuss the program for the con- 
ference whiech’is being held at Baden- 
3aden next September, and doubtless 
to consider matters connected with the 
campaign for the improvement of busi- 
ness inaugurated at the meeting of un- 
derwriters and chairmen at the meeting 
held last July at the offices of the Roy- 
al Exchange Assurance. 

“In this compaign the International 
Union acts as liaison officer between 
3ritish and Continental markets, and 
since there have been developments 
which matured after the conference at 
the Lido last September, the opportunity 
afforded by the meeting of the executive 
will almost certainly be seized to dis- 
cuss these. Chief among the new de- 
velopments is the suggestion that great- 
er insistence should be made on the 
terms of the franchise of the memoran- 
dum of the marine policy, which origi- 
nated in the speech of H. M. Merri- 
man, chairman of the Institute of Lon- 
don Underwriters, at the annual meeting 
of that body last January, but which 
has since been adopted by the market 
both at Lloyd’s and among the com- 
panies.” 





BROOKLYN AGENCY CHANGE 

The partnership of Cavanagh & Kuhn, 
local agents in Brooklyn, was dissolved 
by mutual consent as of May 1 by the 
partners, Louis C. Kuhn and C. Stew- 
art Cavanagh. The latter has now formed 
the Cavanagh Agency, Inc., to write for 
the Atlas, Brooklyn Fire, Reliance and 
Insurance Company of North America. 

W. D. SMITH RETIRES 

Wallace I). Smith, cashier of the Gran- 
ite State of New Hampshire, who has 
been in fire insurance for fifty years, 
is retiring. He joined the company in 
1899, 
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CIGARETTE FIRE LOSSES 

The National Fire Protection Associa- 
tion is going to support a campaign to 
reduce carelessness on the part of ciga- 
rette smokers. Speaking this week at 
Atlantic City before the annual meeting 
of the N. F. P. A., W. F. Steffens of 
New York said that 40% of the annual 
fire loss of this country could be elimi- 
nated if smokers would take care to ex- 
tinguish matches and cigarette stubs 
when they throw them away. More than 
100,000,000,000 cigarettes are sold each 
year in the United States and these, and 
matches too, are treated so as to cause 
them to burn after being discarded. Mr. 
Steffens said that it is planned to induce 
each state legislature to impose added 
taxes upon cigarettes to provide funds 
for an educational campaign. 





PHOENIX SUES N. Y. CENTRAL 


The Phoenix of Hartford has filed a 
stockholders’ suit in the Federal Court 
in New York to restrain the New York 
Central from putting the properties in- 
cluded in the Grand Central Terminal 
to uses not provided in a contract of 
1873 whereby they passed to the New 
York Central & Hudson River Railroad 
Co. from the New York & Harlem Rail- 
road Co. The complaint alleges the New 
York Central, by virtue of control of the 
Harlem, is able to violate the contract. 


EXPLAINS FIRE RATES 
R. Harold McQuade, engineer for 
Mather & Co., told the City Business 
Club of Philadelphia at a dinner last 
week how insurance rates are made and 
how they may be reduced. 


M. & M. WITH KUHN AGENCY 

The Merchants & Manufacturers Fire 
of Newark has appointed the Louis C. 
Kuhn Co. of Brooklyn as agents for that 
territory. 
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Standard Marine 
Shows Good Results 


REPORT UPON 





1927, BUSINESS 





Chairman of Company, However, Says 
Business As Whole Will View Last 
Year As One of Worst 





At the recent fortieth annual meeting 
of the Standard Marine, held in Liver- 
poll, A. Percy Eccles, the chairman, con- 
gratulated the shareholders on a com- 
paratively good showing for the year, 
saying: 

“You will, I think, agree that we again 
show very satisfactory result of our op- 
erations during the year 1927. The net 


premiums written amounted to £546,404, 
representing an increase of £130,437 over 


those of the preceding year. The net 
losses paid and outstanding amounted 
to £354,968, and expenses, including 


amounts paid in respect of Colonial and 
foreign taxes, to £67,857. After provid- 
ing the reserve of 40% for unexpired 
liability, which is our custom, and which 
we know to be more than adequate, the 
profit on the year’s working, which we 
have transferred to the profit and loss 
account, amounts to £71,403. 

“T anticipate that the year 1927 will go 
down to history as one of the worst in 
the general experience of marine under- 
writing, judging by the results of those 
companies which have so far published 
their accounts to December 31, 1927. 
Somé of these accounts only show the 
actual result of the 1926 account, and 
therefore such figures are hardly com- 
parable with our own, which include not 
only settlements but losses outstanding 
in respect of all accounts up to Decem- 
ber 31 last. It is, however, quite clear 
from the figures which we have already 
seen that the 1926 account has turned 
out to be a disastrous one for many 
companies and underwriters. 


Huge Losses Recorded 


“The aggregate loss on the 1926 ac- 
count of those companies which have 
published their accounts in the marine 
way, so far as reported, amounts to over 
£358,000, or 15% of the premiums writ- 
ten, as compared with an aggregate loss 
of over £57,000, or 2.5% of the premi- 
ums written for the 1925 accounts of 
the same companies. 

“Of the companies which have pub- 
lished their figures in a similar manner 
to ours the loss on the year’s working 
amounts to nearly £500,000, or actually 
29.5% of the net premiums written, as 
compared with a loss of £75,000, or 4% 
of the premiums written during the pre- 
ceding year. 

“Our cargo business still continues to 
show satisfactory results, but the rates 
for this section of marine insurance busi- 
ness are still on the down grade, and, 
unless some improvement in this respect 
takes place in the early future, our prof- 
its are pretty certain to diminish. 

“On the other hand, the rates for En- 
glish hull business continue to improve, 
and the better tone in the English mar- 
ket has been followed in one or two 
directions on the Continent. There is, 
however, room for a good deal to be 
done towards further improving rates 
and conditions before this important scc- 
tion of marine insurance can be said 
to have been put on a profit- -earning 
basis.” 





FEDERAL BANK DIRECTOR 


Junius P. Fishburn, newspaper pub- 
lisher of Roanoke, Va., and a director 
of the Old Dominion Fire of that city, 
has been nominated for a class B di- 
rector on the board of the Federal Re- 
serve Bank of Richmond, representing 
business and industrial interests in the 
Fifth district, and will be formally elect- 
ed May He will succeed the late 
Edmund Strudwick on the board. Mr. 
Strudwick was long president of the At- 
lantic Life of Richmond. 
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Unseaworthiness Up 
Before Supreme Court 


SHIP’S LIABILITY ARGUED 
Owner of Vessel Claims Frustration of 
Contract Was Due to Embargo 


Clearance 


The questions of whether an owner 
who knowingly sends his vessel to sea 
in an unseaworthy conditions is liable 
for failure to perform the contract of 
carriage and whether such failure to per- 
form is excused when a government em- 
bargo on the departure of sailing vessels 
is imposed while the vessel is in a Cu- 
ban port for repairs, was recently ar- 
gued in the United States Supreme Court 
at Washington. The case is Republic of 
France et al., Petitioners, v. French Over- 
seas Corporation, as owners, etc. 

The petitioners were the owners of 
the cargo loaded on the schooner Mal- 
colm Baxter, Jr., in July, 1917, at New 
Orleans, La., and bound for France. The 
bills of lading issued provided that the 
“prepared freight is to be considered as 
earned on shipment and is to be retained 
by the vessel owners, vessel lost or not 
lost.” 

At the time of shipment and before 
the voyage commenced the Malcolm Bax- 
ter was said to be so structually de- 
fective as to be incapable of performing 
the voyage and such condition was said 
to be discoverable by the exercise of 
due diligence. When the master cleared 
he expected to put in at some port for 
repairs and stopped at Key West, Fila. 
The Board of Survey recommended that 
the vessel be repaired and she was towed 
to Havana, Cuba, and drydocked for four 
months’ repairing. 


Clearance Published 


After the vessel’s arrival at Cuba the 
United States Government issued an or- 
der forbidding the clearance of any sail- 
ing vessels for a voyage through the 
submarine zone. Without application for 
clearance the owners of the vessel noti- 
fied the shippers that redelivery of the 
cargo would be made in New York. 

Upon redelivery it was found that some 
of the cargo had been damaged while 
on board and the shippers incurred ex- 
penses for reconditioning the 
Some consignments of the goods were 
reconsigned to France at a rate of freight 
in excess of that originally paid. Efforts 
to forward the balance of the freight 
were unsuccessful and it was disposed 
of in this country for the best price ob- 
tainable. 

The District Court and the Circuit 
Court of Appeals have disagreed as to 
the damages to the petitioner on these 
facts, the District Court holding the 
shipowners liable for all the results of 
the failure to deliver at the destination 
to which it had undertaken to carry 
them. The Circuit Court limited the li- 
ability to physical damages and similar 
direct results of the unseaworthiness, 
other than the failure to deliver in ac- 
cordance with the contract, which fail- 
ure was held to be excused by the gov- 
ernmental embargo. 


Unseaworthiness Is Blamed 


For the petitioner it is urged that the 
dispatch for the vessel in a condition of 
flagrant unseaworthiness necessarily re- 
sulted in a deviation and the deviation 
arising with out the intervention of any 
supervening marine necessity made the 
shipowner an insurer 

The defense of supervening illegality 
of the voyage or impossibility of its per- 
formance resulting in a frustration of the 
adventure in an equitable defense, coun- 
sel declares. Equitable defenses arising 


goods.” 


from the embargo on sailing vessels, 
counsel argues, can not be put forward 
by a shipowner who has knowingly sent 
his vessel to sea in an unseaworthy con- 
dition, by reason of which the govern- 
mental act claimed as a basis of illegal- 
ity of performance has become operative 
on the adventure. 

Respondent contends that his failure 
to sustain his burden of proof in the 
proceeding for limitation of liability can 
not constitute proof by cargo claimants 
of gross negligence or knowledge on his 
part of the unseaworthiness of the ves- 
sel. Therefore, the clearance of the ves- 
sel at New Orleans in a defective con- 
dition unknown to the owner does not 
render the subsequent seeking of a port 
of safety a deviation, it is stated. 

While the unseaworthiness might have 
been the cause of the physical damage 
arising from the failure to perform the 
contract results from the frustration of 
the contract by the embargo. This can 
not be charged to the unseaworthiness 
as without culpable knowledge on the 
part of the owner there is no proximate 
casual relation. 





WHITE BILL IS PASSED 


Shipping Board Measure Goes to Senate 
With Insurance Clause Radically 
Restricted 

The House of Representatives on Sat- 
urday passed the White bill designed to 
provide aid for the expansion of the 
American merchant marine. This bill 
originally included the offensive propo- 
sition to create a Government marine 
reinsurance fund which was opposed 
strenuously by the marine insurance 
companies, the United States Chamber 
of Commerce and other business inter- 
ests of the country. As the measure was 
passed the insurance clause was amend- 
ed and restricted considerably ,the idea 
of creating a separate fund being deleted 
in order not to kill the bill’s chances of 
passing. 

The White bill now enlarges the 
United States Shipping Board’s insur- 
ance fund by allowing Government cov- 
erage to the extent of its own equities 
in vessels, shipyards and other shipping 
property. 


HONORARY MEMBER OF LLOYD’S 


The architect of the 


new Lloyd’s 
building in London. Sir Edwin Cooper, 
has just received the honor of being 


elected an honorary member by the com- 
mittee of the corporation. Such an elec- 
tion is one of the highest distinctions 
within the power of the committee to 
bestow. It has been conferred on only 
eighteen individuals since the first hon- 
orary election over a century ago, _in 


1842. 








ASSETS 

Government, State and 
nicipal Bonds 
Railroad Bonds .......ccccsce 
Public Utility Bonds. 
Industrial and Miscellaneous 
ME Ndccantcakbacecedncanes 
Preferred Stocks 
Common Stocks 


$661,390.00 
604,950.00 
656,590.00 





364,240.00 
396,000.00 
346,090.00 


Surplus to Policyholders 


N. Y. AND N. Y. 


Pacific Coast 
FRED S. JAMES & CO., 
SAN FRANCISCO, 


Gen’l. 
CAL. 


Agts. 


Foreign Department 


1 Threadneedle St., J. 
LONDON, E. C. 2, ENG. 








UNIVERSAL INSURANCE CO. 
Newark, N. J. 


Balance Sheet, January 1, 1928 ° 


Market Value, December 31, 

i. AREY TS er re eee oe eee 3,029,260.00 
Cash it BGAN i occ cei cccesens 840,233.14 
Agents’ Balances not over 90 

CE as ccandsdvcccncanesaes 158,075.83 
Interest Due and Accrued..... 23,300.83 
Amount Recoverable on Paid 

WE i cacdacedeteeuakiss 1,707.18 

TOR ROS ak caiccacevas $4, 052,576.98 
Assets 


iadihimenn co nadagoen $4,052,576.98 


Losses Paid to Policyholders Since Organization. 


General Managers 


TALBOT, BIRD & CO., INC. 
51 BEAVER STREET, NEW YORK CITY 
AUTOMOBILE DE 
110 WILLIAM STREET, NEW YORK CITY, N. Y. 
SUBURBAN AGENTS 


LEWIS & GENDAR, 
1 Liberty St., N. 


Canadian Department 


H. RIDDELL, 
TORONTO, CANADA 


LIABILITIES 


Reserve for Known and Un- 


Rew LOGS << cidccccie $642,963.33 
Reserve for Unearned Pre- 

miums on Unterminated 

ME Ssnace cdedabeuenadgaues 323,959.11 
Taxes Unpaid (Estimated).... 20,000.00 


Other Accounts Payable....... 
Mlamenaaas $1,250,000.00 
aeeeeancee 1,808,154.54 

—————— 3, 058,154.54 


7,500.00 
Capital 
Surplus 


Tete Bags: 6x6 cases ckaus $4,052,576.98 


3,058,154.54 
5,709,885.79 


PARTMENT 


INC, 
Y. City 


North Carolina 
BUSBEE, Gen’l. Agt. 
RALEIGH, N. C. 


R. S. 


Western Department 
H. A. MURRAY, Manager 
175 W. Jackson B’'l'v’d 
CHICAGO, ILL. 


Manager 

















C. OF C. ON FEDERAL FUND 


New York State Centon Against Gov- 
ernment in Marine Insurance; Pres- 
ent Markets Are Ample 

The Chamber of Commerce of the 
State of New York, 
among its members many of the foremost 
business men of the 
approved the 
merchant 


which numbers 
last week 
purposes of the present 
marine bill 


country, 


before Congress 
but expressed itself as against provisions 
for putting the Government into the ma- 
rine insurance business through the cre- 
ation of a Federal marine re-insurance 
fund. The committee on 
shipping of the 
said this in its report with 
marine insurance: 

“The provision for an insurance fund 
purports to limit insurance therein to 
the extent only of the Government’s in- 


and 
commerce 
respect to 


harbor 
chamber of 








APPLETON 


1 South William 


& COX, Inc. 


Street, New York 





AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $5,335,216.16 


Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $8,132,324.02 


Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,293,473.36 








WRITE FOR OUR AGENCY PROPOSITION 

















terest. If it be thus strictly confined 
and administered there may be no rea- 
sonable objection to it, although it may 
be regarded as superfluous, as it is ob- 
vious that the Government can assume 
its own risk by the simple expedient 
of refraining from securing insurance 
thereon, just as it does on other prop- 
erty, without the necessity of creating 
an additional bureau for the purpose of 
conducting an insurance fund. 

“The committee, however, believes 
that the Shipping Board should not in- 
sist that insurance on the vessels which 
it sells must be written only in American 
companies. Buyers should not be lim- 
ited as to their market for procuring 
insurance, but should have access to a 
world-wide market. 

“Tf this be done there wil! be no oc- 
casion for putting the Government in the 
insurance business, either in its own be- 
half or for account of ship owners.” 


NORSKE LLOYD ASSETS 

Insurance Superintendent Beha of New 
York on Monday objected to the motion 
of counsel for the British liquidator and 
the Norwegian receiver for the Norske 
Lloyd for an order in the New York 
Supreme Court to award them liens on 
the $831,000 surplus which Mr. Beha 
wants to return to the Norwegian re- 
ceiver for distribution among second and 
third class receivers. The award, if 
granted, would amount to $249,000 or 
30%. The motion also asked for 15% 
for each of the law firms of all other 
moneys to be subsequenty transferred 
to Norway. 


OFFICERS. OF ANCHOR 

The Anchor, the new running mate 
of the Providence-Washington of Rhode 
Island, will start with a capital of $500,- 
000 and a surplus of $750,000. J. B. 
Branch is chairman of the board; Charles 
Dunlop, president; G. C. House and W. 
F. Maynard, 
Duncombe, 


vice-presidents, and R. S. 
secretary. 
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Transportation Co.’s 
To Write ‘All Risks’ 
Aircraft Insurance 


SPECIAL APP FOR EACH RISK 


Fire, Theft, Tornado, Loss of Use On 
Annual Basis; Flying Perils and 
Liability Based on Flying Hours 


The Transportation Insurance Co. and 
the Transportation Indemnity Co. an- 


that they are prepared to cover 
“all risks” both ships and 
eral liability, fire, theft, 
use of ship (use and 
“ving perils,” public 
damage, passenger liability, 
itv and cargo insurance. 

Insurance up to any amount required 
for the different forms will be granted. 
The maximum required on anv one ship 
to date is $75,000 and on public lability 
$300,000. Reinsurance is all in American 
companies. 

Special application forms are required 
for cach risk as every individual ship due 
to country flown ever, pilot, ete., will 
develop a different premium. 

Fire, theft, tornado, and loss of use 
are figured on an annnal basis. All fly- 
ing perils and liability coverage are 
based on “flying hours” as per records of 


leg books. 
The McGee Office 


obtained from the 
-Wm. H. 
11 South 


nounce 
aircraft gen- 
tornado, loss of 
occupancy), and 
liability, property 
airport liabil- 


Full details can be 
home office of the companies- 
McGee & Co., Inc., managers, 
William Street, New York. 

The McGee office is one of the oldest 
marine firms in America and it is par- 
ticularly fitting that they should be able 
to make such an important announce- 
ment as this is. Aviation insurance has 
been carefully studied by the members 
of the firm for the past four years, who 
have flown both abroad and in America. 
In fact, so confident are they as to the 
safety of air travel that recently three 
of the four executives were up together 
in one ship. 

In addition to the officials being air- 
minded, Charles Sherman Jones, world- 
wide known as “Casey,” is on the board 
of directors of the Transportation com- 
panies and two other noted aviators will 
join. their advisory committee. 

The inspection service will) be in 


charge of Daniel de M. Scearritt, at pres- 
ent with the Acronautical Division of the 
Department of Commerce. “Mr. Scarritt, 
who is joining the McGee organization 
this month, is at present the chief of 
division in charge of inspection of air- 
craft factoriesy and the licensing of ships 
and pilots. He is considered one of the 


ablest men connected with aeronautics. 
Inspectors will be stationed at various 
points in the United States to give quick 
inspection service and prompt adijust- 


ments. Chicago territory will have John 
Bonnell now on the Night Air Mail 
Service—Chicago and Omaha. Mr. Bon- 


nell besides being a full Transport pilot, 
which in Marine language is equivalent 
to the Board of Trade qualification “any 
ship and ocean,” is a U. S. Army reserve 
pilot and a graduate mechanical engineer 
of Northwestern University. 


“Aircraft insurance is peculiarly ma- 


$30,000,000 Indemnity 
Company Being Formed 


CALLED THE C CONSOLIDATED 
Backed by Officials of of Bank of United 
States; John F. Gilchrist Reported 
As Its President 
It was swiftly buzzed around William 
Street this week that a $30,000,000 in- 
demnity company, called the Consolidat- 
ed Indemnity & Insurance Co., was in the 
offing. The New York “dailies” gave 
considerable space to the new enterprise 
and the information was given out that 
John F. Gilchrist, chairman of the New 
York State Transit Commission, intended 
to resign this post and become the presi- 
dent and general manager of the new 

company. 

Backing the Consolidated Indemnity 
are Bernard K. Marcus, president of the 
Bank of the United States, and Saul 
Singer, executive vice-president of the 
same institution and president of the 
Garment Centre Realty Company. 

The fact that the company is to have 
$30,000,000 capitalization, presumably 
$15,000,000 capital and $15,000,000 sur- 
plus, is making it the cynosure of all 
eyes for rarely if ever has there been 
an insurance company formed with such 
large resources at its command. 





N. Y. CASUALTY INCREASES 


The board of directors of the New 
York Casualty at its last meeting ap- 
proved of an increase in the company’s 
capital of $500,000, bringing it up to $1,- 
500,000. This will be accomplished by 
the sale of 20,000 shares of new stock at 
$75 a share. At the same time the sur- 
plus of the company will be increased 
from $2,000,000 to $3,000,000. Stock- 
holders will vote on these increases on 
May 24, and when they are completed 
it will put the New York Casualty in 
the $6,000,000 class. 





DINNER TO E. A. TALLMAN 


Edmund A. Tallman, newly elected 
vice-president, Guardian Casualty, is be- 
ing given a farewell dinner tonight by a 
group of his intimate friends in the busi- 
ness at the Hotel Lafayette, New York. 
Eugene L. Meanly, surety manager of 
k. C. Rathbone & Co., is to be toast- 
master. 





— 





rine insurance as the machine is legally 
called a ‘vessel’ and not a ‘vehicle.’ It 
has a hull—the fusilage—is steered by a 
rudder, moved by a propeller, guided by 
a pilot, goes from port to port by a 
compass course, depending on wind and 
weather,” said one of the officers of the 
Transportation this week. 

One of the interesting sidelights of the 
relief plant flights to rescue the Bremen 
flyers was the presentation to Lt. Bernt 
Balchen by the Transportation Company 
of a pair of the last make of Zieze bi- 
noculars, in appreciation of his skillful 
piloting of the big tri-motored Ford to 
Greenly Island and back, a large amount 
of the insurance of the Ford having been 
placed with the McGee office. 
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FIRE AND LIFE 


te ASSURANCE CORPORATION, Lid, 


ys FREDERICK RICHARDSON, United Statos Manager: 











Alexander Chairman Of 
Cont’l. Casualty Board 


BEHRENS ELECTED PRESIDENT 





Tuchbreiter Promoted To Be Vice-Presi- 
dent; All Other Officers And 
Directors Re-elected 
The widely known H. G, B. Alexander, 
for twenty-two years the president of 
the Continental Casualty, declined re- 
election to this post at a board of di- 
rectors’ meeting of the company on 
Tuesday. Mr. Alexander asked that he 
be relieved of a part of the many du- 
ties now attached to the office of presi- 
dent. In keeping with this suggestion, 
the directors created the office of chair- 
man of the board as the chief executive 
office of the company and filled it by the 

election of Mr. Alexander. 

H. A. Behrens succeeds Mr. Alexander 
as president of the Continental Casualty 
while Roy Tuchbreiter, superintendent of 
agents, was promoted to be a vice-presi- 


dent. All other officers of the company 
were re-elected and the old board of 
directors, which has served for many 


years without change, was also unani- 
mously re-elected. 


Sold A. & H. Policies To R. R. Men 


The career of Mr. Alexander is 
crammed with activity from the time he 
came to this country from England to 
become a representative in New York of 
the Railway Officials Association of In- 
dianapolis. He was a hard working so- 
licitor in those days and it was not un- 
common for him to jump on a milk 
wagon at four o’clock in the morning, 
ride down to the old Park avenue sta- 
tion of the New York Central and sell 
an accident and health policy to a por- 
ter. He got to know hundreds of con- 
ductors, brakemen, mail clerks and 
others connected with the railroads. His 
energy and success soon attracted fa- 
vorable attention at the home office and 
he went there to take charge of produc- 
tion, becoming agency superintendent. 

Shortly afterwards the Railway Offi- 
cials was taken over by the Continental 
Casualty and Mr. Alexander went along 
with it, becoming in 1900 the gencral 
manager of the Continental and in 1906 
its president. In this span of twenty- 
two years he has increased its capital 
from $300,000 to $3,000,000 and broad- 
ened its business from accident and 
health, the original line, to a multiple 


line company with an annual premium 
income of more than $14,000,000. Its life 
insurance running mate, the Continental 
Assurance, organized by Mr. Alexander 
in 1911, has now more than $100,000,000 
insurance in force. 

Behrens Sixteen Years With Company 

The newly elected President Behrens 
has been with the Continental Casualty 
for sixteen years, after a remarkably 
successful career with the Pacific Mu- 
tual Life. While with the latter com- 
pany he established and built up to large 
proportions a monthly premium accident 
and health department. Similarly in the 
Continental Casualty he has undertaken 
the important work of starting a num- 
ber of new departments, always with 
much success. He is known from coast 
to coast as a brainy, alert casualty ex- 
ecutive and as president of the Conti- 
nental Casualty it is expected that he 
will carry on without interruption the 
many activities of that post. 

Roy Tuchbreiter, also elected a vice- 
president, was in the general casualty 
business in Chicago before joining the 
company. He made his start in_ its 
agency division and went ahead so rap- 
idly that he soon became superintendent 
of agents. In addition to his agency 
work, Mr. Tuchbreiter has had supervi- 
sion over the attractive advertising and 
sales promotion literature put out by the 
Continental Casualty. 





AFTER AMBULANCE CHASERS 

Within the past week a number of 
Philadelphia companies and Philadelphia 
agents have advised the Law Associa- 
tion that they are ready to aid the bar 
body in its investigation tending toward 
the elimination of ambulance chasers. 

Insurance men make it plain that they 
had no part in starting the investigation 
and that they do not know whio origi- 
nated it. However, they declare that 
they are in hearty accord with the in- 
vestigation and will help all that they 
can. 





TO MOVE TO LARGER OUARTERS 

The Commonwealth Casualty has pur- 
chased for its home office quarters, the 
property formerly owned and occupied 
by the Real Estate Title & Trust Co. at 
523 to 527 Chestnut street, Philadelphia. 
Architects are at work on plans for al- 
terations, which will be made as prompt: 
ly as possible. The company, however, 
will not move into its new home until 
every alteration detail has been com: 
pleted. 
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Established 1860 Under the Laws of the State of New York 
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Equitable Gas Co., Pittsburgh, 
Has Paid 4,700 Claims So Far 





Following Big Explosion of November 14 Corpora- 
tion Started Settling Without Waiting for 
Responsibility to Be Placed; Took 
Scripps-Howard Newspaper’s 
Suggestion 
By W. G. LYTLE, JR. 


‘fore than $1,000,000 has. been paid by 
the Equitable Gas Co., subsidiary of the 
Ph ladelphia Co., on claims arising from 
the Pittsburgh gas explosion of Novem- 
be: 14, under a plan of peaceful settle- 
met Suggested by the Pittsburgh 
“Press,” a Scripps-Howard newspaper. 

Explosion of gigantic gas storage 
tanks at the Manchester plant of the 
conipany resulted in a death list of 
thirty, the injury of hundreds of per- 
sons, and damage to 800 homes. 

three days after the explosion, a 
“Press” representative called upon A. W. 
Robertson, president of the Philadelphia 
Co., and described to him the manner 
in which the Santa Fe railroad had set- 
tled claims promptly following an ex- 
plosion of casing head gas on railroad 
cars at Ardmore, Okla., in 1915. 

Without Waiting for Complications 


It was pointed out that if the public 
utility company would at once undertake 
to settle claims, without waiting for the 
complicated problem of responsibility to 
be solved, that the company, the claim- 
ants, and the entire community would 
benefit. A peaceful settlement, saving 
both the company and those with claims 
against it the expense and the delays 
of litigation, could be effected promptly, 
Mr. Robertson was shown. 

On Saturday, November 19, the 
“Press” was able to announce that the 
company would settle at once all hospi- 
tal bills? would pay personal injury 
calims promptly, and would provide im- 
mediate relief for the restoration of 
household goods which had been dam- 
aged or destroyed. This was the gist of 
a statement from Mr. Robertson. 

Mr. Robertson indicated that, if the 
company and the claimants could not 
agree, disputed claims might be referred 
to a neutral board. 

This has not been necessary. To date 
(May 7) 2,848 claims have been settled 
by the company by payment of $1,037,- 


987.47, according to the company figures. ~ 


There has been no threat of a lawsuit 
throughout the negotiations, officials of 
the company assure. Of the claims set- 
tled, 377 were for personal injury, 469 
other claims were for a combination of 
personal injury and property damage 
claims, and the remainder were for dam- 
age to propérty, including homes and 
household goods. 

4,700 Claims Filed 

Fullowing the disaster, a total of 4.700 
claims were filed. The remaining claims 
of this number are being settled at the 
tate of ten and fifteen a day. 

Settlement was carried on directly by 
the claim department of the company. 
Appraisers of the corporation inspected 
wrecked dwellings, and directed the own- 
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TO WRITE HEALTH & ACCIDENT 








Stebbins, Leterman & Gates, Inc., to 
Open Department With Specialist 
at Head 


_Emer G. Leterman of the brokerage 
ttm of Stebbins, Leterman & Gates, New 
Yor: City, announced this week that they 
will shortly establish a health and acci- 
len’ department with a specialist in that 
line in’ charge. 

Mr, Leterman believes that health and 
aceiient insurance should be written in 
‘he same way that life insurance is writ- 
ten; that it should be fitted to the actual 
neeris of a prospective client. 


ers to proceed with repair work and pre- 
sent their claims to the company. In 
many cases, hospital bills were settled 
directly with the hospital. Claims were 
threshed out one by one, each being in- 
vestigated thoroughly, in order to guard 
against unworthy claimants. 

The result of the operation of the plan 
was that reconstruction of the devastat- 
ed area was completed much sooner than 
would otherwise have been the case. 
Lawyers of a certain type who thrive 
upon claim cases were given no oppor- 
tunity to take a large share of the money 
paid in claims as their fees. Claimants 
have received their money much sooner 
than would have been the case if the in- 
terminable delays of hard-fought litiga- 
tion had been the case. 

The burden of reconstruction and of 
caring for the victims has been largely 
lifted from the city and its taxpayers. 
The company has been saved the cost 
of litigation. 





NEW DISABILITY POLICY 





New Amsterdam Casualty’s Policy Pro- 
vides Protection for Loss of Time 
Through Accidents Double 
Indemnity 

A circular outlining the new income 
disability policy of the New Amsterdam 
Casualty has been received by its agents 
and brokers. It provides protection for 
loss of time through accidents or sick- 
ness, pays double indemnity when con- 
fined in hospital or if in the care of a 
graduate nurse (limit 15 weeks) and also 
pays for any disability from the first 
day. It includes many more features 
at an exceptionally low cost. 

“Your client’s income makes possible 
his purchase of all forms of insurance,” 
says the company literature. “If through 
disability his income is reduced or as in 
many cases, ceases entirely, it may mean 
that he will be unable to meet the pre- 
miums on his other forms of insurance. 
Why not protect that source of income 
to you by selling him one of these in- 
come disability policies? The cost is less 
than twenty cents per day for a policy 
providing $25 per week weekly indem- 
nity. 


BARTLETT GREENE NOW V.-P. 

At a monthly meeting of the board of 
directors, held the last week in April, 
Bartlett Greene was appointed a vice- 
president of the’ New York Indemnity. 
Mr. Greene has been connected with the 
agency department since January, 1927, 
acting first as assistant superintendent 
and since the first of this year in the ca- 
pacity of Eastern agency manager. 


SAFETY FIELD FORCE MEETS 





Standard Accident Supervising Engi- 
neers Hold Successful Four Day 
Conference At Home Office 
To establish a closer contact with the 
home office, forty-five supervising engi- 
neers, composing the nation-wide safety 
field force of the Standard Accident, 
at the company’s home office in Detroit 
in what was spoken of by executives of 
the company as one of the most suc- 
cessful conferences of its kind ever held 
by the organization. The conference 
lasted four days and was in charge of 
H. H. Richardson, chief safety engineer 
of the company. The meetings were 
taken up with discussions of the various 
phases of safety engineering work, a re- 
view of the work done and results ac- 
complished during the past year, and 

plans for the coming year. 

Each day’s meeting was opened by a 
talk by some prominent executive of the 
company. J. H. Thom spoke on “The 
Importance of Safety Engineering Work 
in the Insurance Business.” Ralph Platts, 
assistant secretary, spoke on “The In- 
spector’s Part in Determining the Clas- 
sification and Desirability of Risks.” E. 
J. Schofield, vice-president, discussed 
“Salesmanship in Accident Prevention 
Work,” and C. C. Bowen, vice-president 
and secretary, had for his subject “Re- 
duction of Losses Through Accident 
Prevention Work.” 

Other subjects which came in for dis- 
cussion were “Discussion and Explana- 
tion of the New Compensation Rating 
Schedule”; “The Necessity of Detailed 
Classification Information”; “Promotion 
of Accident Prevention Work by Ana- 
lyzing and Starting at the Source of Ac- 
cidents,” and “Discussion of Safe Prac- 
tices Within Special Industries.” 


met 


SCORES RECIPROCAL “EXCHANGES 
Preferred Accident Brings Out Argu- 
ments Against Them in Con- 

vincing Leaflet 
The Preferred Accident, 
out effective publicity every so 
has just prepared in leaflet form a strong 
argument against insuring with mutual 
companies and reciprocal automobile ex- 
changes. The copy reads in part: “Do 
you pay fixed prices for rent, coal, heat, 
light, food, clothes, shoes, furniture, au- 
tomobiles, or merchandise stock ? Do 
you pay a fixed price for your insurance 


which puts 


often, 


Or do you pay fixed prices for every- 
thing but your insurance, leaving the 
latter item open to asse ssment? If so— 


why ?” : 

A carefully worded definition of a re- 
ciprocal is also included in the leaflet, 
prepared by A. W. Briscoe, former in- 
surance commissioner of Alabama, which 
reads in part: “A reciprocal exchange 
is not an insurance company at all, for 
the reason that it is not a company; a 
reciprocal exchange is not an insurance 
corporation in any sense of the word, 
for the reason that it is not a° corpora- 
tion. ; 

“A reciprocal exchange is not an in- 
surance partnership, for the reason that 
it is not a partnership; a reciprocal ex- 
change is not a legal entity. It is a 
place where contracts of indemnity are 
exchanged.” 










BOSTON 
Paid-In Capital $3,000,000 





BUSINESS-BUILDERS 


Fidelity and Surety Bonds, Liability Workmen’s 
Compensation, Automobi'e, Accident, Health, 
Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 


Massachusetts Bonding and Insurance Company 


DEVELOPING 


T. J. FALVEY, President 
Write For Territory 








LINDBERGH’S POLICY 





Carries $100,000 Blanket Public Liability 
in Independence on Any Aircraft 
Piloted by Him 

Colonel Charles A. Lindbergh, 
ica’s “unofficial “ambassador,” carries a 
blanket liability aviation insur- 
ance policy in the Independence Indem- 
nity to the amount of $100,000 on any 
aircraft piloted by The policy, 
which was taken out just prior to the 
Lone Eagle’s Good-Will Flight through 
Central and South America, also covers 
him for property damage. The above 
facts were disclosed today by the Inde- 
pendence Companies at the same time 
that they announced that the largest 
aviation insurance policy ever issued had 
been taken out by Alfred Loewenstein, 
Belgian capitalist. 

The Independence companies also an- 
nounced that they had covered Lind- 
bergh’s famous “We” from the moment 
the Spirit of St. Louis took off from 
San Diego, Cal., for the start of that 
memorable flight, until the famous plane 
was turned over to the Smithsonian In- 
stitute. Of all the flights made in that 
year, the policy covered every one ex- 
cept. Lindy’s historic solo hop across the 
Atlantic. He was protected in his Eu- 
ropean flights, however. From the mo- 
ment the policy was taken out until it 
was automatically canceled by “We” 
ceasing to be just another airplane and 
turning into a famous historical exhibit, 
the Independence comp nies did not. at 
any time, receive a claim from Lind- 
bergh for as much as one cent. The en- 
tire premium of approximately $750, as 
an official of the company put it, was 
just as good to the company as money 
in the bank. 

The amount 
Spirit of St. 


Amer- 


public 


him. 


that Lindy insured the 
Louis for was $18,000. 


LICENSED PLANES SAFER 
Of 200 mishaps to airp!anes in the 
United States last year, only thirty-four 
occurred to planes that were licensed by 
the Department of Commerce. One hun- 





dred and sixty-two persons lost their 
lives, thirty-three in licensed planes. 
These figures include the numerous fa- 
talities among the trans-oceanic and 
other experimental flyers. 

Big Bill 

(Continued from Page 21) 

edge or business experience. A success- 


ful underwriter is a man who possesses 
a peculiar flair for appraising a risk at 
its right premium. 

“There can be no rule of thumb. In 
marine insurance no two ships, no two 
voyages, no two cargoes, no two firms, 
are alike, and not one man in a hundred 
has this particular flair for judging a 
risk. 

“Do you not think if there had been 
any chance for a woman in the business 
some of the daughters and sisters of un- 
derwriters would have taken it up before 
now? Not one has come into it.” 

According to Miss Gordon Holmes, a 
woman stock broker of London, the only 
women who ever set foot in the London 
Stock Exchange are rose sellers on Rose 
Day. 

“And there is no sign of any agita- 
tion for the admission of women stock- 
brokers,” she remarked to one of the 
British newspapermen. 

“During the war, owing to the short- 
age of men, several employers asked for 
women to be admitted, but the Stock 
Exchange committee refused. 

“So far as I am concerned, 
no desire to be allowed in.” 

The secretary of the Rubber Trade 
Association of London said: “Women 
have never been admitted to the Rubber 
Exchange, but I do not know of any 
definite rule against them. 

“Tf a woman applied the matter would 
have to be considered.” 


I have 
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A Conference On A High Rated Town 


Automobile Governing Committee Of N ational Bureau of Casualty & Surety 
Underwriters Meets Committee From Insurance Agents Club of Sche- 
nectady, N. Y., And Explains Situation 


On Thursday, March 15, a committee 
of three representatives of the Insur- 
ance Agents Club of Schenectady, N. Y., 
conferred with the Automobile Govern- 
ing Committee of the National Bureau 
ot Casualty & Surety Underwriters in 
regard to the automobile insurance situ- 
ation in Schenectady. The following 
were present: 

for the Insurance Agents Club of 
Schenectady: William M. Casey, D. A. 
Ter Bush, Horace S. Van Voast, Jr. 

For the Automobile Governing Com- 
mittee: W. J. O'Donnell, T. J. Ketcham, 
A. Ryder, C. E. Ward, A. R. Goodale, 
J. F. Matthai. 

For the National Bureau Staff: H. P. 
Stellwagen, A. E, Spottke. 

The Agents’ Committee ably outlined 
the difficulties now confronting all stock 
company agents in Schenectady in the 
transaction of the automobile casualty 
insurance business. The activities of the 
Automobile Club and the Providence 
Mutual were set forth in detail and ref- 
erence was made to the difficulties ex- 
perienced by all agents in convincing the 
insuring public of the fairness and rea- 
sonableness of the increased rates for 
public liability insurance on private pas- 
senger cars. The agents asked what re- 
liet, if any, could be affected them under 
the circumstances. 

Committee Justifies Rates 

The Automobile Governing Commiitce 
was sympathetic with the difficulties de- 
scribed and indicated that the problems 
facing the agents were equally serious 
to the companies themselves. The mem- 
bers of the Automobile Governing Com- 
mittee made it clear that they consti- 
tuted. a fact finding committee charge:l 
by the members of the National Bu- 
1eau with the construction of rates upon 
the facts of past experience. In the en- 
suing discussion the following points 
were made: 

1. The Schenectady rates are justified 
by Schenectady’s loss experience and 
are, therefore, tair and reasonable. 

2. The rating laws of New York state 
under which the National Bureau oper- 
ates require rates to be reasonable and 
adequate and, therefore, to be predicated 
upon actual experience. 

3. It is the national policy of the Na- 
tional Bureau that rates must be made 
in experience and not on the basis of 
expediency and competitive conditions 
and consequence of that policy, the Na- 
tional Bureau has developed a scientific 
system of-rate determination which has 
beer: used in Schenectady and in all 
other communities in the United States. 

4. The rate question in Schenectady 
cannot be viewed by the stock compa- 
nies as a local question but must be 
regarded as a national question; any de- 
parture from the standard rating prac- 
tice in Schenectady must inevitably be 
followed by departures in other places, 
and a country-wide break-dcwn of the 

rating structure would result. 

5. The competitive situation in 
Schenectady, while possibly differing in 
degree with the competitive situation in 
other places, is the same in kind, and 
here again, the companies are faced with 
a national problem which has been and 
still is acute in many states of the Union. 

The Governing Committee emphasized 
the fact that increased rates were es- 
tablished with some reluctance inasmuch 
as the companies were fully cognizant 
of the fact that increased rates pre- 
sented a sales resistance adversely af- 
fecting the income of agents and com- 
panies alike. The committee had, how- 
ever, no alternative but to predicate 
rates on experience. It was out of the 


question that the companies underwrite 
automobile business at a loss in any ter- 
ritory or in any classification and the 
adverse experience in Schenectady for 
the past few years had actually forced 
the increases which have been made 
from time to time. 

The following statement is offered in 
justification of the Schenectady private 
passenger public liability rates promul- 
gated December 12, 1927. 


Experience of Four Years 


In order to get a dependable spread of 
experience the date for four policy years 
were used. Under the policy year 
method of keeping experience the loss 
record of all cars written in a given 
year of issue is kept distinct from the 
loss reccrds of other years of issue and 
all losses paid and outstanding are defi- 
nitely assigned to the cars under obser- 
vation. For example, all cars insured in 
1925 are separately recorded and tabu- 
lated and all losses occurring in con- 
nection with those cars (whether they 
occurred in 1925, 1926, 1927 or in future 
years), are assigned to those cars. Thus 
we have a complete and accurate loss 
cost indication for those cars. 

The premium and loss experience for 
private passenger cars written for pub- 


lic liability insurance that exhibit shows 

the following expenses expressed as a 

percentage of the premium dollar: 
Home Office Administrative Ex- 
pense 
Inspection and Bureau Expense. 4 


WANES iiaia acm Nec swetines 2 

Fe kL | ee ne eee A ce cockee 
Field Supervision ........20.006% Bet 
PLONE 25 oie cca wacrenodusnncinseeeese 25 


In view of the distinctly unprofitable 
experience in Schenectady, the profit 
factor has had the effect of a compara- 
tively insignificant safety factor in the 
rates. 

After the foregoing items of expense 
have been taken out of the premium dol- 
lar there is left 61.2% for the payment 
of losses and claim expenses, Thus, it 
is a matter of simple arithmetic to find 
out what premiums the companies should 
have collected in order to permit of the 
payment of $879,587 in losses and loss 
expenses. 

Costs Per Car 

The problem can be attacked in an- 
other way; a little more technically per- 
haps, but still in a very clear and un- 
derstandable way. In actual rate mak- 
ing loss costs per car are established by 
dividing the total of losses incurred by 








lic liability insurance in Schenectady the number of cars exposed to risk. In 
follows: this way we find out what the actual 

Policy year Premiums Losses 

(5-10 Limits) (5-10 Limits) 

MES Son cate Sin a Bsa eee re $147,997 $155,124 

OPA LS A ele. oReemenerners 188,648 233,064 

4 OE OE SLED Ie 237,559 319,616 

S26 ead nae eked sees 163,576 171,183 

DOtANS> vs.cc diccawaseee swans $737,780 $879,587 
Note: The 1926 writings are less than losses are per car insured and to this 
the 1925 writing because the 1926 data figure the overhead expense loading is 
were only approximately half earned added and the gross premium estab- 


being reported as of December 31, 1920. 
Actually on a written basis, the 1926 pre- 
miums exceeded the 1925 premiums. 

It will be observed from the foregoing 
exhibit that premiums and losses are 
shown for the so-called standard limits 
or 5/10 limit basis. In other words,. ex- 
cess premiums are excluded from the 
premium compilation and excess losses 
are excluded from the loss compilation. 
Furthermore, the column designated 
“losses” excludes the expense of claim 
adjustment. The policy contract not only 
provides for the payment of indemnity 
but also for the defense of suits and 
the investigation of claims and, there- 
fore, it is entirely correct to include 
under losses the cost of claim investi- 
gations and settlement. 

Losses Exceed Premiums 


Now it will be observed that for the 
four years combined and for each of 
them separately, the losses exceeded the 
premiums. When it is realized that out 
of every premium dollar there is avail- 
able only slightly over 61 cents for the 
payments of losses, the inadequacy of 
the Schenectady premiums appears to 
have been marked. Commissions and 
taxes must be paid on premiums and 
there is a further expense of home of- 
fice administration and inspection and 
bureau expense, and if regard is had for 
these items, it will appear that the com- 
panies have been paying out in losses 
and expenses from 50 to 100% more than 
they have taken in in premiums. 

The expense items referred to have 
been carefully calculated on the basis of 
the Casualty Experience Exhibit com- 
piled under the direction of the New 
York Insurance Department. For pub- 


lished. The loss per car for Schenec- 
tady for four years is as follows: 


Policy Year Loss per Car 
1 


PAI so sis Gist hoa cies alieee rte $33.14 
RRC 34.39 
BS 55. 5is5 95s Ta Deke 39.36 
PEO als Sioa cieeeteeen é 36.82 


Average—$36.38 


The foregoing means that on the aver- 
age during four years the companies 
have paid out $36.38 in losses and Ioss 
expenses: for each car insured. This is, 
of course, an average figure because on 
some cars there were no losses at all 
but on other cars there were losses to- 
taling hundreds and perhaps thousands 
of dollars. Insurance is a matter of av- 
erage and the total losses of a classifi- 
cation are spread evenly over the indi- 
vidual units making up that classifica- 
tion. 

Attention is directed to the fact that 
the experience available for rate-mak- 
ing purposes has been brought down to 
December 31, 1926. Because of the 
fact that the stock casualty companies 
use the policy year method in the estab- 
lishment of rates, it was not possible to 
get any experience beyond December Si; 
1926, in connection with last year’s re- 
vision of rates. This is an important 
consideration because the ratemaker 
must bear in mind that rates are being 
made for 1928 on the basis of experience 
for the period 1923-1926 inclusive. An 
effort must be made, therefore, to fore- 
cast future conditions. 


Upward Trend of Loss Costs 
An elaborate statistical investigation 


based in large measure on loss ratios for 
the country as a whole, indicates a steady 


upward trend in loss costs from ‘he 
end of 1926 to the present time and what 
is more, it appears that this trend jl] 
carry on through 1928. It has been ( in- 
servatively estimated that the loss c sts 
for 1923-1926 inclusive should: be in- 
creased 6% to reflect conditions as 1 iey 
will develop during 1928. The applica- 
tion of a 6% trend: factor to the oss 
costs noted above, results as follow:: 
Loss Cost Inclucing 


Policy Year Trend Facto 


SMe aeerae ere Sich coer $35.1 

PEE sais 0G ot ele a ho ee ce aN 36.45 
WOES (sok ed eine cg conte tarewe 42.07 
ERM I5E 5) jas onsen oteceen aes 39.03 


Average—$38.56 

Here again, the loss cost may be taxen 
to represent 61.2% of the needed jre- 
mium to be charged the policy holder be- 
cause as has been pointed out 388% of 
that premium is necessary to defray the 
expenses incident to the ccnduct of the 
business. If $38.56 is divided by 612% 
there is arrived at a needed average rate 
of $603.01. Now, as a matter of fact, the 
average rate which was made effective 
December 12, 1927, is $59.67 which is cb- 
viously not quite’ as high as the actual 
experience loaded for trend would indi- 
cate the need for. Actually, therefore, 
the increased rates now in effect contem- 
plate practically no increasing cost dur- 
ing 1928 and reflect almost exactly the 
rare experience indications of the years 
1923-1926 inclusive. 

There are two sets of conditions vital- 
ly affecting rates; first traffic conditions, 
and second, local conditions. 

Discussion arose as to the traffic situa- 
tion in Schenectady and the agents ex- 
plained some of the steps which hve 
been taken to make for safer cperating 
conditions in that city. The Automobile 
Governing Committee pointed out that 
increasing effort could profitably be un- 
dertaken in that direction and that worth 
while publicity might be gained by the 
agents of Schenectady if, as a body, they 
should assert their influence on the side 
of public safety. 

Two aspects of the legal situation 
which are important are ambulance chas- 
ing, the trend of verdicts and the atti- 
tude of jurors. The statistics tabulated 
by the stock casualty companies show 
that Schenectady has an abnormally high 
claim frequency in relation to cars in- 
sured and an abnormally high average 
loss per claim. For the policy year 1923, 
for example, the average loss per lia- 
bility claim arising from the operation 
of private passenger cars was $446, com- 
pared with $293 for New York state as 
a whole, and $304 for the United States 
as a whole. For the policy year 1926 
on data which are incomplete, the 
Schenectady indications were again cor- 
siderably above the average. 

The Automobile Governing Committee 
indicated that improvements in the traf- 
fic situation and in the legal situation, 
specifically the elimination of ambulance 
chasing, and the adoption of a common 
sense policy by jurors, would tend to re- 
duce the insurance cost per car and the 
suggestion was made that the Insurance 
Agents Club of Schenectady by publicity 
and educational propaganda might assist 
in arousing public recognition of the ex- 
isting problems. 











ONE MORE IN JERSEY 


Another new insurance compary 
is being formed in Newark, which 
makes the seventh new company 
to enter the insurance field in New 
Jersey since the first of the year. 
The name of the new concern will 
be known as the Washington Cas- 
ualty Insurance Co. and will be 
headed by J. Herbert Reid, a real 
estate and insurance man with cf- 
fices at 31 Clinton street, Newark. 
No information could be obtained at 
Mr. Reid’s office as to who was as- 
sociated with Mr. Reid in the new 
project. 
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R. M Nugent in Favor 
Of Central Bail Bureau 


WRITES VIEWS FOR “THE PANEL” 





Vice-President, National Surety, Says 
No Bail Should Be Required For 
Minor Violations Of Law 





A short time ago Robert M. Nugent, 
\:ce-president, National Surety, in charge 
of its bail bond department, made some 
pertinent comments on the idea of a cen- 
tral bail court for the execution and ac- 
ceptance of bail offered by defendants. 
liis remarks, which appeared in “The 
l’anel,” the official organ of the Asso- 
ciation of Grand Jurors, New York 
County, are in part as follows: 

“First: In my opinion no bail should 
be required from defendants arrested 
for minor violations of the law. The 
serving of a summons by the police offi- 
cer should be sufficient, and undoubtedly 
would bring the defendant to court in 
the morning just as violators of the 
motor vehicle law answer the summons 
served upon them. 

Suggests Easier Bail 

“Second: The giving of bail should 
be made easier for the defendant unless 
he be a hardened criminal. Where real 
estate is offered as security for the bail 
and the equity in such real estate is suf- 
ficient to cover the bail, then the owner 
of the real estate so offered should be 
accepted as surety no matter where the 
real estate may be located providing it 
is situated within the city limits. A 
property holder owning real estate in 
New York county should be accepted as 
surety for bail required in any other 
county in-Greater New York. In other 
words a property owner within the city 
limits should be accepted as surety in 
any criminal court in this city. 

Favors Municipal Bureau 

“Third: I believe in the formation 
of a municipal bail bond bureau in the 
borough of Manhattan covering Man- 
hattan, Bronx and Richmond arrests and 
another bureau in Brooklyn covering 
that part of Long Island which is situ- 
ated in New York City. It is common 
gossip that professional bondsmen hold- 
ing powers of attorney from certain 
surety companies make the assertion 
that their high charges for bail bonds 
are breught about in some respects by 
the great trouble they are put to in run- 
ning around to Magistrates’ Courts sit- 
uated in various parts of the city and to 
the long delay often occasioned in the 
acceptance of bail brought about by the 
Magistrates being busy with their regu- 
lar calendar. 

“A central bail bureau would answer 
this and obviate all this time and trou- 
ble. I am also heartily in favor of the 
formation of a centralized Magistrates’ 
Court under Judge Corrigan’s plan as 
printed in your February issue. There 
is no reason that I can see why this 
centralized court could not be located 
in the same building with the bail bond 
bureau of adjacent thereto. There is ab- 
sclutely no doubt that the bail bond bu- 
reau. would be of great assistance to 
e\erybody concerned in the giving of 
bvil whether it be the court, the police 
Olicer, the bonding company or the 
Irends of the defendant. 

‘This bureau should be equipped to 
handle bail bonds at all hours of the 
day and night or at least up until 1:00 
A M. Professional bondsmen could be 
Placed under strict regulations by this 
bureau and the regulations could be en- 
forced much better by the bureau than 
by the state insurance department now 
having charge of the issuance and can- 
ccllations of bail bond licenses issued at 
Some times to men having criminal rec- 


ords. This, I am informed, is brought 
about by the insurance department hav- 
ing an insufficient number of inspectors 
to make constant investigation of the 
bondsmen holding and asking for bail 
license. 

Criticizes Wrong Kind of Agents 

“Fourth: It seems to me that the chief 
danger of abuse in the execution or giv- 
ing of bail in this city arises from cer- 
tain surety companies giving powers of 
attorney to the wrong kind of repre- 
sentative. 

“Fifth: I believe the judges of the 
courts of general sessions, special ses- 
sion, the county courts and all of the 
magistrates would much prefer to be re- 
lieved of the work connected with the 
acceptance of securities on bail bonds. 
The time of these judicial officers is 
much too valuable for even part of that 
time to be taken up with the acceptance 
of sureties on bail bonds. 

“Sixth: Every defendant arrested 
wants to be released on bail immediately 
after his arrest and if the defendant is 
entitled to immediate release then the 
acceptance of a sufficient surety cover- 
ing such bail should be so handled that 
the defendant would have no reason to 
complain of the many petty troubles and 
annoyances he is put to by being in the 
hands of the law if he is innocent of the 
charge brought against him. 

Favors Changing Law 

“Seventh: That if a defendant, who is 
arraigned in a magistrates’ court on a 
felony or misdemeanor charge, asks for 
an adjournment he is held under bail to 
appear for the examination. At the time 
of the examination if the magistrate 
holds him for the higher court (for spe- 
cial sessions in the case of a mis- 
demeanor, or for the court of general 
sessions or a county court if a felony) 
new bail must be furnished covering his 
appearance for trial—in other words, a 
‘bond to answer.’ 

“Why not change the law so that the 
bond given at the time of examination 
will carry through until the return of a 
verdict, or other disposition by the trial 
court, thus obviating the second bond 
and the possible demand of a second fee. 
It is my belief that in the majority of 
cases in magistrates’ courts the same 
amount of bail stands for the bond to 
answer as given in examination proceed- 
ings.” 





SAFETY COURSES FOR TEACHERS 





To Be Given This Summer At Teachers’ 

College, Columbia University; De- 

tails of Nat’l. Bureau Fellowship 

Teachers’ College, Columbia Univer- 
sity, will conduct a course in safety edu- 
cation for the 1928 summer session. It 
will be given by Miss Mary O. Potten- 
ger, elementary supervisor in the schools 
of Springfield, Massachusetts, where par- 
ticular progress in this field has been 
made. Miss Pottenger is also consult- 
ant for the education division of the Na- 
tional Safety Council. 

In connection with this course the Na- 
tional Bureau of Casualty & Surety Un- 
derwriters has offered a graduate fel- 
lowship of $1,000 for the year 1928-1929, 
for work on constructing a course of 
study in safety education for Secondary 
Schools. 

This is the fourth fellowship main- 
tained by the bureau. Dr. Ruth Streitz, 
holder of the Columbia fellowship during 
the year 1925-1926, submitted a thesis 
on “Safety Education in the Elementary 
School,” basing her work on a study of 
the actual accident experience of chil- 
dren in a New York City school. Dr. 
James Vaughn, holder of the fellowship 
at the University of Chicago, conducted 
a two year study in the psychological 
laboratory in preparing his thesis on 
“Positive Versus Negative Instruction.” 
These theses have appeared as Volumes 
I and II in the Educational Series pub- 
lished by the National Bureau of Casu- 
alty and Surety Underwriters. The 
award will be made on August 1, 1928. 


Interesting Career 
Of H. W. Nichols, 3rd 


NOW WITH NATIONAL SURETY 








Had Valuable Experience During War 
As Chief Of Trading With Enemy 
Division Of U. S. Treasury 





Henry W. Nichols, 3d, who has been 
placed in charge of the legal and claim 
department of the Greater New York de- 
partment of the National Surety at 118 
William street, New York City, has had 
an interesting career in the insurance 
business. A graduate of Pennsylvania 
State College and Columbia University 
School of Law and a member of the 
New York Bar and United States Courts, 
he has had several years of practice with 
leading law firms in this city, most of 
which involved insurance matters. 

louring and after the war, Mr. Nichols 
was associated with the Trading with the 
Enemy division, United States Treasury 
Department, which had to do with the 
licensing and controlling of all foreign 
insurance companies in the United States 
and for a year and a half Mr. Nichols 
was chief of that division. This was 
the office through which numerous pow- 
erful enemy owned insurance companies 
were forced to discontinue business in 
the United States and turn their busi- 
nesses over to the Alien Property Cus- 
todian for liquidation. Owing to the na- 
ture of the work, little publicity was 
given the workings of this office during 
the war. 


Founded Teachers Retirement Fund 


As the original organizer and head of 
the Teachers Retirement Fund in the 


District of Columbia, Mr. Nichols or- 


ganized and built up, under the United 
States Treasury Department, the sys- 
tem which is now conducted under the 
commissioners of the District of Colum- 
bia and provides for the insuring and 
pensioning of all school teachers of the 
District of Columbia. 

For some time he served as associate 
general counsel in the bureau of war 
risk insurance, and in addition to pass- 
ing upon a large number of war risk 
insurance claims and rendering numer- 
ous opinions regarding the construction 
and application of the war risk insur- 
ance act, he made, in the Library of 
the United States Supreme Court, a 
compilation of the decedent’s estate laws, 
with annotations, of all the states and 
territories of the United States.  Fol- 
lowing the war Mr. Nichols was in 
charge of the salvage department of 
Chubb & Sons during which some un- 
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usually interesting recoveries were made. 

lor more than four years he was as- 
sociated with the late General Counsel 
W. Jj. Griffen of the National Surety 
and General Counsels J. T. Magee and 
M. O. Garner, at the home office of the 
company. In this capacity he has had a 
wide experience in the surety business 
end has made an intensive study of all 
its phases. He is widely known among 
brckers and attorneys and it is felt that 
he will play an important part in the 
development of the company’s Greater 
New York department. 

IN NEW QUARTERS 

Offices of the Merchants Mutual Cas- 

ualty Co., the Guardian Casualty Co., and 


J. R. Young & Co., Inc., were moved 
last week from the former location at 
Delaware avenue and West Chippewa 


street, to the Sweeney building in Main 
street, between Swan and Seneca streets, 
Buffalo. The new offices are exception- 
“lly well Iccated within half a block of 
Buffalo’s largest banks and near many 
of its principal office buildings. The 
growth of the business of the three as- 
sociated companies made the removal to 
larger quarters necessary. 
E. N. HULL PROMOTED 

Edward N. Hull has been appointed 
superintendent of the grain outturn de- 
partment of the Metropolitan Casualty 
at Buffalo, to succeed Walter J. Schon- 
hart who has taken a position as ele- 
vator superintendent there. 





B. W. SMITH PROMOTED 
Benjamin W. Smith has been promoted 
by the Maryland Casualty to the rank 
of superintendent, bank bond section, 
fidelity department, at the home office. 








PUTNAM MADE MANAGER 

S. J. Putnam has been appointed man- 
ager of the Metropolitan Casualty’s 
newly established branch cffice at Hart- 
ford which opened this week. 
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C. T. Hubbard Writes 
On Boiler Insurance 


$9,000,000 IN PREMIUMS YEARLY 





Ass’t Secretary, Automobile of Hartford, 
Discusses in “Credit Monthly” Its 
Relations to Credit 





Clarence T. Hubbard, assistant secre- 
tary of the Automobile of Hartford, con- 
tributes an interesting article to the 
May issue of “Credit Monthly” on the 
subject of “Steam Boiler Insurance and 
Its Relation to Credit.” Without steam 
boiler insurance, says Mr. Hubbard, 
credit itself sometimes blows up just as 
steam does. His remarks follow in part: 

“A steam boiler insurance policy is for 
the protection of the owner of a steam 
boiler. It protects and indemnifies for 
immediate property damage, loss result- 
ing from the explosion of a steam boiler, 
also loss of life and personal injury re- 
sulting from the same cause if the steam 
boiler insurance policy is so extended. 
Like other liability forms of insurance a 
steam boiler insurance policy does not 
directly indemnify those who might so 
insure, but protects the owner of the 
boiler against suit and other financial re- 
course the insured may have. 

“The importance of the property dam- 
ave form of steam bciler insurance 1s 
really in its specialized inspection serv- 
ice. Not only do the carefully trained 
inspectors examine and inspect the boiler 
as an object of prime importance but 
also the properties surrounding the boiler 
which an inspection brings into equal 
consideration. 

“Por in additicn to checking up the 
horse-power, pressure and working parts 
of the boiler, the insurance inspector 
goes farther and makes sure that the 
boiler room is properly lighted, that the 
steam gauge is clean, that the exits to 
the boiler room are free and unlocked 
and that the stairs are guarded. He 
notes whether or not the runways are 
railed and lighted, the proper ladders are 
in place, and the hot-water wells and 
pipes are properly covered. 

Mr. Hubbard thinks the insurance 
rates on steam boilers are low in view 
of the service that is rendered. He 
points out that the service is of so broad 
a character and the training required so 
specialized that an immense technical or- 
ganization is required to carry it on. 

“Approximately $9,000,000 in steam 
boiler insurance premiums is written 
each year in the United States alone, 
which indicates that only a small portion 
of the steam boilers in the country are 
insured,” says Mr. Hubbard. 

“As a policy, steam boiler insurance 
is like all other contracts of insurance 
and is subject to co-insurance and other 
policy terms, and can be written for pe- 
riods of from one to five years with the 
premium paid in advance. In addition to 
the straight property damage protection, 
there is steam boiler; use and occu- 
pancy; Rents; Liability; and all of the 
allied forms of insurance. Steam boiler 
insurance—and more particularly its loss 
preventive service—is an important 
check-up to the credit manager, whether 
a banker advancing funds to a manu- 
facturing plant, or a jobber storing goods 
in a steam heated warehouse.” 





INSURES BELGIAN’S PLANE 

Alfred Loewenstein, the Belgian finan- 
cier who is visiting the United States, 
is to do his traveling in an aeroplane 
which he has bought for that purpose. 
He is to tour the states in a Fokker 
tri-motored cabin monoplane accompan- 
ied by his wife and five guests. The 
plane is covered by the Independence 
Companies against fire, accidental dam- 
age, windstorm and theft, and, in addi- 
tion, public liability and property dam- 
age insurance is carried. 

Prior to his tour of the United States, 
Mr. Loewenstein is making a_ hurried 
trip to Toronto. The plane is in charge 
of Captain Donald Drew who is the 
financier’s personal pilot. The captain 
holds a British Air Ministry license. 
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Bank of Italy Building 


(Continued from Page 28) 
ing of fact which is to be made by you. 
This confers discretionary powers upon 
you which must of course be exercised in 
a sound and fair manner free from abuse. 

“From your letter above quoted the 
question presented by you appears to be 
this—-assuming that you are satisfied that 
the applicants in question are sufficiently 
otherwise qualified are you, as a matter 
of law, compelled to refuse the licenses 
to said applicants because of their em- 
ployment and connections as above 
stated. 

“The solution of this question involves 
the proper construction of that portion 
of the statute above quoted. A careful 
reading of the same would indicate that 


it is not its purpose to prohibit the is- ° 


suance of a license to a person by reason 
of the character of his employment but 
rather by the intention animating him in 


making such application. The fact that 
the applicant at the time he is applying 
for a license intends to insure his own 
property or that of his employer does 
not disqualify him from receiving the li- 
sence. The requirement is that he must 
be actuated ‘principally’ by such inten- 
tion. 

“Thus the law is not designed to pre- 
vent a person from obtaining an insur- 
ance agent’s license because of the cir- 
cumstance that through his connections 
he is peculiarly able to obtain the plac- 
ing of certain insurance business, Prac- 
tically every applicant for such license 
is so actuated and no person would waste 
his time in making such application un- 
less he had some prospect of obtaining 
certain insurance business through his 
family, social or business connections. 

Opportunity No Bar to License 


“The law does not forbid a license to 
a person because he may possess a pe- 
culiar opportunity to obtain some or even 
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resented.” 





The following is quoted from an 
unsolicited letter from one of our 
agents of long experience: 


“the main thing which I wish to express 
is your prompt handling of correspondence 
and policies that necessarily have to be 
written at the Home Office. 
had as prompt service from any fire or 
casualty company that 1 have ever rep- 
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all of his business. What the law is d- 
signed to prevent is a person applying 
for such license with the main intention 
of insuring his own property or other 
property which by reason of his con- 
nections he is ‘able to control the ob- 
taining or placing of insurance thereo:;’ 
The keynote of the language here quoted 
is found in the words ‘able to contro!’ 
‘The word ‘control’ is defined as follow.: 


“*To exercise restraint or direction 
over; dominate; command; also, to hold 
in check; curb; also, to overpower, 


“Thus a person may be said to contrs)] 
the placing of, insurance on property 
which he owns or has a dominant inter- 
est therein by reason of such circum- 
stances. Or a person may through au- 
thority vested in him by his employer 
be able to control the placing of certain 
insurance. The mere fact that he is an 
employe of another person who owns 
insurable property does not of itself give 
him control of such employer’s insurance. 
It is common knowledge that most real 
estate agents are also insurance agents 
or brokers. While real estate brokers 
are actuated by the prospect of placing 
insurance upon the property of their cli- 
ents, no one asserts that they are violat- 
ing any legal or moral principle. It is 
also a matter of common knowledge that 
many country bankers or bank executives 
or employes are insurance agents or 
brokers. In the absence of coercive 
practices used by the latter class it can- 
not be said that they are violating any 
legal or moral principle. 


Previous Law Repealed 


“In this connection it is very signifi- 
cant to recall that an act was passed 
by our State Legislature in 1919 which 
by its terms made it unlawful for any 
insurance company in this state ‘to en- 
gage, appoint, maintain or employ any 
subsidiary corporation, agent or employe 
of any bank or any person or corpora- 
tion controlled or dominated by any 
bank as the general agent or branch 
manager of said insurance company,’ and 
also providing that no ‘agent or employe 
of such bank shall be permitted to act as 
the local agent of any insurance com- 
pany’ except in the latter instance upon 
a special hearing by the insurance com- 
missioner and the superintendent of 
banks. 


“The said act was subjected to a refer- 
endum and defeated at the next follow- 
ing election by the people of the State 
of California. This proposed law was 
undoubtedly designed by its authors to 
put a special curb upon bank employes 
acting as insurance agents (except with 
respect to life, health, accident, title and 
county mutual insurance). The circum- 
stance that this legislation was defeated 
by referendum would indicate that the 
supreme legislative power in this state, 
the people, declared against the principle 
of prohibiting bank employes from be- 
coming insurance agents. 

“In view of the foregoing I am of the 
opinion that the section above quoted 
was not designed to prohibit bank em- 
ployes per se from being licensed as 
insurance agents. If, however, it should 
appear to any case that a bank or any 
other institution or person used coercive 
methods in obtaining insurance, such as 
refusing loans, renewals thereof or 
credit, except upon the condition that its 
patrons or prospective patrons grant 
them the placing of their insurance, in 
whole or in part, as a prerequisite ior 
the obtaining of said loans, renewals or 
credit, and as a part of such plan or 
scheme should direct an employe to apy'ly 
for an insurance agent’s license, the lat- 
ter might be said to be actuated prin i- 
pally by the prospect of insuring prop- 
erty, which he is through his employer 
able to control the placing of insurance 
thereon.” 





MOVES TO 61ST STREET 
Motor Risks Brokers, Inc. has re- 
moved their general offices to more cori- 
modious quarters in the American Circle 
Building, at Sixty-first street, New York. 
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No. 1. 


Conducted by George E. Hayes, 





Questions and Answers 
IN SURETYSHIP 


EARLY HISTORY AND DEFINITION 


Vice-President, Union Indemnity 











Soomes 





This is the first of a series of questions 
and answers on suretyship problems as 
given by the Insurance Institute of 
America under the auspices of the Insur- 
ance Soctety of New York to students of 
the junior surety course. The quiz course 
was conducted by George E. Hayes, vice- 
president, Union Indemnity in New York, 
who has been generously devoting a great 
deal of time in the past few years to the 
development of man-power in the surety 
business. 


1.Q. Which is the older, insurance or 
suretyship. How far back can surety- 
ship be traced? Cite evidence support- 
ing your answer. 

A. Suretyship is much older than in- 
surance, the latter having originated in 
the seventeenth century and the former 
having been known since the days of 
the Old Testament. A well known pass- 
age in the book of Genesis and certain 
passages in Proverbs show that personal 
suretyship long antedated the Christian 
era. 

2.9. When and where was corporate 
suretyship first provided? Describe the 
beginnings of corporate suretyship in 
the United States. 

A. Corporate suretyship, on the other 
hand, was unknown until the year 1720 
when an effort was made in London to 
start a company for the writing of: fidel- 
ity insurance—the bonding of household 
servants ‘in favor of their employers. 
These ambitious promoters were far 
ahead of their time, and it was not until 
180 that corporate suretyship really 
came into being. In that year a surety 
company was organized in London and 
slowly got under way as a going con- 
cern, 

3.Q. About how many companies are 
now issuing surety bonds in the United 
States? How does the development of 
the business here compare with that of 
other parts of the world? 


A. About sixty-five companies are 
now writing surety business in the 
United States, not including a small 


number of similar companies doing a 
purely local business. These U. S. com- 


panies far outnumber all of the surety - 


companies operating in all the rest of 
the world, corporate suretyship having 
been developed in this country much 
more thoroughly than anywhere else as 
regards both volume of business and 
range of risks covered. 

4.Q. Define suretyship, and show how 
it differs from insurance. Suretyship 
has been well defined as follows: “A 
surety is a person who, being 
liable to pay a debt or perform an obli- 
gation, is entitled, if it is enforced 
against him, to be indemnified by some 
ther person who ought himself have 
made payment or performed the obliga- 
- before the surety was required to 
do so,” 

Suretyship differs from insurance in 
the following respects: (a) While there 
are only two parties to a contract of in- 
surance, the insured and the insurer, 
there are three parties to a contract of 
‘ure'yship—the obligee (corresponding 
'o the insured), the principal, and the 
surety, 

(b.) An insurance contract never de- 
Pencs for its validity upon any incidental 
Contract, while an agreement of surety- 
ship always has to do with some col- 
lateral contract. (c.) In the case of in- 
‘trance, the company takes all the risk, 
while in the case of suretyship the com- 
pany always has between itself and loss 
4 principal primarily liable and bound to 
Temburse the surety in case the latter 
‘as to pay any amount under its bond. 


While in practice it continually hap- 
pens, of course, that the principal is un- 
able to keep the surety harmless, in 
accordance with its contract, yet in 
every case of pure suretyship there is 
nevertheless such a principal under such 
an obligation to protect the surety com- 
pany. 

5.Q. Is the loss ratio in most kinds of 
insurance higher or lower than that of 
most kinds of suretyship? Why? If 
the loss ratios, generally speaking, vary 
markedly, does it necessarily follow that 
one line is correspondingly more or less 
profitable than the other? 

A. The loss ratio is normally much 
higher in most kinds of insurance (cas- 
ualty insurance is to be understood 
throughout) than it is in most kinds of 
suretyship. That is so because the whole 
theory of insurance calls for the build- 
ing up of a premium fund sufficient to 
pay all losses and expenses and yield a 
small profit, while the theory of surety- 
ship presupposes the existence of re- 
sponsible principals, so that the premium 
need cover only expenses, a small profit, 
and a relatively small loss fund. Al- 
though the loss ratios of the two lines 
thus vary markedly, it does not neces- 
sarily follow that one line is correspond- 
ingly more profitable than the other. It 
is, however, the general opinion at the 
present time that corporate suretyship 
is more profitable than casualty insur- 
ance. 

6.Q. What divisions of the surety 
business most resemble insurance? Is 
corporate suretyship as a whole like in- 
surance in any sense or is it so regarded 
under any conditions ? 

A. Fidelity bonds, fiduciary bonds, and 
public official bonds as well, generally 
speaking, are written on an insurance 
basis; that is, the underwriters know 
in advance that their principals will usu- 
ally be unable to pay losses incurred 
under their bonds, so that the premiums 
must be made large enough to provide 
a fund out of which losses can be paid. 
The same condition of things exists in 
the case of most kinds of license and 
permit bonds, except that here even 
more than in the former case must the 
premiums cover losses. 

Yes, corporate suretyship is regarded 


in law, in certain respects, as a species 
of insurance. Because a surety company 
is paid for its bonds as an insurance 
company is paid for its policies, and be- 


cause the surety company, as regards 
many important classes of suretyship, 
draws its own contracts and requires 


the obligee to accept them precisely as 
framed by the surety companies, the law 
is disposed to interpret such contracts, 
in the classes of suretyship referred to, 
just as it always interprets insurance 
policies, in such a way as to confer upon 
the obligee as much benefit as the word- 
ing of the contract will permit. Such 
rules of interpretation are consistently 
followed by the courts, as they always 
have been, in the case of insurance pol- 
icies in general. 

7.Q. What classes cf bonds have been 
much written from the beginning and 
are still important? What are their re- 
spective quotas (roughly) of the entire 
volume of business? 

A. Fidelity bonds were the first to be 
written, and are still very important, 
constituting about one-fifth of the total 
volume. Public official bonds have like- 
wise been important from the early days 
of the business, and now constitute 
about 5% of the total premiums. Judi- 
cial and fiduciary bonds have been writ- 
ten from the early years of the busi- 
ness, and now yield about one-eighth of 
the total premiums. 


8.Q. What are the other principal 
classes of bonds; when did they come 
into being; what proportions of the 
whole do they respectively contribute ? 

A. Contract bonds came into exist- 
ence about thirty years ago, and have 
been increasingly important ever since. 
About one-third of the total premium 
volume is derived from this source. De- 
pository bonds began to be written soon 
after contract bonds, and quickly became 


important. Depository premiums now 
amount to about one-twenticth of the 
whole. License and permit bonds have 


been written more and more as_ public 
officials received their usefulness, and 
they now produce about 5% of the total 
premiums, 

9.Q. Have the surety companies cre- 
ated business in any considerable degree, 
or have they merely availed themselves 
of opportunities more or less thrust 
upon them? Fortify your answer 
(whatever it may be) with proofs and 
illustrations. 

A. Yes, surety companies have cre- 
ated their business to a large extent, and 
have continually devised 
means of serving the public. 
and brokers’ blanket bonds 
ously illustrate this general 
since they were unknown 
twelve years ago, but 
come, by reason of the 
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underwriting skill of surety executives, 
an indispensable part of the modern 
banking machine. 

Mercantile blanket bonds were like- 
wise created by surety underwriters; 
and they may duplicate the success of 
the bankers’ blanket bonds. Check- 
alteration, forgery and fraud bonds con- 
stitute other examples of special lines 
of suretyship developed almost alto- 
gether by the underwriters themselves. 
numerous classes of bonds intended to 
protect finance companies (automobile 
companies particularly)) could also be 
cited in this connection. Completion 
bonds constitute an outstanding exam- 
ple of good business created by the 
surety companies. 

10.Q. Have surety companies as a rule 
been successful? What has been their 
history in that respect in the United 
States ? 

A. While it can hardly be said that 
surety companies “as a rule” have been 
successful:(in view of the long list of 
defunct companies), yet many compa- 
nies, particularly in this country, have 
grown and prospered. It would be pos- 
sible to name thirty-five or forty com- 
panies now doing a large volume of 
surety business in this country, render- 
ing genuine service to the public and 
making at least a fair profit on their 
respective investments. Moreover, un- 
derwriting methods are undergoing a 
gradual but certain improvement all the 
time, the business is becoming more and 
more standardized and conductible with 
safety, and the general outlook for 
surety companies seems brighter now 
than ever before. 





RETURNS FROM SOUTH 





A. F. Lafrentz, Vice-President American 
Surety, Discusses Business Condi- 
tions There; Attended Atlanta 
Agents’ Meeting 

Improving conditions in retail trade 
and several industries, are justifying the 
South in its refusal to take a pessimistic 
outlook upon temporary 
certain lines of business, 
by A. F. Lafrentz, first vice-president 
of the American Surety who has re- 
turned Atlanta meeting of the 
company’s agents in that district. Mr. 
Lafrentz was accompanied by Vice-presi- 
dent McKell. 

“The recent arrival of spring, some- 
what late for that section, was accom- 
panied by very healthy increases in the 
volume of retail sales,” said Mr. La- 
frentz. “Even during the preceding 
months, however, when weather condi- 
tions were less favorable, satisfactory 
records were made. During February, 
the whole Atlanta federal reserve bank 
district showed an increase over the fig- 
ures for retail trade during the same 
month last year. Atlanta and Birming- 
ham stores enjoyed gains of more than 
15%. Nashville reported nearly 10%. 

“This was in spite of slight losses in 
other lines, such as the pig iron indus- 
try in Alabama. The number of active 
cotton spindles in the section was re- 
duced somewhat in February, as com- 
pared with January, though they were 
still nearly 300,000 more than in Febru- 
ary of last year. 

Mr. Lafrentz said some of the larger 
cities had had increases in building that 
were encouraging and that the lumber 
industry had shown unusual signs of ac- 
tivity this year. Speaking of conditions 
in Florida, he thought conditions there 
might be improved, but said the fact that 
saving deposits in Jacksonville showed 
an advance in February might be indi- 
cative of a trend for the better. 
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MADE SERVICE ENGINEER 


Jchn H. Reynolds, who has been con- 


nected with the Michigan branch of the 
New York Indemnity since it was first 
opened in Detroit, has come to the home 
office in the capacity of service engineer. 
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Keeps Pace With Trend 
In Accident Insurance 


RETAIL CREDIT CO. METHODS 





S. H. Whipple Tells Why Inspection Re- 
ports Are More Frequently Re- 
quested by Companies 





S. H. Whipple, who is a special repre- 
sentative in New York for the Retail 
Credit Co., has written an illuminating 


article for “Inspection News,” called 
“Accidents a la Mode” in which he 
points out that accidents have a vogue 
just as truly as dress and other things 
do. 

“One of the big responsibilities of pres- 
ent day insurance and inspection busi- 
ness,” says Mr. Whipple, “is to keep 
up with these changing fashions. If 
James G. Batterson could see the mul- 
tiplicity of modern accidents and the 
broad insurance policies now covering 
them, he would gasp in amazement. 
What a far cry from his railway acci- 
dent policy of 1864, the forerunner in 
America of modern accident insurance !” 

On pointing out some of the chang- 
ing styles as applied to accidents and 
accident insurance policies, Mr. Whipple 
said: “First and foremost perhaps is 
the automobile. At the time accident 
insurance had its inception, the motor 
vehicle was unknown. Now it is a lead- 
ing cause of accidents and special poli- 
cies are designed solely to cover acci- 
dent claims.” 

Airplane Accident Problems 

Speaking of the accident trend since 
the coming of the airplane, Mr. Whip- 
ple points to the remarkable rapidity 
with which “the airplane is elbowing its 
way to the front as a modern means of 
long distance travel. 

“The trend in accident underwriting is 
to issue a policy to applicants who may 
travel occasionally in regularly licensed 
planes operated over standard routes,” 
says the writer. “But the underwriter 
must verify the fact that the applicant 
does only this kind of flying and is not 
one who flies regularly just for the love 
of it. 

“Aviation hazards command consider- 
able attention now from our inspector 
force. Again our experience and files 
built up through reporting on other lines 
of insurance help us. The life insur- 
ance companies are stressing the avia- 
tion hazard and in every life report we 
make is found the question, ‘Does he 
(the applicant) fly or contemplate fly- 
ing?’ Here indeed is valuable informa- 
tion as a background for any subsequent 
accident report. But aside from what- 
ever we may have in file, inquiry is 
always made regarding the aviation haz- 
ard when investigating applicants for ac- 
cident coverage. 

“Another development which puzzles 
“the accident underwriter is the racial 
hazard. Today, with America the melt- 
ing pot of races, the American under- 
writer must know the racial extraction 


of his insureds. Negroes, Russians, 
Turks, and Asiatics are uninsurable un- 
less thoroughly Americanized. Their 


ability to follow American customs and 
language is usually too limited, and a 
high frequency of accident claims results. 
The same applies to any foreign born 
insureds who are not naturalized or 
whose understanding of English is lim- 
ited. Waiting periods, partial disability, 
and such familiar terms are meaningless 
to them and often lose considerable 
force when translated into a language fa- 
miliar to such policyholders. 
Questionable Occupations 
“Modern times have also brought new 
and questionable occupations. The boot- 
legger, the gambler and the ‘bookmaker’ 
must now be dealt with. But they must 
first be recognized . Who knows what 
true occupation the guileless term, ‘real 
estate,’ may be masking? For example, 
a few ,years ago a wealthy and socially 
prominent real estate dealer in Detroit 


was found to be leading a double life. 
For twenty-seven years he had hidden 
behind a mask of respectability while 
operating ‘gambling joints,’ under an- 
other name. 

“The companies themselves have taken 
note of the modern trend in accident 
insurance sales methods. By inspecting 
freely they are guarding themselves 
against undesirable or substandard busi- 
ness. Many eothpanies secure an inspec- 
tion report where the application calls 
for fifty dollars a week indemnity or 
over. Others make the rule twenty-five 
dollars a week or over. Still others in- 
spect all applications. 

“Reporting on applicants for ‘personal 
accident insurance is one of our oldest 
lines, yet one where we must continuous- 
ly strive to keep up to date. The in- 
formation we have gained in other lines 
is all being applied to help the under- 
writer cope with modern developments. 
Progress is the watchword of today. 
Therefore with accidents changing fash- 
ions as do our costumes, our eye is to 
the future and the ‘trend of future 
times.’” 





OCCIDENTAL IND. TO EXPAND 





Will Write Automobile Jointly With 
Other Fireman’s Group Companies; 
Also Other Casualty Lines 

The Occidental Indemnity, which was 
organized last summer by the Fireman’s 
und for the purpose of writing Federal 
longshoremen’s compensation business, 
will now write a combination automobile 
policy with the Fireman’s Fund, Home 
Fire & Marine and the Oecidental In- 
surance Co. 

Commenting on this move, President 
J. B. Levison says: “The company also 
plans to increase its resources and write 
all lines incident to the automobile busi- 
ness and other casualty lines.” This ar- 
rangement has of necessity terminated 
the general agency of the U. S. Casualty 
held by Mr. Levison. 


A Complete Manual on 


Allied Mutuals Offer To 
Pay Out Commissions 


PROPOSAL TO SELECTED GROUP 





Right-About-Face to Meet Competition 
of Stock Companies for Business 
of Brokers 


The Allied Mutuals Liability of New 
York is the latest mutual company to 
offer to pay to a “selected group of brok- 
ers” a moderate commission on business 
that they may submit. To one stock 
company executive this proposal indi- 
cates a right-about-face on the part of 
this mutual in that they have switched 
over from the mutual plan and adopted 
stock company tactics. 

“In the face of keen competition,” said 
this executive, “the Allied Mutuals and 
other such companies are finding that 
they cannot grow very large by using 
Straight mutual principles. Like the 
stock companies they must advertise 
their wares and offer certain commission 
attractions to brokers and agents. 

“By paying commissions this company 
not only loses the advantages of the mu- 
tual system but it stolifies itself as the 
fundamental feature of a mutual carrier 
as its mutuality.” 

The Allied Mutuals Liability advertises 
itself as among the foremost mutual 
companies, conservatively managed, and 
returning 20% dividends to its policy- 
holders since organization. 








TRAVELERS AGENTS DINE 


About fifty branch office agents and 
salaried employes of the Travelers club 
of the Travelers agency in New Jersey 
attended a luncheon which was held 
recently at the High Noon club, New- 
ark. Topics of the day were discussed. 
W. B. Clarkson, manager of the Newark 
office, presided. 


Casualty Insurance 


by CLyDE J. CROBAUGH, and 
Amos E. REDDING, two men 
well known in the casualty 
field, who have gathered the 
experience of years into one 
handy volume—Casualty In- 
surance, 


The information needed to 
answer any question a pros- 
pect may ask, is presented 
entirely from the selling 
viewpoint. 


Some of the types of casualty 
insurance considered in the 


various sections of the book 
are: Accident, Health, Au- 


775 pages — 


In One Volume 


tomobile, Compensation, 
Property Damage, Public 
Liability, Burglary, Check 
Alteration, Water Damage, 
Sprinkler Leakage, Power 
Plant, Plate Glass—each of 
the usual and the most intri- 
cate lines. 

At the end of every section 
there are reprints of policies, 
contracts, riders, endorse- 
ments, rate sheets, and man- 
ual pages. There is ample 
discussion of the needs for 
the type of insurance under 
consideration; underwriting 
practices; and rate making. 


6x 9 inches — $6 


Published by Prentice-Hall, Inc., 70 Fifth Ave., N. Y. 
Examine This Book for Five Days Without Charge 


Prentice-Hall, Inc., 70 Fifth Avenue, New York, N. Y. 


Send me your book on “Casualty Insurance.” If I am pleased with it, I will 
remit $6 within five days. If not, I will return the book, and owe you nothing. 














Compensation Rates In 
N. J. Revised On July | 


NOT MANY CHANGES AT PRESEN’ 





But Higher Premium Rates Will B- 
Necessary on December 30 to Meet 
Increased Benefits 





Following a comprehensive review o/ 
local and national experience on com 
pensation insurance by its governin 
committee, the Compensation Rating &: 
Inspection Bureau of New Jersey has 
made known revised premium rates for 
this class of business to become effec- 
tive in the state on July 1. On the 
whole the rates do not vary materiall; 
from those in effect at present, but cer 
tain classifications are lower than hereto- 
fore and others have been advanced to 


conform to the experience developed. 

The comments of A. Lawrence, 
chairman of the bureau, in respect to 
these changes, follow in part: 

“The pure premium level and the mul- 
tiplier applied to the same are both 
identical with the premium rates in 
force since June 30, 1927, with the re- 
sult that the new general average level 
of base rates is substantially the same 
within a small fraction of 1% as our 
present manual. No essential change of 
rate make-up or rating procedure is con- 
templated at the present time. How- 
ever, the rates here promulgated will re- 
main in force only until December 30, 
1928, following which higher premium 
rates will be required to meet increased 


benefits. 
Attention to Smaller Risks 


“The committee has given serious con- 
sideration to the problem of providing 
an adequate income for expense of ad- 
ministration as respects the smaller 
risks, particularly those which fall below 
the qualifications for experience rating. 
Among other things, the so-called pol- 
icy fee or expense constant has been 
considered. 

“The proposal to inject such a con- 
stant as a supplement to the percentage 
expense loading for New Jersey has 
neither been accepted nor rejected, but 
desiring opportunity for further consid- 
eration the committee has deferred final 
action until the early fall when it is ex- 
pected that some equitable and practical 
procedure may be developed and made 
operative as of December 31. 

“Revised basis rates indicate 201 class 
rates increased, 214 decreased and 272 
carried over without change, with three 
new classes not replacing old classifica- 
tions discontinued. There are no changes 
presented with respect to the per capita 
rated classes or the guide rates under 
the chemical rating plan, both of which 
have been reviewed and found to re- 
quire no adjustment. The classes cover- 
ing the operation of vessels, dredging 
and marine wrecking have been revised 
upward and these changes were reccnt- 
ly published to be effective July 1. Some 
slight changes have been found necessary 
in the factors in use under the indus- 
trial compensation rating schedule and 
the experience rating plan.” 





CENTURY CLAIM APPOINTMENTS 


The Century Indemnity has appointed 
W. Everett Hine manager of its Hart- 
ford Claim Division, to handle cla:ms 
arising in Hartford and vicinity. He suc- 
ceeds Walter G. Pond, who is relicved 
of this duty because of the increased re- 
quirements of his duties as assistant 
manager of the home office claim dep:t- 
ment. 

The company has also named Se:ley 
H. Vietts as adjuster in its Hart‘ord 
claim division. 





The Federal Surety’s stockholders have 
voted favorably upon an increase in (“p- 


ital from $1,500,000 to $3,000,000 
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